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A Seven Billion Dollar 
Building Year 


ASED on as thorough and complete survey of the country as ever 
has been made, utilizing every available source of reliable infor- 
mation, an estimate that 1928 will be a seven billion dollar building 
year is really a conservative one. Be sure to read the details of this 


il 
dl 

i 
* 
ia 
it} 
iy 
Ha 
*| 
lw 
* 
* 
Hya 
Ht 
3 
bad 
* 
| 
& 


remarkable survey in this issue. The really encouraging feature of 
this survey is that the estimate is not based on the idea that 1928 will 
be a boom year in building, but rather on facts showing that that 
amount of building is necessary to take care of just the normal needs 
of the country in new construction and in repairs and remodeling. This 
report should give real encouragement to every lumberman in the 
country and inspire everyone to bring the merchandising of lumber 
up to the highest possible point of efficiency. 


sf New Year presents wonderful possibilities to every lumber- 

man, manufacturer, wholesaler and retailer. Good lumber, well 
manufactured, service, advertising and merchandising will help the 
industry to meet this great responsibility. 





A Year of Opportunity 
for Lumbermen 
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FINANCING 


Present your problem to us 
and we may be able to make 
suggestions which will enable 
you to finance your operations in 
a safe way, providing you with 
ample working capital, your loan 
to be retired as timber is cut. 








Send for Illustrated Booklet describing 
nature of our services. 


James D. LA C E Y & co. 


Timber Land Factors 








Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl. Bank Bldg. 
MONTREAL VANCOUVER 
Drummond Bidg. Vancouver Block. 





Inquire 
of Us for:— 


Basswood 
Hard Maple 
Rock Elm 
Soft Maple 
Soft Elm 
Beech and 
Birch 


LUMBER 
All Grades. 











The ONLY 
Flooring to Sell 


That’s what many shrewd 
dealers say about Bigelow 
Brand Nail Groove Maple 
Flooring. Here’s the reason: 
Bigelow Brand has all the 
merits of other good floorings 
and the famous Nail Groove 
that saves the carpenter’s time 
in laying and insures neater 
matching in addition. 


Each year sees new dealers 
switching to Bigelow Brand 
“Nail Groove” Flooring. 


Write for free samples and prices. 


Kneeland-Bigelow Co. 


BAY CITY, MICH. 























WISCONSIN 
HARDWOODS 


HEMLOCK 


PINE 

KorrectMake 

MAPLE AND BIRCH 
FLOORING 





These Items Should 
Interest Shrewd Buyers 


The following should appeal to buyers who are on the 
lookout for good values to fill early 1928 requirements. 
All this stock is well manufactured. 


150,000 ft. 1” No, 1 Com. & Btr. K. D. Birch 
100,000 ft. 1x5 & War. 8’ & Ler. No. 2 Com. K. D. Birch 
75,000 ft. 1x5 & Wdr. 8 & Ler. No. 2 Com. Air Dried Birch, 
25,000 ft. 1” 4 and 6’ No. 2 and Better Birch, 
100,000 ft. 2%” x 4 Merchantable Tamarack 

FLOORING 
MFMA First Grade Maple Flooring. 
MIF'MA Second Grade Maple Flooring. 
MFMA Third Grade Maple Flooring. 
MFMA First Grade Birch Flooring. 
MFMA Second Grade Birch Flooring. 
45,000 ft. 25/32x2%" MFMA Third Grade Birch Flooring. 
15,000 ft. %x1%” MFMA First Grade Birch Flooring 


1 car 32” No. 1 Basswood Lath. 


30,000 ft. 25/32x2%” 
75,000 ft. 25/32x2%” 
50,000 ft. 25/32x2%” 
75,000 ft. 25/32x2%” 
60,000 ft. 25/32x2\%” 


Write for quotations. 


KNEELAND-McLURG 
LUMBER CoO. 


SALES OFFICE: PHILLIPS, WISCONSIN 


Mills at Phillips, Wisconsin and Morse, Wisconsin. 











+ SOLVAY SALES 

* CORPORATION 

40 Rector Street, 
New York 





One pail of Sol- 
vay Calcium 
Chloride Brine 
is more effective 
than four pails 
of water, for fire 
extinguishing 
purposes. Ask 
us why! 





‘2 











as effective 
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The Exponent of the American Lumber Industry 








OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St. 
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value, the grader in effect fixes lumber prices. That is true 
if his grading is accurate and uniform. Uniformity of 
grade is a prime requisite in lumber used for further manufacture. 
Hence if the grader is careless or incompetent his faulty grading 
may cause the delivery of stock unfit for the purpose for which it 
is bought. Any policy or form of discipline, therefore, that pro- 
motes uniformity of grades at the same time reduces friction be- 
tween buyer and seller. It is believed that thus far no policy prom- 
ises to do more in that way than does grade marking. 
Some allowance must of course be made for differences in grad- 
ers’ abilities and for similar differences in their judgments; but 
unless insvections at different mills and at different times conform 


A* GRADES IN lumber express and determine quality and 















means he may determine where he will place his next order. While 


Grade Marking Improves Lumber Grading 


pretty closely to established standards the major purpose of grading 
is missed. Without at all disparaging the lumber inspectors it may 
be said that, like other human beings, they need systematic “check- 
ing up” to keep at the highest level of efficiency. Grade marking 
appears to serve that purpose. Putting a grade mark on a piece of 


lumber is much like signing a note. Opinions may differ as to. 


whether the inspector is maker or surety on the note; but the 
mill is bound to guarantee that its lumber is of the grade marked 
on it by its inspector. 

Not only does the buyer compare the grades of a mill’s shipment 
with what he considers the standard, but he compares them with 
the grades of other mills turning out a similar product. By this 
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this fact might tempt a millman to “sweeten” his grades in a par- 
ticular case, it would be folly for him to do so because most of the 
competition he has to meet is on the basis of standard grading. 
The permanent interest of the lumber industry, as a whole, includ- 
ing both buyers and sellers, is in maintaining uniformity to the 
greatest possible degree of perfection. By constantly striving to 
perfect their rules, by training and disciplining their inspectors 
and by placing on every piece of lumber a grade mark, the lumber 
manufacturers and their associations are making steady progress 
in that direction. 
Reason Favors Use of Wood Caskets 
CCORDING to press reports, Cardinal O’Connell, Roman 
A Catholic archbishop of Boston, caused to be read in all 
churches of that faith on a recent Sunday, a letter on the 
subject of over-expensive and ornate funerals. This letter of the 
archbishop’s prompted the editorial writer of the Chicago Journal 
of Commerce to offer some pertinent comments as follows: 

“Costly metal caskets, enclosed in the grave by another metal 
receptacle, ‘to preserve forever the remains,’ are vanity and noth- 
ing else. The expense of burials has increased beyond all reason 
in the last twenty years—and beyond, it might be added, decency. 
It is time to get back to common sense. Death itself is bad enough, 
without adding to it burial expenses that pinch the survivors of 
the deceased. * * * * * There is more dignity in a plain wood 
coffin than in an ornate metal casket. A private funeral is no 
place for display. For ourself, when we come to die, we want 
a plain, inexpensive fureral—a decent wood coffin, and only those 
who loved us at our burial.” 

The editorial remarks above quoted simply bear out the state- 
ment so often made that from infancy to the end of life wood is 
indispensable to mankind, for from it are fashioned the cradle of 
the infant and the casket that encloses the mortal remains of those 
who have passed from these earthly scenes. 

The manufacture of burial caskets of wood is a very important 
industry and a large source of consumption for certain species 
of hardwoods, notably chestnut, which according to best figures 
available supplies about 30 percent, while white pine comes next 
in volume of consumption for that purpose, followed by cypress, 
the balance being made up by nearly thirty other woods. Alto- 
gether somewhere around 130,000,000 feet of lumber, according to 
latest figures available, are used annually in the manufacture of 
caskets and coffins. Therefore the question of whether wood 
caskets shall continue to be the standard, or whether the increas- 
ing extravagance in funerals against which the archbishop protests 
shall foster the use of the more expensive metal receptacles, is 
of more than academic interest to the lumber industry. 


Kiln Drying Destroys Lyctus Beetles 


J NJURY DONE by so called “powder post” beetles to seasoned 








lumber each year unquestionably runs into hundreds of 
thousands of dollars in the United States, and it has been 
asserted on good authority that the loss to seasoned hardwood 
products ranges from 10 to 50 percent. It is a peculiarity of the 
Lyctus beetles, one of the “powder post” groups, that it works 
only in seasoned lumber. This implies, of course, that the 
monetary loss is vastly increased owing to the costs of manufac- 
ture that have been added to the original costs of the raw mate- 
rial or stumpage. Indeed the Lyctus not infrequently inflicts enor- 
mous damage to lumber after it has been sold, and as a conse- 
quence it injects a disturbing factor into lumber merchandising. 
Manufacturers and shippers of lumber, particularly of hardwoods, 
will be greatly interested in the report, published elsewhere in 
this paper, that the British Department of Scientific and Indus- 
trial Research has demonstrated a method of kiln drying by which 
the Lyctus beetle can be destroyed at all stages of development. 
In this connection the United States lumber trade commissioner 
of the Department of Commerce, at London, states that during 
recent weeks his attention has been directed to the fact that 
shipments of American hardwoods, particularly oak and ash, have 
been arriving in the United Kingdom with live “worms” in them. 
Since Lyctus beetles work only in the white or sap wood the 
bureau of entomology of the Department of Agriculture in the 
United States has recommended the use of heartwood more gen- 


erally. Sentiment, however, is strongly in favor of the white wood, 
though weight for weight the heart wood is as strong as the sap 
wood. This of course has reference especially to handles and 
similar articles made of ash and hickory. Methods of chemical 
treatment have been recommended for preventing Lyctus damage, 
but this involves not only additional expense but in some cases 
it necessitates staining of the wood, which is objectionable. 
Inasmuch as most of the wood damaged by these beetles must 
be kiln-dried at some stage of manufacture, the special method 
demonstrated in England, it is hoped, can be adapted to American 
conditions of drying, so that injury of this kind may be greatly 
reduced if not wholly eliminated. In fact, the American lumber 
trade commissioner stressed the point that the English authorities 
expected the fullest possible coédperation from American lumber 
exporters in order that the new method of drying may be made 
effective with respect to shipments of lumber to ports of that 
country at the earliest practicable date. It hardly needs to be said 
that such codperation will be afforded by lumbermen on this side. 


Consolidation to Reduce Retail Overhead 


CF con SEVERAL rather widely separated communities have 





come reports of retail consolidations. The fact is well 

known that in several of the Plains States there are today 
fewer retail yards than a few years ago. It might be inferred from 
these facts that there is a general tendency toward consolidation 
in the retail branch of the lumber industry. Probably, it would be 
more in harmony with the facts to consider each consolidation on 
its merits, as being determined by conditions prevailing in the par. 
ticular region or community in which it has taken place, rather 
than as indicating a general trend. In a country so large and so 
varied in character as the United States there is always the possi- 
bility of mistaking for a trend or tendency what are in fact merely 
coincidences due to the existence of similar conditions in widely 
separated communities. 

All lumbetmen know that within the last two or three decades 
the number and variety of items have vastly increased in the aver- 
age retail yard stock. They know also that increased values of 
merchandise, advances in site values, increased costs of labor, 
enlargement of retail services and other factors of operating cost 
have combined to add substantially to the overhead in retailing. 
There can hardly be a doubt that in most communities this increase 
in the burden of retailing has far exceeded the actual or possible 
increase in volume of sales. This may be interpreted to mean. 
therefore, that the increased margin of overhead must be compen- 
sated for in retail price advances or in reduced profits for the 
retailer. 

Retailers generally throughout the country have been complain- 
ing for several years that their profits have been inadequate. The 
obvious remedy for low profits in most cases may appear to be 
higher prices, but as there is some doubt about increasing the 
volume of retail lumber sales sufficiently to offset the increase in 
overhead, the possible influence of increased selling prices upon 
volume must be considered. The fact that competition that must 
be met is not alone that between individuals in a community or 
within an industry but also that between industries and commodi- 
ties must be kept in mind. Lumber is not lumber’s only com- 
petitor, and one retail lumberman is not his neighbor’s only com- 
petitor. In fact, building material is not building material’s only 
competitor; it must compete with the merchandise of many other 
industries for the consumer’s dollars. 

That retailers in many sections have seen the need of a policy 
that did not involve increases in selling prices is indicated by their 
studies of cost-keeping and their adoption of better methods of 
bookkeeping. It used to be a common statement that the average 
retailer, not of lumber only but of other merchandise, always relied 
upon increase in price for increase in profit, and if at the end of 
the year profits were unsatisfactory prices for the ensuing year 
were advanced. But getailers of lumber now are scrutinizing all 
elements of cost and they are trying to get the added profits from 
reductions in overhead rather than from increases in costs to the 
users of lumber. 

As already intimated, the possibilities of consolidation as a 
means of increasing or at least maintaining the efficiency of dis- 
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tribution without increasing its cost must be determined by condi- 
tions in a given community. A consolidation that does not reduce 
overhead will miss its chief function, and it will hardly be argued 
that this is the time in the lumber industry for effecting any other 
sort of consolidation. The carrying in one community of a dozen 


Lumber Movement Curtailed 


[Special telegram to AMeRIcAN LuMBERMAN] 
Wasuincrton, D. C., Jan. 5.—The Christmas 
holiday week, with one less operating day, 
resulted in a sharp curtailment of the lumber 
movement, says the National Lumber Manu- 
facturers’ Association, reviewing telegraphic 
reports from 397 mills, of which 314 are soft- 
wooed and 83 hardwood. Production, ship- 
ments and new business were much below 
those of the preceding week, but, on the other 
hand, they were, apparently, about level with 
the record of the corresponding week of 1926. 
The softwood mills showed less decrease in 
new business, compared with the previous 
week, than in shipments and production; the 
last showing the heaviest decline of all. Com- 
pared with the corresponding week of 1926, 
there was a very slight falling off in new 
business and a small decline in both shipments 
and production. 

The hardwood mills, apparently, experienced 
considerable contraction of orders, as com- 
pared with the previous week, and shipments 
and production also fell off notably. Taking 
into consideration the smaller number of mills 
reporting last week, it appears that the order 
fle was about as large as a year ago, with 
a slight reduction in shipments and produc- 
tion. 

The unfilled orders of 220 southern pine 
and West Coast mills at the end of last week 
amounted to 534,609,279 feet, as against 540,- 
614,481 feet for 224 mills the previous week. 
The 111 identical southern pine mills in the 
group showed unfilled orders of 210,183,840 
feet last week, as against 208,949,280 feet for 
the week before. For the 109 West Coast 
mills, the unfilled orders were 324,425,439 feet, 
as against 331,665,201 feet for 113 mills a 
week earlier. 

Altogether the 314 comparable reporting 
softwood mills had shipments 112 percent, and 
orders 118 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 86 and 89; and for the West Coast 
mills, 135 and 137. Of the reporting mills, 
the 314 with an established normal produc- 
tion for the week of 210,489,208 feet, gave 
actual production 57 percent, shipments 64 
percent, and orders 67 percent thereof. 

The softwood figures for last week, the 
week before (revised) and the same week last 
year, follow: Production — 119,963,000 fect, 
against 181,346,000 feet the week before, and 
111,446,000 feet last year. Shipments—134,- 
058,000 feet, against 185,370,000 feet the week 
before, and 127,165,000 feet last year. Orders 
—141,000,000 feet, against 169,869,000 feet the 
week hefore, and 143,211,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year, 
follow: Production—6,940,000 feet, against 
8,270,000 feet the week before, and 10,442,000 
feet last year. Shipments—7,813,000 feet, 
against 9,189,000 feet the week before, and 
12,979,000 feet last year. Orders—8,414,000 
feet, against 13,716,000 feet the week before, 
and 10,648,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are 
not now represented in any of -the foregoing 
figures nor in the regional tabulation below. 
Fourteen of these mills, representing 39 per- 
cent of the cut of the California pine region, 
gave their production for the week as 6,266,- 





000 feet; shipments, 7,663,000 feet, and new 
business, 8,626,000 feet. Last week’s report 
from 12 mills, representing 32 percent of the 
cut, was: Production, 5,286,000 feet; ship- 
ments, 8,910,000 feet, and new business, 7,784,- 
000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 109 mills re- 
porting for the week ended Dec. 31 was 37 
percent above production and shipments were 
35 percent above production. Of all new busi- 
ness taken during the week, 49 percent was 
for future water delivery, amounting to 32,- 
831,312 feet, of which 24,006,049 feet was for 
domestic cargo delivery, and 8,825,263 feet 
export. New business by rail amounted 
to 29,344,484 feet, or 43 percent of the week’s 
new business. Fifty-eight percent of the 
week’s shipments moved by water, amounting 
to 38,577,338 feet, of which 26,195,674 feet 
moved coastwise and intercoastal, and 12,381,- 
664 feet export. Rail shipments totaled 22,- 
803,515 feet, or 34 percent of the week’s ship- 
ments, and local deliveries, 5,142,118 feet. 
Unshipped domestic cargo orders totaled 105,- 
772,575 feet; foreign, 98,498,080 feet, and rail 
trade, 120,154,784 feet. 

Logging in the Douglas fir districts along 
the West Coast is at the holiday standstill, 
according to the 4L employment service. A 
few Douglas fir mills are operating, but the 
industry will not be in full swing before mid- 
January. Extremely cold weather this week 
has prevented resumption of work at many 
camps and mills, which otherwise might be 
operating. In the pine districts just east of 
the Cascades there is at present little logging 
or lumber manufacturing going on, although 
snow and colder weather there have aided the 
winter camps that were previously held up 
because of soft ground. There is consider- 
able unemployment in all of the larger cen- 
ters in the Pacific Northwest. 

The Western Pine Manufacturers’ Associa- 
tion reports some increase in production and 
heavy decreases in shipments and new business. 

The California Redwood Association, with 
one more mill reporting, shows a marked de- 
crease in production (seven mills are closed 
down) and nominal increases in shipments and 
new business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows a 
slight decrease in production, a noticeable de- 
crease in shipments and new business almost 
doubled. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with one less mill reporting, shows 
a notable decrease in production, a nominal 
increase in shipments and new business about 
the same as for the week earlier. 

Reports from 10 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association (one less mill than re- 
ported for the preceding week) show marked 
decreases in production and shipments and 
new business somewhat below that reported 
for the week before. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 48.—EnprrTor.[ 


[Special telegram to AMERICAN LuMBERMAN] 
Mempuis, TENN., Jan. 3—The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Dec. 31 covers operations of 
73 units. Each unit represents a normal daily 
capacity of 28,000 feet, so that total normal 
production of these units during the six days 


or more stocks of each of a multitude of items of merchandise 
imposes a burden upon the public that it may well resent. The 
difficulty will be to convince the public that consolidation by less- 
ening the burden of overhead promises the surest means of keeping 
building material costs at the lowest practicable level. 


of the week is 12,264,000 feet. Their actual 
output was 5,497,000 feet; shipments, 6,530,000 
feet, and orders booked, 6,926,000 feet. 


{Special telegram to American LumBEeRMAN] 
NorFo.tk, Va., Jan. 5.—For the week ended 
Dec. 31, twenty-six mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 7,956,000 feet, manu- 
factured 3,506,127 feet, shipped 3,444,499 feet, 
and booked orders for 3,283,000 feet. 


Buyer for Eastern Wholesalers 


[Special telegram to AmeRicAN LuMBERMAN] 

SEATTLE, WASH., Jan. 4.—The statement con- 
tained in the Dec. 31 issue of the AMERICAN 
LuUMBERMAN that R. P. Arkley had succeeded 
Frank Morton with the Foster-Morgan Lum- 
ber Co. ‘was erroneous. Mr, Arkley has no 
interest in or conhection with any other con- 
cern, his business being exclusively his own 
and devoted to buying for eastern wholesalers. 


Favorable Report on Forestry Bill 


[Special telegram to American LumMBERMAN] 

WasuincTon, D. C., Jan. 5.—A _ favorable 
report on the McNary-Woodruff bill, S. 1181, 
providing for Federal expenditures of $40,- 
000,000 for the acquisition of forest lands, 
was voted by the Senate committee on agri- 
culture and forestry today, following brief 
hearings in which lumbermen, foresters and 
others urged the early passage of the measure. 
The committee aiso voted to report the bill 
with an amendment making the total appro- 
priation available for an 8-year program, in- 
stead of a 10-year program as originally pro- 
vided, $1,000,000 of which is to become avail- 
ablé immediately upon enactment. 

Col. W. B. Greeley, United States forester, 
explained that the bill contemplated the pur- 
chase of 4,000,000 acres at the headwaters of 
navigable streams, 2,500,000 acres in the Lake 
States and a like amount in the southern pine 
region. He estimated the lands in the Lake 
States and in the South together would cost 
approximately $15,000,000, while the 4,000,000 
acres would cost about $25,000,000. 

John W. Blodgett, of Grand Rapids, Mich., 
former president of the National Lumber 
Manufacturers’ Association, told the commit- 
tee frankly that those persons who seriously 
expect private American timber owners and 
lumbermen to take up reforestation to an ex- 
tent that will insure an adequate supply of 
lumber for the country for the future are 
simply looking at a mirage. Under existing 
conditions, he said, reforestation to that ex- 
tent by private individuals is simply out of 
the question. Many companies have embarked 
upon reforestation projects, with millions of 
acres now at work, but he entertains no ex- 
pectation that lumbermen in general will find 
it possible to do so with tax and other 
_conditions as they are. For this and other 
reasons he feels that reforestation is largely 
a matter for the Federal Government and 
the States. 

In reply to an inquiry from Senator Nor- 
beck as to whether he thought the 10-year 
program was “fast enough,” Mr. Blodgett 
said he did not think it was, but that it 
was a step in the right direction and “possi- 
bly as fast as public sentiment would permit.” 
Speedier action also was urged by R. S. Kel- 
logg, chairman of the National Forestry Pro- 
.gram Committee, and John S. Holmes, of the 

(Concluded on page 60) 
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Cut-to-size and Glued-up Stock 


We are very much interested in securing a 
list of hardwood manufacturers that are in a 
position to furnish kiln dried cut to size stock 
such as sap gum, beech and sycamore drawer 


sides and drawer backs run to pattern, gum, 
magnolia and oak furniture dimension and kiln 
dried oak and gum squares. 

We are also interested in learning the names 
of mills that are equipped to furnish glued-up 
hardwoods, such as chair seats, table tops, etc. 
—INQUIRY 2,072. 


[This inquiry comes from a California 
wholesale concern specializing in the stock 
mentioned. The name of the inquirer will be 
supplied on request.—Enror. ] 





Books on Veneer and Panel Plants 


Have you for sale any practical pamphlets or 
publications dealing with the erection and opera- 
tion of veneer and panel plants?—INqQuiry No. 
2,066. 


[This inquiry, which was made by telegraph, 
comes from one of the larger lumber manu- 
facturing concerns of the South. Only one 
book dealing comprehensively with the manu- 
facture of veneers and plywood is known 
to the editors. It is, “Veneers and Plywood,” 
by Knight and Wulpi. This is a work of 
370 pages and deals with the subject in an 
authoritative way. It is supplied by the Amer- 
ICAN LUMBERMAN at the publisher’s price, $6 
a copy, delivered.—Eprrtor.] 





Cause of Bird’s Eye Maple 

We are interested, out of curiosity, to learn 
what causes the artistic markings on some 
maple trees, which result in their being 
termed bird’s eye maple. 

Is it a freak in the development of the 
tree or is it typical of a certain species? We 
did not believe it was a species of maple 
which had these markings. However, your 
explanation concerning its presence and 
whether bird’s eye maple is a species or 
otherwise will be very much appreciated.— 
INQuIRY No. 2,076. 


{This inquiry comes from a Massachusetts 
lumber concern. The cause of bird’s eye ma- 
ple has been a subject of speculation among 
lumber manufacturers and wood users for an 
indefinite period. In the American LumBeEr- 
MAN Of Nov. 19, 1927, page 90, appeared an 
announcement that the Forest Products Lab- 
oratory had assigned a wood technologist to 
the study of bird’s eye maple, its cause, and 
the possibility of selecting seeds from bird’s 


ae maple trees and reproducing them regu- 
arly. 


In the article as published reference was 
made to the various theories offered by experi- 
enced woodsmen as to the cause of the forma- 
tion of bird’s eye in maple trees. It was said 
that one well known forest expert had ad- 
vanced the theory that the bird’s eye formation 
is caused by the peckings of the woodpecker. 
Others had thought that bird’s eye is caused 
by the transformation of the sap into sugar 
and still others are of the opinion that the 
eye denotes the arteries or the channels through 
which the sap flows when the maple’ tree is 
tapped. Another expressed the opinion that 
the bird’s eyes were limb growths which were 
stunted when the maple tree was very young. 
This theory included the suggestion that the 
winds in the forest caused the trees to sway 
and brush each other causing buds and small 
branches to break off. As the tree continued 
to enlarge by growth the bruise marks ex- 
tended correspondingly, bird’s eye formations 
resulting. Still others advance the theory that 
the bird’s eye is a distinct species of maple. 

Another theory closely related to one already 
mentioned is that the bird’s eye effect is due to 


adventitious buds which distort the wood in 
their vicinity. These buds start near the cen- 
ter of the tree when it is small, but never 
succeed in forcing their way out. They re- 
main just beneath the bark during most or 
the whole of the tree’s life. A pin-like core re- 
sembling a fine thread connects the bird’s eye 
with the tree’s pith. This thread is the pith 
of the embryonic branch formed by the bud 
which never breaks through the bark. When 
the wood is sawed tangentially, small, dark 
brown points or dots show the centers of the 
buds, or the pith lines connecting them with 
the tree’s center. 

In view of the added beauty given to maple 
by the bird’s eye figure, its cause and the pros- 
pect of reproducing it at will warrant the 
investigation that has been undertaken by the 
Forest Products Laboratory. It is to be hoped 
that in due course the real cause of bird’s 
eye may be discovered.—Ebiror.] 


Gumwood a Box Shooks 


We are seeking reliable sources of supply for 
macaroni shooks made of gumwood of which 
we shall require approximately 18 cars in 1928. 
We would appreciate it if you would kindly fur- 
nish us with names and addresses of mills in 
position to furnish this stock.—INquiry 2,075. 


[This inquiry comes from a Pennsylvania 
wholesaler. In response the names of a num- 
ber of concerns prepared to supply box shooks 
have been supplied. Some of these are known 
to be able to supply gumwood. The inquirer 
has not enclosed specifications for the macaroni 
shooks, but it is presumed that any of the 
concerns able to supply box shooks will be 
able to adapt their methods of manufacture 
to the needs of macaroni shook users. The 
names of the inquirer will be supplied upon 
request.—Eprror. ] 


Wood vs. Substitutes 

The writer has been appointed on the negative 
side of a debate on the subject “The sale of 
wood substitutes’ at the convention to be held 
the last of January. Would it be possible for 
you to forward him some data on this question? 
—INQUIRY 2,074. 

[This inquiry comes from a representative 
of a concern in the East. While the Amer- 
ICAN LUMBERMAN has published a vast amount 
of material along the line of this inquiry, much 
of it is available only in the bound volumes 
of this publication. A number of articles that 
will possibly be helpful to the inquirer have 
been clipped from the paper and forwarded. 
Also the inquirer has been referred to the two 
public libraries in his city which have for 
many years regularly subscribed to the Amer- 
ICAN LUMBERMAN and doubtless have bound 
volumes of this publication on file and avail- 
able for reference. 

For many years the AMERICAN LUMBERMAN 
has aimed to present in its pages and thus 
make available to its readers the latest and 
most authentic information regarding wood. 
This information is supplied with the thought 
that it may be utilized by salesmen in mak- 
ing sales talks, and by advertising writers in 
the preparation of their advertising and other 
publicity. It is a matter of regret that read- 
ers do not oftener find methods of preserving 
their copies of the paper, or at least the mate- 
rial in it that is most likely to be of permanent 
interest and value to them in their business. 
The editors are called upon daily for infor- 
mation that has appeared in the paper, and 
while always glad to supply this material 
whenever it is still available, it frequently 
happens that extra copies of the paper for 
clipping purposes are soon exhausted and the 
material is accessible only in the bound 
volumes.—Eni1Tor. | 
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Rifle River, 


Michigan, 
Lockwood, 


foreman, 


At A. Dunning’s camp on | 25,000,000 feet hung up on the | 45,000,000 feet of this will be 
W. | upper water of the Snake and for the Peshtigo Co., and the 
and six its tributaries, the supply from | remainder for outside concerns. 


men have chopped and sawed |there will be large this season, | ** @ 


7,300 logs in 116 days’ work, | if it is a good year for driving 
being an average of sixty-three | and they are all run out. 
ee -@ 

. | The hard times which have 
skidded in fifty-five days’ work | so long prevailed among Cana- 
of a team, an average of 113 | dian lumbermen, more perhaps 
logs per day. The logs, aver-|than in other branches of the 
aged six and a half to the thou-| trade, are telling upon them. 
| New failures are constantly re- 


logs for each day’s work. The | 
same number of logs have been | 


sand. 


eo .& ' ported. 
About 12,000,000 feet of logs | * 


were run into the boom at Lock | 


season on the Snake River and | of 
its tributaries in Minnesota | camps. 


A report from Alpena, Mich- 
Haven, Pa., by the late flood. ‘igan, states that the roads are 
\in very bad condition and it is 
The log cut for the coming |no easy matter to take a load 
supplies to the 
The roads are in fact 


At least one team of horses 
on the river can show a good 
record, says a report from Ma- 
rinette, Wis. They are a team 
belonging to the Hamilton & 
Merryman Co, and have 
worked fifteen consecutive win- 
ters in the lumber woods, under 
the same boss each winter, the 
first four years on the Wolf 
River and since then on the 
Menominee River. It is esti- 
mated that during that time 
they have hauled at least 11,- 
000,000 feet of logs. 
logging * &# *# 

The prospects for logging on 


bids fair to be heavier than 
any previous season since 1872. 
Lumbermen seem to be rushing 
into the woods as if it were 
their last chance. Last year 
only about 30,000,000 feet of 
logs were driven out of the 
Snake, while in 1872 over 80,- 
000,000 feet were floated out. 
This year the prospects are 
that about 75,000,000 feet will 
be cut and as there are at least 


almost impassable. Horses get 
lamed almost every trip, wrecks 
of wagons and fragments of 
loads are strewed all along the 
roads. A good hard freeze 


would be welcomed. 
* * * 

It is estimated that with a 
favorable winter 18,000,000 feet 
of logs will be put in on the 
Peshtigo River (Wis.), and its 
branches. From 40,000,000 to 








the Penobscot River, Me., look 
hard at present, and unless 
snow comes soon this will ma- 
terially affect the quantities of 
logs which will be got in. A 
great many teams went in ear- 
lier than usual this season, and 
only a few took supplies by 
boat, expecting snow as usua 
but it has not yet come. Many 
camps are getting to be desti- 
tute of supplies. 
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Southern Pine Quotations Showing More Strength 


Business in southern pine has been rather light over the 
holidays, though volume has been good for this time of 
year. There are indications of early improvement in the 
buying, especially by the South and Southwest. Retailers 
in these sections had allowed stocks to run down to a low 
point, and are now inquiring about spring needs. Retail 
yards in cotton growing sections are counting on an active 
spring trade, because of better returns obtained from the 
last crop. Another favorable factor is railroad buying, for 
besides freight car construction there will be much material 
bought for bridge and track repairs. The middle West re- 
tailers are also sending in more numerous inquiries, but 
Atlantic coast markets remain dull. Some good export 
schedules are being placed, especially for European ship- 
ment, and difficulty in securing some of the longer lengths 
in timbers is resulting in a firming up of the list. It is 
believed that most of the unsold stock is in the hands of 
larger plants, and in view of the unsatisfactory prices re- 
cently prevailing, it is not surprising that the list as a whole 
shows more firmness. 


Railroad Buying May Absorb Higher Grades of Fir 


Fir production during the last week of the year was at a 
low point, with bookings and shipments considerably ahead. 
While a number of mills resumed immediately after the 
holidays, snow and cold are keeping logging camps inactive 
and also causing some curtailment of sawmill operations. 
The cargo rate reduction has not greatly stimulated inter- 
coastal business, for some buyers are expecting to get in 
on a lower rate than the present one of $12, and their cur- 
rent needs are small. Rail trade has not yet reached volume, 
but many of the larger line yards are said to be in the 
market with extensive buying schedules. A large share of 
the railroad requirements is being bought on the Coast, 
and cutting these may have an immediate effect on supplies 
of yard stock uppers and quotations on them. The export 
movement is very well sustained. 


California Redwood Mills Are Filling Out Stocks 


Production of California redwood has been continued at 
above the normal mark, as the mills find stocks depleted, 
shipments for the year to date having been about five per- 
cent in excess of the output. Present files of unfilled orders 
are considerably below normal, whereas last year at this 
time they were above normal, but of course the condition 
of mill stocks has been partly responsible.» Business in 
both northern and southern California has slowed down 
somewhat over the holidays, but both sections have made 
a better showing than last year’s, as.have the export mar- 
kets. Eastern rail trade has taken a little less this year, 
and it is notable that it has continued buying in good 
volume over the holidays. Quotations are unchanged. 


Northern Pine and Hemlock Moving Fairly Well 


Trade in northern pine is quiet, but there are indications 
of an early gain in the movement. Many industries are 
planning for enlarged operations this year, and, as they 
have low stocks of lumber, they have been making inquiry, 
especially for pattern stock. Retailers in middle West 
sales territory have kept down their stocks and should be 
in the market soon, as their farmer customers have been 
getting bids on a good deal of building on which they will 
make a start during the spring. 

Buying of northern hemlock has been slow during the 
last couple of weeks. The mills have been having some 
trouble in supplying dry stock, for on Dec. 1 their holdings 
were 35 percent less than on the same date last year. Prices 


Lumber Statistics Appear on Pages 48 and 49; 


are maintained at $4 off Broughton list, and country yards 
are ordering forward fair amounts, with the prospect that 
they will increase their takings a little later. 


Shortleaf Demand Quiet, But Improvement Foreseen 


North Carolina pine manufacturers find business quiet, 
but believe that there will be a large volume of buying 
during this month, especially by retailers in the southern 
part of the sales territory. The larger mills have rather 
low stocks, as 1926 shipments exceeded the cut by 2 percent 
and 1927 shipments have equaled the cut. The smaller, 
non-reporting mills have been inactive this season because 
of low prices, and are said to have very little stock on 
hand. Sawmill output will probably be at a low point this 
month. As retailers have been keepirig their assortments 
at the minimym, sales prospects are considered good. The 
mills are refusing to make further price concessions. 

Georgia roofer mills report an active inquiry, and expect 
an early improvement in demand. Quotations, however, . 
continue low, the 6-inch selling recently at about $17.25. 


Volume of Cypress Movement Is Well Maintained 


Reports say that buying of southern cypress has been 
unusually well maintained over the holidays, the reason 
being that stocks of both industrial consumers and retailers 
have been kept very low and need constant replenishment. 
Business has been showing signs of a pick-up, and it is 
believed that active promotional work is regaining for this 
wood the position it abandoned during the Florida boom. 
A more active movement is expected this year, and the 
mills are well prepared for it with full assortments of 
seasoned material. Prices show no recent change. 


Northern Hardwood Mills Revise Their Price List 


Prospects for northern hardwoods appear bright, despite 
the current dullness over the holidays. The movement 
may have been retarded a little recently by the expectation 
of lower prices. The list has undergone considerable re- 
vision in the last week, practically all the changes being 
reductions. The woods principally affected were birch, 
basswood, and hard maple, including maple flooring stock. 
The chief consuming industries are showing increased in- 
terest in buying, especially the automobile and interior 
trim plants, and furniture and flooring makers are expected 
to come in for larger amounts early in the spring. Un- 
usually active production for this season has resulted in 
some gain in stocks, identical firms reporting that their 
Dec. 1 holdings were 3.5 percent larger than on the same 
date last year. About twenty-five percent of the unsold 
stock this year was green. 


Southern Hardwood Curtailment Improving Market 


The tone of the southern hardwood market has un- 
doubtedly improved within the last week or so. Production 
during the holiday period was considerably curtailed, and 
there is reason to believe that many mills will remain down 
for a while in order to do their annual overhauling. Winter 
rains have begun to exert a serious influence on woods 
operations, as rising rivers are overflowing some of the low- 
lands. With continuance of such normal southern winter 
weather, output will be much reduced during the next 
month or two. The average unsold per unit Dec. 1 was 
about two percent larger than at the first of the year, and 
if there is curtailment and as good spring demand as ‘is 
indicated, mill holdings will be far from excessive. Log 
prices tend to stiffen, and an early advance in lumber is a 
probability. Returns at the beginning of 1927 were not 
satisfactory, and present quotations run about five percent 
lower than those prevailing at that time. 


Market Prices and Reports on Pages 73 to 79 
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Review of 1927 Trade and Expectations for 1928 


Leaders in Banking, Industrial and Newspaper Circles Express 
Confidence in the Future of American 


Editors Say Business Is Sound 

Intensive selling and pressure to lower pro- 
duction costs characterized business for 1927, 
and 1928 will develop along the lines of the 
year just closing, according to the consensus 
of one hundred editors of trade, industrial and 
professional journals in answer to a ques- 
tionnaire sent to them by the National Con- 
ference of Business Paper Editors and the 
Associated Business Papers. Business is sound. 
There are no indications of a slump, but rather 
definite indications of increase in several lines. 
No excess inventories are reported either in 
wholesale or retail, except in a few specialties 
where the market has been over-estimated. 
farm buying power will be larger in 1928. 

Indexes of trade which measure week to 
week activities, such as electric power used, 
output of pig iron and steel ingots, building 
construction, freight loadings are slightly 
over or slightly under those of 1926. Power 
used in 1927 increased 7 percent over the 
previous year. Pig iron totaled 36,300,000 
tons, putting 1927 in eighth place among 
big years. Steel ingot output was about 
8 percent less for 1927 than in 1926, mak- 
ing 1927 fifth among years of largest output. 
Total construction was down, but up 2% 
percent in industrial building and 11 percent 
in heavy construction. 

Editors of papers report increased pressure 
to reduce production and selling costs, higher 
specialization in machinery, wide-spread re- 
placement of obsolete and inefficient machinery, 
aggressive market finding, reduction in size and 
intensive development of jobbing areas. There 
is likewise a genuine desire to keep wages at 
their present level in all the basic industries 
and manufacturers and merchants are seeking 
to continue with narrow profit margins with- 
out reducing wages or raising prices. Some 
trades show softening in prices, but most 
trends indicate prices of 1928 about the same as 
1927. Volume of railroad freight declined 
especially in the latter part of 1927, but in 
common with other trades there is expectation 
of an increase in freight during 1928. Gross 
revenue of bus lines was 25 percent higher in 
1927 than in 1926 and total pay rolls were up 
30 percent. Volume of waterborne freight was 
slightly greater in 1927 than in 1926, and ton 
nage rates held steady. 


General Construction Reported Lower 


General construction is reported lower due to 
reduction of residential building, with indus- 
trial construction and certain classes of pub- 
lic works building very much increased. Heavy 
construction is 11 percent higher, industrial 
construction is 2% percent higher, electric light 
and power plant construction about 5 percent 
over 1926, with an estimated additional 5 per- 
cent increase in 1928. It is expected that some 
$940,000,000 will be invested in construction 
and equipment in the electric light and power 
industry in 1928. During 1927 a million dol- 
lars a day was spent for new hospital build- 
ings, and the rate for next year will be higher. 

In the automotive industry expenditures for 
new plants were larger in 1927 than in 1926 
due especially to one or two very large con- 
struction enterprises and the remodeling of the 
Ford plant. New construction in the textile 
field increased with an accompanying fact that 
many obsolete plants were modernized or dis- 
mantled. Rehabilitation of private power plants 
continued through 1927 and promises to be still 
more active in 1928. 

High specialization in machinery to reduce 
production costs marked several basic indus- 
tries. In the cotton and rayon division of the 


textile industries plants have been brought up 


to very high efficiency. Steel mills averaged 75 
percent of capacity in 1927 against 83 percent 
in 1926; pig iron capacity 73 percent in 1927 
against 80 percent in 1926. In metalworking 
lines the average of working operations was 
about 15 percent less than in 1926. Nineteen 
twenty-eight is expected to equal 1927. Rail- 
way equipment was used to greater efficiency 
in 1927. In the furniture. trades there was 
about 90 percent use of equipment. 


The total pay rolls in practically all industries 
commented upon by these editors were less in 
1927 than in 1926. The notable exceptions were 
in the field of transportation. Railroad payrolls 
were advanced about $60,000,000 and those of 
the companies operating bus lines increased 30 
percent. Although there was a general shrink- 
age in aggregate pay rolls the hourly rate for 
workers changed little and there are no im- 
portant indications of downward wage revi- 
sions during the coming year. 

Prices throughout 1927 are reported as 
slightly lower and margin of profit less but 
the outlook for 1928 is generally considered fa- 
vorable with some slight price increases. Pig 
iron prices during 1927 averaged 10 percent 
less than in 1926 and steel prices were 4 or 5 
percent less. The profits of steel companies 
for the first nine months were from 15 to 20 
percent less than for the same period in 1926. 


Business 


Little Deviation in Volume of Stocks 


In general the close of 1927 finds the indus- 
tries of the United States with stocks which 
deviate little from the volume at the close of 
1926, reflecting continued hand-to-mouth buy- 
ing. In the oil fields the total stocks of crude 
and refined products increased about 12 per- 
cent during this year. In the paint industry 
they are generally considered low. Wholesale 
and retail stocks of boots and shoes are esti- 
mated to be heavier than a year ago. Retail 
merchants bought more freely than usual, but 
moved their merchandise very satisfactorily. 


Iron and steel stocks are considerably lower 
than they were a year ago and the unfilled or- 
ders of the steel companies are from 12 to 15 
percent below those of the close of 1926. In 
the textile field cotton, yarn and cloth stocks 
are larger with no change in unfilled orders 
reported. The general condition of stocks of 
wool and silk products, however, is not con- 
sidered to vary much from that of a year ago. 

Electrical stocks are low except in electric 
refrigerators, although total sales of electric 
refrigerators increased 50 percent over 1926. 
Crude rubber stocks are ample to offset any 
upward price movement. Wholesale and retail 
dry goods stocks are slightly heavier than in 
1926. Volume of coal trade was less in 1927 
than in 1926 and stock of coal on hand is 








the new conditions as they arise. 


Trust Co. 





As Viewed bes a Banker 


In this changing era, the virtue of success which is paramount has 
been and continues to be that of adaptability. He who is conducting 
his affairs as in the old days of his grandfather and his father and 
not fitting himself into the new scheme of things, is sure to lag 
behind, and he who is constantly adjusting his affairs to the chang- 
ing conditions and needs, must continue to put all his energy into a 
study of the everchanging picture and adapt himself, day by day, to 


It is going to be necessary for us all in these days of narrowing 
margins of profit, not only to continue to develop efficiency of our 
production, but also to give much thought to the volume of produc- 
tion. There has been a tendency for the manufacturer and the mer- 
chant to augment his diminishing profits by increasing production 
and a «»msequent reduction of his overhead charges. This very in- 
crease in production, and the overproduction which has resulted, has, 
of course, depreciated the price on such production. 


It is a very material question as to whether a moderate curtailment 
of production might not result in better profits. 
of quantity production and the fetish is volume. 
fill to capacity every plant we have and forcing this production on a 
market already over-produced, which inevitably lowers prices. Such 
activity is not always gainful and the employment of full capacity 
does not always mean the greatest profits. 
we would do well to consider whether we have not become so en- 
grossed in the modern idea of volume that we may have sacrificed 
profit otherwise attainable.— FE. M. Stevens, president Illinois M erchants 


We are in a day 
We are trying to 


I think, therefore, that 
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greater. Chemical companies have reasonable 
stocks on hand and in the last quarter of 1927 
there was a large contract business anda good 
part of the heavy chemical production of 1928 
has already been sold, 


Milwaukee 1927 Wood Industry 


MILWAUKEE, WiIs., Jan. 3.—The value of the 
products manufactured by the wood and wood 
products industry in Milwaukee during 1927 
amounted to $62,864,428 compared with $70,- 
786,191 in 1926, according to an annual survey 
made by the First Wisconsin National bank of 
Milwaukee. There was likewise a decrease in 
the number of firms operating in 1927 com- 
pared to the year before, and in the number ot 
employees and wages paid. One hundred eleven 
companies were in the business last year com- 
pared to 123 in 1926, and there were 10,878 
people engaged in this industry here in 1927 
against 11,589 in 1926. The wages paid to em- 
ployees during 1927 amounted to $17,622,106 
against $18,945,703 the year before. Capital 
employed in 1927 totaled $28,850,670 compared 
with $28,498,766 in 1926. The export business 
of the industry more than doubled in 1927 over 
1926, it being $82,147 against $33,372 in 1926. 
The divisions of the industry in the report in- 
cluded box and container manufacturers, lum- 
ber jobbers and wholesalers, casket companies, 
furniture factories, millwork firms, musical in- 
strument makers, paper and pulp manufactur- 
ers, wagons and automobile bodies and wooden 
boats, toys and baby carriages, and an un- 
classified list. 


See Fine Prospects for New Year 


SHREVEPORT, La., Jan. 3.—According to rep- 
resentative views expressed in local lumber 
circles, there is an air.of optimism about the 
lumber industry as the new year begins. Among 
those expressing, themselves encouragingly are 
A. J. Peavy, head of the Peavy-Byrnes and 
affliated lumber companies, who also is presi- 
dent of the Southern Pine Association. An- 
other is W. A. Anderson, head of the Shreve- 
port Lumber Co., who is the retiring president 
of the Shreveport Lumbermen’s Club. 

Mr. Peavy’s statement, issued Dec. 31, fol- 
ows: 


Viewing the coming year of 1928 from past 
experience I see no reason for anything but 
optimism for all the people of the South. All 
conditions look favorable to better business. 
People are becoming better acquainted with 
each other and understand each other’s prob- 
lems better than heretofore and with the cor- 
rect understanding of each other’s problems it 
is no trouble to solve any problems that 
come up. The demand for lumber the last 
few weeks has been exceedingly encouraging 
to the lumber industry. 


Mr. Anderson’s statement, issued Dec. 31, 
says: 

After surveying the situation we see the 
results of 1927 have been far from satisfac- 
tory to practically all branches of the lumber 
industry, not only the manufacturers but also 
the wholesalers and retailers. But the out- 
look for the coming year seems to be very 
fine. The consensus is that the outlook now 
is better than at this time a year ago, and 
the early demand is already showing up to 
such extent that the wholesalers have been 
found hedging in the matter of prices. There 
seems to be less lumber on hand to supply 
sudden requirements than for several years 
Past, and, for that reason, the prices are little 
more than firm; the prices are really picking 
up, giving a firm and satisfactory tone to the 
lumber market in a general way. 

From the wholesalers standpoint, there is 
an optimistic feeling about the market. For 
several years I have not seen such a volume 
of business. 





Joun Boucuarp, a thrifty resident of Can- 
astota, N. Y., who is planning to build several 
houses, has bought a canal boat which for 
years had laid on the banks of the abandoned 
canal near there. The purchase price was $2. 
He will use what lumber he can in the erec- 
tion of the houses and will cut up the re- 
mainder for firewood. The boat originally 
cost $5,000. 


Opportunities in Australia 


Kansas City, Mo., Jan. 3—R. B. White, 
president of the Exchange Sawmills Sales Co., 
who returned home Christmas after a three 
months’ business trip to Australia, believes 
that, in spite of the recent 100 percent increase 
in the import duty on lumber, America will 
for years to.come be the chief source of that 
country’s lumber supply. 


Australia on the whole is friendly to the 
United States, said Mr. White to a represen- 
tative of the AMERICAN LUMBERMAN. Po- 
litically it ts loyal to the Empire and the 
tariffs are preferential to Imperial goods. Im- 
ports, however, far exceed the home produc- 
tion in manufactured articles. Among the 
laboring classes there is some _ unfriendly 
feeling toward the United States because of 
the high wages paid American labor. I 
found, however, among the business men a 
very cordial feeling and personally I was 
given a fine welcome by the lumber mer- 
chants. I found them a high class type of 
business men. 

The lumber trade in 
Australia likes Califor- 
nia redwood for inte- 
rior finish. They sim- 
ply wax it, thereby 
saving labor and paint. 
They like Douglas fir 
for joinery, sash and 


| 





R. B. WHITE, 
Kansas City, Mo.; 
Tells of Australian 

Trip 





doors, mainly on ac- 
count of the low price. 
California white pine. 
is used for high class 
interior work, but as 
the price is higher 
than fir there is not 
such a quantity used. 

While I was there, the market was weak 
due to excessive shipments of fir to Sydney, 
the chief port. On Nov. 25, the duty on lum- 
ber, which had been $10 a thousand, was tn- 
creased to $20 on rough, large sizes, which 
are mainly used for remanufacturing. In 
spite of this heavy duty, however, the United 
States will continue to have Australia as one 
of its major foreign markets, 

There is plenty of hardwood in Australia 
and a limited amount of pine, but antiquated 
methods and machinery and high labor cost 
make the cost of production excessive. Even 
Sweden and Norway, for that reason, find it 
profitable to ship lumber to Australia. In 
1918-19, the imports of lumber amounted to 
144,000,000 feet. In 1925-26, the imports had 
grown to 516,000,000 feet. 

While Australia is about equal in area to 
the United States, it has a population of 
only 6,000.000, and one-third of the people are 
in Sydney and Melbourne. The population 
is mainly along the east and southeast coasts, 
the interior being arid and having no pros- 
pect of more water. There are few large 
rivers. 

The concentration of the population in the 
cities has given the labor unions an unusu- 
ally strong hold and for that reason manu- 
facturing is handicapped and self-dependence 
made difficult if not impossible. Labor’s wage 
demands do not seem unreasonable compared 
with the scale in the United States, except 
that skill and effort are much less than in the 
United States, so that home products find it 
difficult to compete with the imported. It is 
significant, however, that the labor govern- 
ment was unseated at the last election. 

Ninety percent of the automobiles in Aus- 
tralia are American, and 100 percent of the 
moving pictures. Thus Australians speak 
knowingly of life in the United States, though 
they frequently misinterpret what they see 
in the pictures. The new Ford was awaitea 
with great interest. 

Australia and New Zealand have some won- 
derful scenery. Some of the country is 





heavily wooded, but reforestation is being 
practiced on a relatively large scale in both 


countries, by the government and by private 
interests. Bonds of reforestation projects are 
considered a very good investment. 

Both Australia and New Zealand are mak- 
ing strong efforts to induce tourist travel. 
One trouble in traveling is that in each State 
the railroad gages vary and in crossing Aus- 
tralia it is necessary to make five changes of 
ears. The trains are fast and the coaches, 
built on the European model, are good. 

Everywhere one travels, he finds America’s 
commercial supremacy admitted and American 
goods are considered best. There is a great 
opportunity for American exports to Aus- 
tralia and New Zealand, limited only by the 
small and concentrated populations. 


Additional Car Orders Placed 


In addition to the large contracts for freight 
cars placed at the end of December by sev- 
eral of the important railroad companies, de- 
tails of which appeared on page 33 of the 
Dec. 31 issue of the AMERICAN LUMBERMAN, 
it is interesting to record the fact that within 
the last few days the Mobile & Ohio Railroad 
Co. has placed an order with the General 
American Tank Car Corporation for 250 box, 
250 gondola and 250 flat cars. On Jan. 3 the 
Central of Georgia Railway Co., a subsidiary 
of the Illinois Central Railroad Co., put out 
an inquiry for 500 gondolas. 

With this additional order for 750 freight 
cars from the Mobile & Ohio, the total num- 
ber of contracts placed recently amounts to 
14,750 freight cars, with inquiries from other 
carriers for 16,500 more, which is an encour- 
aging sign for the lumber industry as well as 
builders of car equipment. 


Wire Rope Interests Consolidate 


Users of wire rope will be interested in the 
announcement of the consolidation of two 
pioneer manufacturers of this product, whereby 
the Hazard Wire Rope Co., of Wilkes-Barre, 
Pa., has acquired the wire rope division of 
the Waterbury Co., of New York City. This 
affiliation will result in greater efficiency and 
service for the users of Hazard wire rope, 
as the standard and special types of these two. 
companies, which include Olympic green strand, 
Gore, patent armored, modified flattened strand 
and marlin covered, will be manufactured un- 
der one management and one responsibility. 

In connection with this announcemet the 
Hazard Wire Rope Co. states: 

We feel that we are serving the large field 
of users of wire rope by bringing these two 
splendid concerns together under one manage- 
ment and control, It is evident from a close 
study of the market for wire rope over long 
periods of years that the products of each are 
to a large exteni complementary, giving the 
Hazard-Waterbury consolidation a much more 
complete line of products adapted to any con- 
dition and demand where wire rope is re- 
quired. 

In asking you for a continuation of your 
orders for Waterbury products, we have com- 
plete confidence in our ability to give quality 
and service equal in every respect to that 
which you have been receiving from the 
Waterbury Co. 

We have branches located in New York. 
Pittsburgh, Chicago, New Orleans, Houston, 
Denver and San Francisco. 


While Thomas Gore, works manager of the 
Waterbury Co., and other key men of that 
organization will be associated with the Haz- 
ard Wire Rope Co., attention is called to the 
fact that this consolidation in no way affects 
the Waterbury Co. in the manufacture, sale 
and distribution of Manila and sisal rope and 
cordage, known as hard fiber goods. The 
Waterbury Co. will continue to manufacture 
and sell its full line of fiber products on a 
much more extensive scale, giving every at- 
tention to the wants of its customers and 
prospective trade. 
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Over Seven Billion Dollars for Build|;,, 


Statistical Analysis Indicates This Sum Is Normal Ex 


At this season lumbermen and others en- 
gaged in the production and manufacture of 
building materials are not only summing up 
and totalling the business for 1927, but they 
are scrutinizing all available data with a 
view to determining as nearly as practicable 
what the prospects are in the construction 
field for the next twelve months. It is gen- 
erally conceded that the damming up of de- 
mand for housing and other forms of con- 
struction during the war and the subsequent 
expansion of construction to recover lost 
ground have in a large measure upset the 
calculations and left the country without a 
very clear idea of the current normal and 
abnormal as applied to building in the 
United States. There has been urgent need, 
therefore, for a restudy of recent building 
statistics in this country in order that some- 
thing like a sound basis in facts might be 
laid for a forecast covering the twelve 
months of 1928. Such a study, survey and 
analysis has just been made available by the 
Building Age and National Builder of New 
York City. 

Prefacing its study and forecast, the 
Building Age and National Builder says: 

An unbiased analysis of building activity 
of the last few years brought to mind the 
important question as to whether we had re- 
cently had a boom period at all or whether 
we were not and are not now functioning in 
a normal, conservative manner based on the 
greater flexibility of industry and demand 
and a greater background of wealth which 
has come to this country not because of war 
profits, but because of the great stimulus 
given to business by internal and world con- 
ditions since the war. 

This element of flexibility which has come 
into business has been nowhere more apparent 
than in the building field. Production has not 
only been geared up to the highest point ever 
known, but great production units are so 
flexible that over night they turn to the 
producing of entirely new types of prod- 
ucts—something unknown in the building 
field in previous decades. Labor has been 
brought to a condition of flexibility. The 
building field has seen an influx of thousands 


of mechanics from other lines and _ it 
has seen the loss of thousands of its 
own craftsmen who have gone into such 
industries as automobile manufacturing. 


The immigration laws have set up for labor a 
type of protection for the individual which 
is characteristically American, so that the 
typical wage earner of the construction in- 
dustry and of all industries enjoys today a 
greater income, relatively lower cost of liv- 
ing if standards are considered, and a type 
of independence which has removed entirely 
any paternalistic control. 

These thoughts are expressed along with 
the theory that businesses need not move in 
actual prescribed cycles, that it is not proved 
that the seven fat years are followed by the 
seven lean years. The proof of this is to 
be found in the way the Federal Reserve 
Bank changed all past precedent as far as 
business cycles were concerned, and indicated 
that by introducing. financial flexibility, peaks 
and valleys could be considerably smoothed 
out even for individual industries. 


This analysis shows that as a matter of 
fact the building of today is being done in 
response to the needs of increasing popula- 
tion and to replace structures that according 


to the present day standards are obsolete. 
Another reason cited is the amazing develop- 
ment of the financial status of the individual 
and of his standard of shelter. Americans 
are building because they want new and bet- 
ter buildings for all purposes, because they 
have the ability to pay for them, not on 
account of the accumulation of wealth so 
much as the vast development of commer- 
cial interchange. Labor is being traded for 
luxury and brains exchanged for the bétter 
things of life to a degree never known be- 
fore in this country nor in the world and it 
is but natural that this amazing development 
should carry the basic economic activity of 
shelter into the latest activity. 


Must Build 1,419 Houses Daily 


Examining the figures of the United States 
census bureau covering population of the 
United States it was found that the annual 
increase in numbers is 2,242,876 persons. 
For these must be found houses in which to 
live, stores in which to purchase goods, of- 
fices and factories in which to work, schools 
in which to educate their children, churches 
in which to worship, public buildings in 
which to carry on government, libraries in 
which to preserve books required for studv 
and pleasure, art museums for the preserva- 
tion of pictures and various works of art, 
hotels, club houses, garages, both public and 
private, theaters and other places of amuse- 
ment. This increase in population amounts 
daily to 6,145 persons and assuming that the 
average number of persons to the family is 
4.33 it is found necessary to provide 1,419 
new homes every day in the year. And as 
there are 365 days in a year this means that 
annually there are 517,935 homes needed in 
this country for increasing population alone. 
Government reports for 1921 showed that in 
257 identical cities the percentage of fam- 
ilies in single family houses was 58.3; in 2- 
family houses 17.3; in multi-family houses 
24.4. In 1926 the percentages became 40.7 
in single-family; 13.9 in 2-family, and 45.4 
in multi-family houses. These figures, how- 
ever, taken from leading cities do not, it is 
observed, show the true picture for the na- 
tion by and large because in small com- 
munities and rural areas the great majority 
of dwellings house only one family each. It 
appears, from studies made in preparing the 
forecast, that for the United States as a 
whole 86 percent of all the families will live 
in single-family dwellings, 8.6 percent in 2- 
family and 5.4 percent will live in multi- 
family houses, including hotels and lodging 
houses. The average cost of a single fam- 
ily house in 1926 was $3,512; of a 2-family 
house, $7,818, and a multi-family house $45,- 
030. The total amount, then, for residences 
of the ‘type mentioned will be as follows: 


1-family houses 445,424 at $3,512 





QU ei ekdrv0cccndescdecesecens $1,564,329,088 
2-family houses 44,542 at $7,818 
WY Severe sv daevisdkesrendstéo's 348,229,356 
Multi-family homes 27,969 at 
SRE Pee GRO acco veceecseacecces 1,259,444,070 
GGL a catddceanenendagan eal $3,172,002,014 


The analysis shows that the types men- 
tioned represent in value 63.7 percent of all 


classes of buildings, which would indicate 
that the total amount necessary now to pro- 
vide for the natural increase in population 
only is $4,979,595,700 annually. To this, of 
course, must be added the building needed 
by existing population, that is for replace- 
ment, alterations and repairs. Competent 
authorities have estimated that these needs 
account for one-third of the annual construc- 
tion volume in the United States. Adding 
one-third more to the foregoing total, or 
$2,489,797,850 for the needs of existing pop- 
ulation the grand total is $7,469,393,550 as 
representing today’s annual normal building 
requirements—a figure 1.3 percent higher 
than the figure for actual construction. 


Replacements, Alterations and Repairs 


In considering replacements, alterations 
and repairs in the survey, it is shown that 
over a period of many years building per- 
mits indicate that alterations and repairs are 
10 percent of the annual construction vol- 
ume. This means that $746,939,355 are ex- 
pended annually for alterations and repairs. 
Deducting this amount from $2,489,797,850 
for alterations, repairs and replacements 
leaves $1,742,858,495 as the normal expendi- 
ture for replacements annually. 

In this connection emphasis is placed on 
the fact that expenditures under these three 
heads are necessary because of obsolescence 
and fire losses, the term obsolescence being 
given a wider meaning than decay. Stand- 
ards have become increasingly high and all 
kinds of structures are being replaced, not 
because they are no longer structurally 
sound, but because they are obsolete, from 
the viewpoint of prevailing social standards 
and to meet business competition. How large 
a factor rebuilding on account of obsolescence 
is, is indicated by the prevalent opinion of com- 
petent persons that in the next ten or fifteen 
years every major city in the United States 
will be practically rebuilt. 


The conclusion is reached from the analy- 
sis made that building in the United States 
just now is proceeding normally and that 
since increasing population must add to nor- 
mal requirements there should be an annual 
increase over, rather than a continuance of, 
present normal or actual building. 


The forecast of the probable construc- 
tion during 1928, as set out in a comprehen- 
sive table in the survey, is based on consid- 
eration of the fact that all conditions point 
to a building year in 1928 approximately 
equal to those of 1926 and 1927, except for 
some changes in volume among the various 
building types and some geographical varia- 
tions. As already stated, the analysis of the 
typical construction year showed that the 
country has not been passing through a 
boom period but simply enjoying a sound 
normal building activity in its balanced re- 
lationship with the general economic situa- 
tion of the country. In making the fore- 
cast for the coming year, therefore, the 


Building Age and National Builder in effect 
indicates only that 1928 is to be a continua- 
tion of this normal situation, nor does it 
anticipate any sudden collapse or sudden re- 
cession of the building activity, because after 
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all there has been no preceding period of 
actual inflation. 

Small Homes Large Part of Program 

While the lumber industry is of course 
concerned with all types of construction, 
lumbermen, especially retailers, will find a 
great deal of assurance in the figures shown 
in the forecast for residential buildings. Not 
the least interesting phase of this presenta- 
tion is its showing with respect to buildings 
in the various types of communities. These 
figures are shown in the accompanying table. 

Comparing the forecast figures with those 
for the normal building year, it is found that 
residential construction as forecast is slightly 
less than that of the typical year. There 
are minor recessions in both volume and 
value of 1- and 2-family dwellings and a 
slight increase in multi-family dwelling con- 


struction. Explanation of this fact offered 
in the survey is that while mortgage money 
interests have partially withdrawn favorable 
consideration from speculative apartment 
building operations this applies largely to 
the leading cities in the country and does 
not affect the situation in many of the 
smaller communities where apartment house 
life is for the first time being introduced and 
is showing a gain in popularity. It is noted 
that the recession in construction of 1-fam- 
ily and 2-family dwellings is most marked 
in the rural areas and in the very small 
towns and villages, there being increases in 
small residential construction in the larger 
towns and cities. This, it is observed, is a 
reflection of the trend from rural to urban 
centers and also shows the effect of a num- 
ber of years of unfavorable conditions in the 


iné Construction Is Estimate for 1928 


penditure for New Buildings, Alterations and Repairs 


agricultural areas. Increase in small home 
construction in cities reflects continued pros- 
perity with good wage scales and the fact 
that the total assets of building and loan as- 
sociations are larger than ever before. The 
automobile is still doing its part and while 
there is centralization from the rural dis- 
tricts into the large urban centers, there is 
a steady process of decentralization from 
cities into greatly extended suburban com- 
muting areas. 

Owing to the fact that the data used as a 
basis for the forecast are in part permits is- 
sued, in part contracts awarded and in part 
estimates for communities providing no rec- 
ords, it became necessary to add a “correc- 
tive figure” to the various totals, making 
the grand total forecast for 1928 construc- 
tion $7,412,739,000. 


1928 Construction by Types and Communities 


Cities under 








Cities over Cities over Cities under 
25,000 population 25,000 population 25,000 population 25,000 population 
Number Value Number Value Number Value Number Value 

Residential Non-residential 
One-family dwellings ..212,000 $976,400,000 356,200 $1,018,100,000 Factories and workshops 4,920 184,300,000 3,150 96,200,000 
Two-family dwellings .. 28,400 214,700,000 25.950 184,500,000 Public garages ......... 4,850 82,600,000 3,200 44,200,000 
One- and two-family with Private garages ......: 190,000 67,500,000 196,100 65,600,000 

MRE . vcisas ween wien 4,300 46,300,000 2,603 25,200,000 Service stations ........ 3,980 12,700,000 5,550 14,100,000 
Multi-family dwellings.. 14,200 745,600,000 12,320 430,300,000 PE 310 61,400,000 234 38,900,000 
Multi-family dwellings Office buildings ........ 1,600 210,000,000 1,315 124,300,000 

Wee SO csceusesas 1,710 92,500,000 2,986 44,550,000 Public buildings ....... 295 39,600,000 179 18,600,000 
BOGE. Sedavocestse ease 290 138,600,000 200 87,800,000 Public work and utilities 785 46,500,000 715 29,700,000 
Lodging houses ........ 59 800,000 135 1,500,000 Schools and libraries.... 920 163,000,000 1,161 94,400,000 
Oe Oe ee 221 36,400,000 206 27,600,000 SE aes hak alk eens or 15,000 6,800,000 219,490 106,200,000 

Non-residential Stables and barns...... 550 900,000 115,065 189,500,000 
Amusement buildings ... 955 127,400,000 585 64,200,000 Stores and warehouses... 17,200 231,000,000 9,590 96,400,000 
CE... kb oceGesaucsce 1,225 74,600,000 851 42,100,000 Ce eee 6,000 16,000,000 13,379 15,600,000 

A Resoluti for 1928 
This is the Year which gives Full Measure; which Adds Twenty-four Hours of 
Opportunity. ! 


Let us Resolve 


Purpose and of Effort; 


by the Spirit of Service. 





This is Leap Year—Look Before you Leap, but Leap, with new Zest for the 
Job; Leap and Land on the Chance to Make Good, to Do Better. 


What we Put into Today Determines what Tomorrow will bring us, Therefore 


f” 


T hat into Each Today of 1928 we will put only the Best we can of Thought, * 


That we will Plan our Work and Work our Plan; 
That we will put the Stamp of Worth on whatever the Job may be; 
That we will Lighten Labor by Co-operation, and Make it Happily Satisfying 


—Chicago Evening Post. 
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Wood Models Ready for Retail Conventions 


National Association Exhibits Will Attract Home Owners and Lumber Consumers— 


Trade Extension Campaign Making Rapid Strides 


WasuHuinaton, D, C., Jan. 3.—Consistent with 
the aim of the trade extension department of 
the National Lumber Manufacturers’ Associa- 
tion not only to sell more lumber, but to im- 
prove the product itself, is the fact that seven 
of the men recently employed by the depart- 
ment have been members of the staff of the 
United States Forest Products Laboratory at 
Madison, Wis., engaged in various phases of 
wood research, 

In their new employment as members of the 
technical staff of the trade extension depart- 
ment these men will devote much of their time 
to the improvement and better utilization of 
lumber and other forest products. 

Of the 24 men who have joined the staffs of 
the three divisions of the National Association 
within the last few months, 19 are college 
graduates, eight from schools of forestry. The 
University of Michigan forestry school, Yale 
forestry school, the University of Minnesota 
school of forestry, the forestry school of the 
University of Oregon and the New York State 
College of Forestry are represented in the per- 
sonnel of the trade extension department. Land 
grant colleges and engineering schools have 
supplied many of the new men. The University 
of Missouri is represented by four alumni. 


Creosoted Block Specifications 


Specifications for creosoted wood block pave- 
ments and also for wood block floors prepared 
by Arthur T. Upson, manager of the eastern 
division, New York, have been accepted by the 
committee on buildings of the American Rail- 
way Engineering Association as tentative rail- 
way engineering specifications. Mr. Upson is 
a member of that committee. The specifications 
describe in detail the formation of the subgrade 
and foundation of the pavement and floors; the 
kind, size and quality of blocks to be used: 
preservative treatment, method of laying and 
other pertinent matters. 

Referring to the kind of blocks to be used, 
the specifications state: 

“The wood from which the blocks are to be 
manufactured shall be Douglas fir, Norway 
pine, southern yellow pine, tamarack, western 
larch or other suitable wood approved by the 
engineer. Blocks from only one kind of wood 
shall be used in any one contract, and they 
shall be treated with a preservative.” 

In the case of wood block floors, well sea- 
soned red cypress and redwood blocks may 
be used untreated. 

“The blocks must be sound and well manu- 
factured, square butted, square edged, free 
from unsound or loose knots, holes, shakes, 
checks or other defects that will impair their 
usefulness. 

“In Douglas fir or southern yellow pine, the 
number of annual rings in the one inch which 
begins 2 inches from the pith of the block 
shall not be less than six, measured radially; 
provided, however, that blocks containing be- 
tween five and six rings in this inch shall 
be accepted if they contain 33 1/3 percent or 
more of summerwood. In case the block does 
not contain the pith, the one inch to be used 
shall begin one inch away from the ring which 
is nearest the heart of the block.” 

Blocks for pavements may vary in length 
from 5 to 10 inches, while those for floors may 
vary from 5 to 8 inches. In the case of the 
former the maximum length shall not exceed 
two and one-half times the depth, while in the 
case of the latter the length shail not exceed 
three times the depth. 

“They shall be 2% to 4 inches in depth 
(parallel to fiber); and they may be 2% to 
4% inches in width, but on any one job all of 
them shall be of uniform width. A variation 
of 1/16 inch will be allowed in the depth and 
% inch in the width of the blocks from that 
specified. In all cases the width shall be 
greater than the depth by at least % inch.” 


The specifications also provide that the engi- 





neer shall have full right of inspection of the 
blocks at the place of manufacture and also 
after delivery. 


Minnesota Highway Department Needs 


Edward J. Fisher, of the Minneapolis dis- 
trict office, has interviewed Ray Giddings, main- 
tenance engineer of the State highway depart- 
ment of Minnesota, to obtain information as to 
the lumber requirements for the next year for 
snow fencing, bridge plank, sign posts and 
timber for wooden bridges. Mr. Giddings esti- 
mates that 100 cars of slat snow fencing of 
the corn cribbing type will be used, at least 50 
cars of cedar posts, treated, for guard rails, 
and 10 cars of plank, piling and timbers for 
bridge repairing during the coming year. 

B. Green, of the central division, has 
recently interviewed professors of the Uni- 
versity of Illinois in regard to the use of wood 
in the various farm buildings for which plans 
and blueprints have been made at the uni- 
versity for distribution to the public. Mr. 
Green is making a survey of the agricultural 











The accompanying diagram from the Forest 
Products Laboratory shows the moisture 
changes that took place in the lumber in vari- 
ous parts of the car while five carloads of 
Douglas fir clears were in transit from western 
Oregon to Chicago. Shipment was made in 
the relatively wet weather of late winter and 
early spring in box cars which were in good 
repair. The average moisture change for the 
five cars of lumber was a gain of two-tenths 
of one percent. The maximum moisture change 
recorded at any position in the cars was a gain 
of eight-tenths of one percent. The average 
moisture content of the entire shipment on 
receipt was 8 percent. It is apparent that when 
lumber is shipped close piled in closed tight- 
roofed box cars the shipper may feel assured 
that it will reach its destination wtthout serious 
loss or gain of moisture. The findings of the 
Forest Products Laboratory study which are 
summarized im the accompanying diagrain 
«ould not be expected to hold, of course, for 
lumber shipped in open cars, or in box cars 
having leaky vroofs—Photograph by Forest 
Products Laboratory 


colleges with a view to having them codperate 
in trade extension work. 


Durability of Wood and Metal Caskets 


Mr. Green recently conferred with Dr. O. E, 
Horder, of the School of Mines, Minneapolis, 
on the relative durability of wood and metal 
caskets. Dr. Horder has made a study which 
includes the relative durability of the two ma- 
terials under atmospheric as well as soil con- 
ditions and has had an opportunity to com- 
pare wood, concrete and metal caskets. He 
told Mr. Green that he was not in a position to 
state whether wood or metal is better suited 
for this use, but added that methods of con- 
struction and types of soils are largely re- 
sponsible for early failures in caskets. Mr, 
Green inspected a series of tests which are now 
under way to determine the quality of a num- 
ber of different metals and several different 
woods in contact with these metals both in the 
atmosphere and in the soil. 

Reuben W. Smith, who had been temporarily 
attached to the western division, has joined the 
staff of Manager A. C. Horner as field engi- 
neer. For two years Mr. Smith was professor 
of wood utilization at the New York State Col- 
lege of Forestry, Syracuse. During that time 
he compiled and published statistics, by species, 
of the amount of lumber and forest products 
used in the woodworking plants and by the re- 
tail lumber trade in New York State. He also 
spent a year at the Forest Products Labora- 
tory, Madison, Wis., and a year as chief treat- 
ing engineer of the Charles R. McCormick 
Lumber Co., St. Helens, Ore. His most recent 
position was as chief of the consulting depart- 
ment of the Protexol Corporation, Kenilworth, 
N. J. He is a graduate of the forestry school 
of the University of California and did gradu- 
ate work at the University of Wisconsin. 

The Christmas number of “The Southern 
Golfer” contains the following: 

One of the leading professionals who was 
playing bang up golf early in the year and 
who fell back to an ordinary pace later in the 
season during the principal championships at- 
tributes his slump to the steel shaft. Few 
top notch players use steel shafts. “The best 
proof of their worth,” said a prominent golfer 
the other day, “is the fact that the money 
players, those who depend on every stroke, 
prefer the hickory.” 

Wood Sash for 15-Story Building 


William D. Smith, of the Portland district 
office, reports that wood sash and frame, wood 
trim throughout and wood finish floors have 
heen specified in a 15-story specialty shop buiid- 
ing to be constructed in that city. The archi- 
tect told Mr. Smith that this was the first 
building for which he specified wood sash in 
four years, but that he had had so much 
trouble with steel sash leaking, and with heat- 
ing buildings having steel sash that he deter- 
mined not to use it any more except in indus- 
trial buildings or where required for fire pro- 
tection by building codes. 

Mr. Smith also reports that the city of 
Portland is building a sea wall about a mile 
long on the west side of the Willamette River 
through the business district of the city. The 
foundation of the sea wall is an earth-filled 
timber crib built in sections. About 13,500,000 
feet of dimension timber is being used in these 
cribs, which have several novel features. This 
type of crib is the only one of its kind, aside 
from one at Montreal, Canada, which has been 
erected in North America. : 

W. H. Scales reports that an Indianapolis 
architect advises him that the architects and 
contractors of that city are planning to spend 
$50,000 in newspaper advertising there and 
throughout Indiana to combat “jerry builders’ 
and “hatchet saw” men, to improve construc- 
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tion and architecture in small homes and build- 
ings. 

W. E. Griffee, of the central division, has 
made a survey of ship yards along the Chicago 
River. The boats built and repaired in these 
yards are expensive ones and the lumber used 
is largely mahogany, oak and cypress. Mr. 
Griffee has compiled a list of the yards and 
their lumber requirements. 

C. F. Miller, of the Chicago office, in a re- 
port states that the film “The Romance of 
Sleepy Valley,” in which American standard 
lumber is featured, has met with wide ap- 
proval. For example, A. I. Gilkenson, county 
agricultural agent, Lawrence, Kan., pays the 
film this tribute, said to be typical: “A grand 
success. The best agriculture and farm bureau 
picture ever made. Sure takes fine with farm 
people.” The film will be shown during the 
Panhandle Agricultural Opportunity Campaign 
of the American Farm Bureau Federation. 


To Substitute Wood for Sheet Iron 


One of the trade extension engineers re- 
ports this instance of where wood will be sub- 
stituted for sheet iron. An office machine com- 
pany is now making a carrying case with bass- 
wood sides and sheet iron top and bottom, the 
entire case covered with leather. The com- 
pany plans to substitute wood veneer for sheet 
iron because the iron dents easily and is diffi- 
cult to glue to. If the gluing conditions are 
not just right the leather shows lumps over 
every little spot of excess glue on the metal, 
but not over wood when the latter is used. 

C. E. Close reports that Lincoln N. Hall, 
architect for a new 7-story apartment building 
to be erected. in Chicago, has been supplied with 
the material requested concerning wainscoting, 
trim and doors. The structural lumber for the 
new building will be specified on the American 
lumber standard basis. 


Open District Office in Dallas 


The Dallas district office opened Jan. 2, with 
W. F. Scales in charge. The office is located 
at 1610 Kirby Building, corner of Main and 
Akard streets. 

Following his attendance at the annual meet- 
ing of the Society of American Foresters, 
San Francisco, Reuben W. Smith reports that 
foresters in general are poorly informed and 
only slightly interested in the problem, purposes 
and aims of the trade extension department. 
A resolution was adopted which endorses all 
lumber trade extension efforts where wood 
is the most suitable article, and where lum- 
bermen use constructive efforts to perpetuate 
the timber supply. 


Models for Convention Use 


The National Lumber Manufacturers’ Asso- 
ciation has prepared the following description 
of models to be shown at lumbermen’s conven- 
tions during January and February: 


Philadelphia, Pa. Pennsylvania Lumber- 
men’s Association, Bellevue-Stratford Hotel, 
Jan. 18, 19 and 20.—Miniature wood model of 
a 6-room city or farm home, size 20x20 inches, 
and 18 inches high; barren and unattractive in 
appearance; painted and glazed, with a number 
of attachable units demonstrating the remodel- 
ing of an old house into a new one. 

Incidental to this exhibit we shall prepare 
schedules showing the unit cost of labor and 
material for each feature as attached, and the 
appreciated value percentage in a full size 
building resulting from remodeling. 

We shall also prepare a series of charts on 
grades, uses, and materials. We shall dis- 
tribute “The Story of Wood,” removing the 
pink insert concerning the slogan campaign, 
which ended Dec. 15, and any other informa- 
tion concerning the trade extension campaign 
which may be available for distribution at the 
time “of this convention. 

Size of booth 7 feet x 5 feet 6 inches. This 
booth is so small that only the above activi- 
ties can be carried out. 


Northeastern Exhibit 


Boston, Mass. Northeastern Retail Lumber- 
men’s Association, Hotel Statler, Jan. 24, 25 
and 26.—In a space 8 feet x 8 feet 6 inches, 
we will display a miniature framing model 
loaned us by the Southern Pine Association, 
showing fifteen points of good wood construc- 


tion. From this booth we shall also distribute 
“The Story of Wood,” removing the pink insert 
as we have in the above case. 

In free space, 30x15 feet, in the ball room, 
we have been requested to duplicate our recent 
Chicago exhibit at the American Farm Bureau 
Federation; namely, a background mural 20 
feet long, forest primeval scene loaned by the 
forestry department of the United States De- 
partment of Agriculture, a miniature farm lay- 
out, a miniature farm house model with at- 
tachable parts showing the remodeling of an 
old farmhouse into a new one. We have been 
requested to use the same model that we dis- 
played at the Chicago convention. 

If permission can be obtained from various 
persons who provided the materials, we may 
set up a display of the unique slogan models 
that were sent to us in connection with the 
slogan campaign. We want to distribute at 
this exhibit all of the available material then 
on hand concerning the trade extension cam- 
paign. 

Ohio Exhibit 


Cincinnati, Ohio. Ohio Association of Retail 
Lumber Dealers, Sinton Hotel, Jan. 24, 25, 26 
and 27.—In a space 8 feet x 8 feet, we are 
to display a miniature model with attachable 
parts of an old house made new, being the 
same display as at Philadelphia, which will 
be rushed by fast express from Philadelphia 
to Cincinnati at the close of the Philadelphia 
exhibit. 

From this booth we will distribute all avail- 
able literature of the National Lumber Manu- 
facturers’ Association trade extension cam- 
paign of interest to retail lumbermen. We 
can also display a miniature lumber pile show- 
ing how to pile short length lumber. This 
will be prepared for us by the National Com- 
mittee on Wood Utilization. 

In the gratis space, which will be provided 
probably in the convention hall, two or three 
miniature model houses, developed by the 
Wood Homes Bureau of Cleveland, which we 
will rent or purchase from that bureau, nicely 
landscaped and provided with miniature 
gardens, outdoor furniture, miniature trees, 
street lights, shrubbery etc. will be displayed. 


Construction 


According to statement just released by the 
Federal Reserve Bank, Chicago (Seventh dis- 
trict), November sales of lumber, as reported 
by twenty-three wholesale dealers, declined sea- 
sonally by 12.7 percent from October and were 
18.1 percent under November of last year. In 
terms of board feet, sales decreased 2.1 and 
17.2 percent in the two comparisons. At retail, 


dollar sales dropped 18.5 and 3.0 percent, re- - 


spectively, according to information compiled 
from reports of 
ninety-three yards. | win RA 
Wholesalers showed apous/ ~~ 
a ratio of accounts 
outstanding on Nov. 
30 to total dollar sales 
during the month of 
142.1 percent, as com- 
pared with 133.5 for 
the preceding month 
and 129.2 a year ago; 











retailers indicated these same ratios as 337.2, 


292.7, and 337.8 percent. Inventories in the 
hands of wholesalers on Nov. 30 were approxi- 
mately equivalent to those of both thirty days 
and a year earlier, while retail yards reported 
advances in both comparisons. 

In general, demand was not especially marked 
from individual industries, although refrigera- 
tor, flooring, automobile, and furniture manu- 
facturers continued to place sizable orders for 
hardwoods, and the large decrease in dollar 
sales as compared with the volume in board feet 
during the month may be attributed in part to 
demand for low grade stock such as crating. 

The cement industry in the Seventh district 
showed no marked variation from trends for 
the country as a whole. The seasonal decline 
was somewhat more marked than usual, bring- 
ing production and shipments, which for the 
last three months have been running notably 
ahead of a year ago, to figures only slightly 


These houses were built for the Wood Homes 
Bureau by the apprentice students of the 
Cleveland Trade School from actual plans and 
photographs on the scale of 1% inches equals 
a foot, or % scale. These were prepared for 
the recent Cleveland Industrial Exposition. 
Findley Torrence, secretary of the State asso- 
ciation, is especially interested in this type of 
display and has requested that we show the 
above. 
Tllinois Exhibit 

Chicago. Illinois Lumber & Material Deal- 
ers’ Association, Edgewater Beach Hotel, Feb. 
8, 9 and 10.—Here we will duplicate the Cin- 
cinnati exhibit of remodeling and will stress 
wood as a natural insulator. We can use the 
southern pine framing model in this connec- 
tion. 

We can also arrange with the National 
Committee on Wood Utilization for a sectional 
model demonstrating the proper frame con- 
struction making wood a natural insulator. 

We will use as the background for our 
booth the 20-foot forest primeval scene loaned 
by the forestry department, hemlock bark fur- 
nished by the Edward Hines Lumber Co., Chi- 
cago, pine cones, miniature samples of trade- 
marked, grade-marked lumber. From. the 
University of Illinois, models of poultry and 
brooder houses, and probably a miniature 
model farm layout; also portfolios of plans 
of farm buildings from the University of Illi- 
nois, department of agriculture. 

West Baden, Ind. National Construction Ex- 
position, West Baden Springs Hotel, Jan. 23, 
24, 25, 26 and 27.—We will occupy a portion 
of the space allotted to the National Com- 
mittee on Wood Utilization. 

Grand Rapids, Mich. Michigan Retail Lum- 
ber Dealers’ Association, Pantlind Hotel, Feb. 
1, 2 and 3.—Same as Chicago, with some addi- 
tional material which will be prepared between 
now and Feb. 1. 

Milwaukee, Wis. Wisconsin Retail Lumber- 
men’s Association, Hoo-Hoo Club, Milwaukee 
Auditorium, Feb. 21, 22 and 23.—Practically 
the same exhibit as at Chicago, with some 
additional material which will be prepared 
between now and Feb. 21. 


and Materials 


larger than those for November, 1926. In- 
ventories at the end of the month were con- 
siderably larger than on Oct. 31, but did not 
reach the aggregate shown on Nov. 30 of last 
year. Similarly, in the brick industry seasonal 
influences resulted'in declining totals for ship- 
ments, increasing stocks on hand, and curtail- 
ment in production. Shipments, however, were 
generally larger than during November, 1926. 


Building Construction 


Total building contracts awarded in the 
Seventh district during November amounted to 
$82,793,684, of which $44,560,852 was for resi- 
dential building; these figures represented de- 
clines of 40.3 and 17.7 percent, respectively, as 
compared with October and of 27.7 and 11.6 
percent from November of last year. This was 
the first month since March that the residential 
figure fell below the corresponding month of 
1926, 

Permits issued during November by fifty 
leading cities of the district were 26.7 percent 
fewer in number than in October and 8.6 per- 
cent under a year ago. In terms of estimated 
cost, declines of 1.7 and 4.8 percent were noted. 
The aggregate figure on estimated cost for 
eleven cities in Illinois was larger in both com- 
parisons, with nine cities, including Chicago, 
showing advances over October and six, also 
including Chicago, over November, 1926. Wis- 
consin indicated greater estimated cost and 
Towa a larger number of permits issued over 
last November. Proposed residential building, 
as reported by forty-two of these cities, de- 
clined from October and a year ago in both 
number of projects and estimated dollar costs. 





To BE satisfied with what one has accom- 
plished means that one will never become con- 
spicuous for what one will accomplish. 
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What a Salesman Must Know to Sell Lumber 


How Thoroughly a Motor Truck Manufacturer Digs for Sales Knowledge—Lumber 
Retailer Sees Calamity Howler as Own W orst Enemy 


Somebody asked this department what, 
if anything, a salesman needs to know. We 
answered that he needs to know a lot. But 
that wasn’t very helpful, and so we got asked 
just what he needs to know. Well, he needs 
to know quite a lot about the article he has 
to sell; for if he doesn’t know these things 
the customer is likely to get discouraged. 
But is that all? Some salesmen, including 
a couple of lumber retailers, seem to think 
so. Not all salesmen think it is safe, how- 
ever, to let their information come to an 
end when they’ve named and described the 
article they have to market. And to illus- 
trate this fact, suppose we look for a minute 
at an undertaking in which this department 
had a modest part. 

A certain truck manufacturing company, 
which we'll call the Reo Motor Car Co., since 
that’s its name, invited more than 200 of its 
salesmen to come to Lansing and attend a 
school lasting five days. And when we say 
school we mean school; lectures, discus- 
sions and examinations. This was no lit- 
tle sight-seeing tour complicated with ban- 
quets; though sight-seeing at the plant and 
dinners and banquets were included. The 
boys were expected to work, and they did 
work. The management of the school asked 
a number of persons suspected of having in- 
formation about a number of industries that 
use trucks to come in and tell about these 
businesses. Among these lecturers were uni- 
versity professors, business executives, en- 
gineers and trade-paper men. This writer 
was invited in and was searched for infor- 
mation about the lumber business. 


What They Wanted to Know 


What do you suppose these salesmen 
wanted to know about the lumber industry? 
How many trucks we are going to buy and 
how much money we’ve got, you say. I 
suppose they’d be interested in this infor- 
mation, but they didn’t ask it quite that way. 
They didn’t seem much interested in the 
theory that if we wanted trucks we’d hunt 
them up sometime and ask prices. They 
seemed to take it for granted that if trucks 
changed hands they’d have to sell them. 
Strong-arm stuff, you say? No, they seem 
to be away past that sales theory, too. They 
seem to work on the basis that trucks can’t 
be sold to people who don’t want them. The 
idea is to find the man who can use trucks to 
advantage and then to help him want them. 
The strong-arm stuff is losing caste with 
salesmen who have a reputable article and 
who want to keep on selling year after year. 

We couldn’t tell them anything about 
trucks that they didn’t already know, and 
they didn’t want us to try. Instead they 
plunged into the matter of understanding 
the lumber business, and in doing this they 
went away beyond the retail lumberman’s 
delivery department and asked about the 
industry as a whole; how many yards there 


are, how much lumber is delivered, whether 
the percentage of deliveries is increasing or 
decreasing, what stock, including sidelines, 
is carried, how soundly the industry is 
financed, how ready it is to adopt proved 
methods, in what ways a dealer makes con- 
tacts with his customers, what sort of man 
owns and operates a lumber yard and how he 
stacks up as a finance officer and merchan- 
diser, what creative methods he has worked 
out to serve his customers and to increase 
his trade and so on. Of course they were 
interested in deliveries; how the field divides 
between trucks and horses, and why; how 
efficient dealers are in getting maximum 
service out of their machines and where, if 
anywhere, they fall down; how delivery 
charges are spread; what skill is used in 
making quick deliveries promote sales and 





A. J. Hager, of Lans- 
ing, Mich., offers the 
following bit of advice 
(which he tried on him- 
self first) for begin- 
ning a new year’s busi- 
ness: “Don’t begin try- 
ing policies you know 
are not sound. Do busi- 
ness as business should 
be done, and if you 
don’t make money it'll 
not be your fault.” 








the like. If these boys tackled every in- 
dustry in the same thorough way, as I sup- 
pose they did, they must have taken home 
considerable information to be used in shap- 
ing up future selling campaigns. These 
salesmen came in from all parts of the 
United States and Canada at their own 
expense and spent the week plowing into 
the inner workings of some fifteen or twenty 
industries. They did it so that they might 
talk the customer’s language and so that 
they might learn to adapt their own tech- 
nical knowledge of trucks to fit his needs in 
a constructive way. 


Are All Lumbermen Salesmen? 


We wonder if this suggests anything to 
us as lumbermen. We, too, are salesmen. 
Just possibly it suggests that we might maké 
an effort to understand our customers’ needs 
a little more thoroughly and that we might 
profitably spend some time in looking at 
sales from the customers’ point of view. 
There are endless selling methods, but three 
general theories may be picked out. The 
first consists of waiting until the customer 


comes in and asks. The second consists of 
going out and by a variety of arguments and 
pressures to force goods upon buyers with 
little thought of the use or profit involved 
for the buyer. And the third consists of a 
coéperative attitude; helping the customer 
to find out if he can use the goods profitably 
and, if he can, devising with him ways of 
doing so to the mutual advantage of buyer 
and seller. All of us, I suppose, have made 
more or less use of all three theories; but 
there seems to be a general trend toward 
the last named as a way of increasing sales 
and conserving good will. 

In any event we, as potential truck buyers, 
are getting pretty thoroughly studied by a 
group of progressive salesmen. I think we’re 
glad of it; for this kind of study takes ac- 
count of our own special difficulties and of- 
fers us an intelligent and scientific service 
in helping meet them. 


Yard Consolidation in Lansing 


After tootling my little informational 
whistle at the Sales Leaders’ Institute I went 
around to see a few dealer friends. Since 
my latest previous visit to Lansing, A. J. 
Hager has effected a consolidation of inter- 
ests with Norman B. Cove; and the Hager 
& Cove Lumber Co. now owns and operates 
five retail yards and a planing mill in the 
city. This planing mill formerly was a co- 
operative project, operated jointly by a num- 
ber of independent yards. The Hager & 
Cove consolidation brought a majority of 
these codperating yards into the new com- 
pany, and it seemed the proper thing for the 
mill to be taken over by the new corporation. 
Readers of the AMERICAN LUMBERMAN will 
recall earlier accounts in these pages of the 
economies effected by concentrating the mill 
business of a group of yards into this one 
plant. The same advantages are quite as 
possible now as before. Although Mr. Hager 
didn’t happen to mention it, I assume that 
the mill is quite ready to do work for any 
outside yards that may want to hire such 
services. y 

A short time ago a man high in the coun- 
cils of the lumber industry said that the 
habitual complaining done by some retailers 
made him tired. Business, he remarked, 
always has its hazards. But careful plan- 
ning and hard work usually can overcome 
difficulties in the course of time, and the 
habitual complainer runs the risk of prov- 
ing that he doesn’t work as hard or plan as 
carefully as his problems require. In addi- 
tion to this, excessive complaining is a poi- 
sonous thing, paralyzing initiative and re- 
pelling customers. The Coué of commerce, 
the man with the vacant smile who is always 
saying that every day in every way business 
is better and better, isn’t so bright, either. 
He’s the sort of fellow who is perfectly cheer- 
ful when the main shed burns down the day 
after the insurance has lapsed. Give us 
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something less of an optimist who keeps the 


insurance up and the fire hazards down. ° 


But at that the empty-headed optimist has 
the edge on the empty-headed pessimist; for 
in the United States wealth is increasing, 
and in the long run the optimistic view 
carries the betting odds. But why be empty 
headed? Even a resourceful man can’t al- 
ways find a way; but to say that no way can 
be found without having tried to find one 
simply dams up some otherwise available 
power. It is this complaining, unenterpris- 
ing pessimism to which the executive, quoted 
above, was objecting. It’s the needless sort 
of thing which makes conditions harder than 
they need to be. 

We mention this matter, simply because 
Mr. Hager of his own volition started talk- 
ing about it. 


A. J. Hager on Calamity Howlers 


“It makes me sore to listen to the calam- 
ity howlers,” he remarked, “unless they 
really have something to howl about. Gen- 
erally when a man has made a hard and 
resourceful fight and has lost, he doesn’t go 
around talking about his troubles. I had a 
personal experience a few years ago that 
taught me something. At the beginning of 
a certain year I thought things were set to 
go against me. Trade looked most unpromis- 
ing for everybody, and I didn’t see how I 
could possibly make any money. I went 
over and over every phase of my business, 
and I worked out desperate measures to in- 
crease volume. But the more I planned the 
less promising my plans appeared to be. I 
got into a frame of mind that didn’t help 
along. In fact I put in two of the bluest 
weeks of my life. 

“Then one morning I pulled up and said 
to myself, ‘Now here. You’ve made money 
every year you’ve been in business in Lans- 
ing. That’s a pretty fair record. All right, 
suppose you don’t make any money this year. 
Your record will still be pretty good. For- 
get this worry and begin doing what you 
can. Furthermore, do it right. Don’t begin 
trying policies you know are not sound. Do 
business as business should be done, and 
if you don’t make money it’ll not be your 
fault. About the first thing I did was to 
scrap those doubtful plans about increasing 
volume. It occurred to me that I was look- 
ing at the wrong thing; for volume in it- 
self doesn’t mean a thing. Net profit is what 
counts. In this frame of mind I began the 
year, and I took pains to see that every 
sale carried its fair percentage of profit; and 
at the end of the year the business paid a 
20 percent cash dividend. I imagine if I 
hadn’t pulled up and started over in a dif- 
ferent way that I’d have scrambled for vol- 
ume at the expense of price. I might have 
handled more lumber and had nothing to 
show for my work. ‘I’m rather sorry to 
hear dealers bragging of volume. If they 
get a reasonable profit with it, well and 
good; but if a man wants to brag, why not 
brag of profit? That’s what counts. I’m 
pretty well convinced that in a good many 
cases this boasted volume has not only failed 
to pay its way but has also spoiled the mar- 
ket for honest and capable competitors. 

“Business in Lansing, over a period of 
years, has been satisfactory. The year of 
1927 has not been the best in history, but 
at that this company has succeeded in pay- 
ing a pretty fair dividend.” 

Mr. Hager mentioned the specialties and 
sidelines about which there is a difference 
of opinion among retailers. All retailers 
carry some sidelines, if lumber is considered 





to be the regular stock; but some yards 


stock as many as possible and others as 
few. 


Why Some Sidelines Are Handled 


“Few lumbermen,”’ Mr. Hager said, “like 
sidelines in the ordinary meaning of the 
word. At least they’ve burned their fingers 
on them. Maybe it’s because all of us have 
met specialty salesmen with selling quotas 
who use rough methods to get us to.take 
on a new line. Nobody likes to have filling 
stations and feed stores get started selling 
roofing and such things, and so we place a 
small order just to keep these building ma- 
terials in our own hands. I don’t like that 
sort of expansion of lines, myself. If a 
dealer begins taking on things he can’t or 
won’t push in an active way he gets his capi- 
tal tied up in stuff that pays him but a small 
profit. But this isn’t a fair way in which 
to judge sidelines. If a man will pick out 
the lines that fit in well with his business 
and then merchandise them actively he can 















Phone 71236 
Ask for Helpful Henry 


1880 BROADWAY N.W. 




















This Grand Rapids (Mich.) firm has a “Helpful 
Henry,” who can fix things, and no doubt 
the little jobs he finds eventually lead to bigger 
projects requiring the use of much lumber 


raake them profitable. Nearly always such 
things will help him make lumber sales. 
“Some time ago we put in a roofing de- 
partment. Some outside concerns were get- 
ting quite a volume of business reroofing old 
houses, and now and then they sold the 
roofs for new buildings for which we were 
furnishing the rest of the materials. Natur- 
ally we wanted to sell this material, and it 
seemed to me that perhaps the reason we 
were not selling it was because we were not 
going after it and were not offering quite 
the service that our customers wanted. We 
didn’t want to invest in extra equipment, so 
I made arrangements with a young contrac- 
tor to take care of the application for us. 


He was a good workman and an able es- 
timator, but he had not yet gotten well 
enough established to attract all the work 
he wanted. Our arrangement with him 
makes it possible to push roofing without 
ourselves engaging in the contracting busi- 
ness. We have a roofing display room with 
large panels of every kind of roofing we 
sell; and by making a special feature of this 
business we get our share of this special 
trade. The department has paid us a satis- 
factory profit every month since we started 
it, except one. 


Roofing Service Aids Other Business 


“At the present time I have a young fellow 
making a survey of the town. He is not a 
salesman in the usual meaning of the word. 
That is, he doesn’t go out with the purpose 
of making the sale at the house. He finds 
out about roofs; how long they’ve been on 
and in what condition they are, and he ex- 
plains our roofing service. Incidentally he 
discovers other things, such as the possibility 
of interior remodeling on a large or small 
scale. He explains about attic insulation, 
and we've gotten quite a few jobs of this 
kind. We have a coal department, so he 
asks if the coal used is satisfactory. He 
leaves some souvenir, such as a bridge score 
pad, with our name on it. I’ve found that 
this visit usually sticks in the mind of the 
lady of the house, for the canvasser of course 
usually sees the lady; and she’ll tell over 
to her neighbors what the canvasser tells 
her. This spreads the information to other 
people and plants it more firmly in the mind 
of the lady who does the telling. From the 
reports we get active prospect lists, and these 
lists have already brought us quite a volume 
of trade. Much of this trade is of the sort 
that we wouldn’t otherwise get. Many of 
these special repair and remodeling jobs are 
of a kind which customers would never come 
to a yard to discuss.” 

Mr. Hager showed us a tile board which 
he has devised and which he is now manu- 
facturing. It is comparatively thin and 
quite rigid, is scored off like tile and has 
a hard and permanent finish. It is said to 
be both chemically and mechanically right 
and has stood some very severe tests. I’m 
told it will stand as much hammering or 
similar abuse as tile itself; and since it is 
light and comes in sheets with clever joints 
it can be put in place quickly. Any dealer 
knows how large a field is waiting for a 
successful finish of this kind for remodeling 
kitchens and bath rooms; a sort of business 
that can be pushed in otherwise dull seasons. 
Like other specialties, it must be merchan- 
dised. It isn’t something that will sell itself 
without some advertising and some arrange- 
ments about proper application. 

More about Lansing yards in a later ar- 
ticle. 


Warns Against Unfounded Claims 


Newark, N. J., Jan. 2.—Secretary Erwin 
Ennis has notified members of the New Jer- 
sey Lumbermen’s Association that “several 
manufacturers of unknown lines of materials” 
have been soliciting business on the claim 
that they are national advertisers and promise 
extensive local campaigns. 

“The above proposition is not a new one, 
we know,” says Mr. Ennis, “But the per- 
suasiveness of some of these solicitors has 
caused dead stock to accumulate, and it is our 
suggestion that retail lumbermen let these 
firms create a demand before considering their 
lines.” 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Retailer Builds Individualized Homes 


AMARILLO, TeEx., Jan. 3.—During the year 
1927 remarkable progress was made in set- 
ting a new standard of construction, design 
and finish of homes in Amarillo, due in large 
measure to the adoption by the Reppert Lum- 
ber Co. of a new and comprehensive home 
building service. 

“Many people are not interested in tech- 
nical specifications, but it is of paramount 
importance that they have homes that will en- 
dure,” a statement by the company says. “The 
things not usually seen, materials, methods of 
construction, experienced workmanship, expert 
supervision and direction, are of prime im- 
portance. The best grade of lumber for each 
particular purpose is used throughout. Hard- 
ware and plumbing equipment are first qual- 
ity, only time-tested and nationally known 
materials being used. 

“The company’s interior decorator cooper- 
ates in selecting the correct color combinations 
so that the entire home blends into one har- 
monious effect. The homes are completely wa- 
terproof and are built to stand the test of 
time. Roofs of edge-grain shingles first in- 
troduced in Amarillo by us are good for forty 
to fifty years. 

“Many self-evident economies are effected 
in Reppert Lumber Co. homes, as ours is a 
one-profit organization, including financing, 
construction, designing, decoration, finish and 
every other operation, from the original idea 
to the finished home. The usual grief and 
hazard in building is eliminated. The worry 
of bonds, liens, filing notices, checking up on 
sub-contractors, protecting one-self on pay- 
ments for materials and a hundred and one 
worries that are the lot of the individual 
builder are eliminated. An efficient organiza- 
tion does that for the builder. 

“It is the company’s policy to build the 
kind of home the customer wants. His own 
ideas as to room arrangement, size, closets, 
features, decorations, finish, equipment, light- 
ing etc., can be incorporated so he is assured 
of a home reflecting his personality.” 


Ventilators for Corn Cribs 


The farmers of this country sustain, in the 
aggregate, a large but wholly unnecessary loss 
annually because of corn molding in the crib. 
This usually is the result of corn being stored 
wet, or sometimes of heavy rains beating into a 
crib so that a portion of the corn becomes suf- 
ficiently soaked to start decomposition. 

This loss, however, can be entirely prevented 
by the use of ventilating or drying partitions 
in the crib. These partitions are of compara- 
tively recent origin; at least, the editor has 
talked with more than one old-time corn raiser 
who never heard of such a thing. In the old 
days, a corn crib was simply a rectangular 
structure with the walls constructed of 4-inch 
boards nailed an inch or so apart to 2x4 stud- 
dings, and often minus even a roof. It was 
figured that the circulation of air through the 
openings between the slats was sufficient guar- 
antee against molding or heating. Of course, 
all modern corn cribs are roofed, but a great 
many are still without ventilating partitions. 

The construction of these ventilating or dry- 
ing partitions is shown, and other information 
given, in a circular which the Exchange Saw- 


mills Sales Co., of Kansas City, Mo., is send- 
ing out to its retail dealers, with the following 
text: 

Country Dealers, Note! 

Much of the late corn is too wet to store 
without molding. The ventilators described on 
the accompanying folder will require lumber 
to build. The farmer needs these ventilators, 
you have the lumber to build them, and we 
have more to replace what you sell. We sug- 
gest that you circularize your corn farmers 
with copies of these sales helps. 

Incidentally, the books which the Exchange 
Sawmills Sales Co. has prepared to help its 
dealers line up farm building business are 
among the best publications of the sort in print. 
There are three of these books, entitled “Poul- 
try For Profit,” “Hogs For Profit,” and “Farm 
Building Plans.” The hog book contains 16 
pages of hog house plans, and information that 
is valuable to the hog farmer. The poultry 
book also has 16 pages, containing ten designs 
of poultry houses and coops complete, with 
sketches of the structures. The farm building 
book is the largest of the three, having 48 
pages of plans and information concerning 
barns, garages, granaries, hog houses, poultry 
houses etc. 

Dealers interested in securing these sales 
helps for distributing to their trade should ad- 
dress the Exchange Sawmills Sales Co., Kan- 
sas City, Mo., by whom they are supplied to 
dealers, with the dealer’s imprint thereon, at 
nominal cost. 


. 
A “Fix It Man” Service 

Totepo, On10, Jan. 3.—The Kelsey & Free- 
man Lumber Co., of this city, a few months 
ago installed a special repair service, which it 
styled “Fix It Man” service. This service was 
advertised in newspaper display space, the fol- 
lowing reasons being given why those needing 
repair work or odd jobs of any kind should 
avail themselves of it: 

1. You are dealing with a responsible firm, 
whom you have known for years, and to 
whom you can go with any complaints with 
the assurance of satisfactory attention. 

2. The man we send is a first-class carpen- 
ter and cabinet maker, taken from our own 
shop, and capable of doing the very best class 
of work. We do not send a “cobbler.” 

3: Weare not competing with our contrac- 
tor friends and customers. Our aim is to sup- 
ply a service by taking care of.the small jobs 
you find it so hard to get anyone responsible 
to do. 

4. The service is prompt, the charge is rea- 
sonable, and our man is unusually careful 
about littering up your place. Compare this 
with what you have been accustomed to. 


This service was started last fall, with the 
keynote “Let Us Help You Prepare For Win- 
ter,” and resulted in some business. However, 
the proposition thus far is only in an experi- 
mental stage, according to J. W. Cunningham, 
manager of the company’s Indiana Ave. yard. 
In fact, the carpenter who was taken from the 





slow. 


him about payment. 


he knew I meant business. 





This Week’s 
Pocket Ledger Is Handy Collection Aid 


My ledger on Nov. 1 showed that I had $1,400 outstanding 
in small accounts with customers who could pay, but who were 


I bought a ten-cent indexed notebook and listed the names 
under the proper headings, putting down the amount, date of pur- 
chase etc. of each. Whenever I saw one of the debtors I asked 
His comeback might be that he didn’t know 
how much the amount was, or else that he hadn’t received a 
statement for it; but when I pulled out my miniature pocket 
ledger and told him the exact amount, the date the goods were 
purchased, and the number of times I had sent him statements, 


The result has been almost 100 percent. 
ferring to this book has impressed indelibly upon my mind who 
my slow customers are, without studying the office ledger. 
pect to carry my little collection book from now on, making the 
proper cancelations and additions to keep it up to date. 

A telephone call following the sending of a statement to a 
slow debtor also has proved good. Such calls merely ask the 
debtor if he had received our last statement and when he can come 
to the office to make arrangements for payment. 


—Henry Hager, Hager Lumber Co., Gibson City, Ill. 
Watch for Next Week’s “Tip” 
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mill to look after these jobs has recently been 
practically withdrawn from outside work for 
the present, and put back at his old job, as with 
the coming of winter there is not sufficient 
small repair work coming in to keep him occu- 
pied. It is quite probable, according to Mr. 
Cunningham, that the matter may be taken up 
more energetically next spring and a further 
effort made to develop business in the way of 
repairs and odd jobs. 


Employees Awarded Service Buttons 


Denver, CoLo., Jan. 2.— The first annual 
presentation of employees’ service buttons was 
made at the Christmas party given by the Hal- 
lack & Howard Lumber Co., one night during 
the last week in observance of the firm’s fiftieth 
anniversary year. Forty-year buttons were 
awarded to William Gierhart and John Shpis; 
thirty-five-year buttons to Abraham Anderson, 
A. C. Ball, Joe Hooven and Carl Rabe; a 
thirty year button to B. Coldren, president; 
and twenty-five-year emblems to J. W. Accola, 
I. F. Downer, John Gilbert, E. C. McClellan 
and Alex Smith. All these are solid gold. 
Twenty-five silver emblems also were pre- 
sented, representing twenty, fifteen and ten 
years with the company. 


The Color Appeal of Oak Floors 


Beautiful beyond any conception that can 
adequately be conveyed by printed words is the 
new book on oak flooring just published by 
the Long-Bell Lumber Co., Kansas City, Mo. 
The title of that book, “Beautiful Floors,” 
tells that part of the story as well as it can 
be told, apart from actually seeing and hand- 
ling this remarkable visualization of the varied 
beauties and color harmonies now possible to 
impart to oak flooring by methods and treat- 
ments that have been perfected through much 
experimentation and research. 

But the beauty of the book is not merely 
that of “Art for art’s sake,” but rather of 
art enlisted as a most potent aid to merchan- 
dising. In short, sales appeal is the motif 
throughout, and every picture and every line 
of text is directed to that end. 

More than a year ago the Long-Bell com- 
pany began a special work which it felt would 
be of material benefit to lumber dealers and 
others interested in oak flooring. After many 
experiments and careful research under the 
direction of a well-known paint technologist 
and author of several books on interior decora- 
tion, painting and wood finishing, aided by 
others equally expert in their respective lines, 
this work has been completed and the results 
included in the book. 

“Beautiful Floors” is one of the most com- 
plete and up-to-date treatises on oak flooring, 
its laying, finishing, refinishing and care, that 
have ever been published. It contains forty 
pages, many of which show beautiful illus- 
trations reproduced by six-color off-set lithog- 
raphy; up-to-the-minute instructions for lay- 
ing and finishing; how flooring having a wide 
variation of color may be made uniform; how 
to use lacquers; how to lay new floors over 
old and how to obtain various finishes on new 
or old floors to harmonize with different 
schemes of interior decoration. Of particular 
interest is the fact that none of the finishes 
shown requires any special brands of floor 
finishing material. 

Interior views faithfully reproduced from 
actual home settings show the beauty of oak 
flooring treated by the new methods. Fifteen 
panels, showing new finishes such as Danube 
Blue, Fall Sere, Twilight Gray, Sunset Sable 
and Meadow Tawn will be a revelation even 
to those well versed in floor finishing. 

Dealers should find “Beautiful Floors” a 
valuable oak flooring sales stimulant. Archi- 
tects, contractors and interior decorators will 
observe that it contains many new, practical 
and acceptable ideas, as well as being a relia- 
ble floor manual. To the home owner it will 
be a revelation and a book he—and particularly 
she—will want to keep. 
3ecause of the great expense involved in 











preparing and printing this very notable piece 
of flooring literature it is not being distributed 
free, except that present Long-Bell oak floor- 


ing customers will each receive an initial copy 


without charge. Others desiring to make use 
of this potent help in selling oak flooring 
should address the Long-Bell Lumber Co., 
Kansas City, Mo., for special quotations on 
quantity orders. 


Gives Bonus to Roof Customers 


CRAWFORDSVILLE, IND., Jan. 4.—Joseph Bin- 
ford & Son, local lumber retailers, recently 
held their annual dinner and party for roof cus- 
tomers of the past year and for carpenters. In 
addition the company passed out a bonus to 
roof purchasers, the total thus distributed 
representing the price of two roofs. The re- 
ceipts from roof sales for the year had been 
calculated and the total divided by the number 
of customers, to give the average price of a 
roof. The company then doubled this sum, 
and each roof purchaser received back a sum 
equal to the prorated amount of his purchase 
as compared with the entire receipts. The 
entire party was taken to a theater where 
motion pictures and vaudeville were shown. 


Lattices Add to Looks 


Here’s a general utility building, wood built, 
of more than the average usefulness. In win- 
ter, as at present, it shelters the back stoop from 
any kind of inclement weather. In summer it 











protects the same place from the hot rays of 
the sun. It lets in the light to the rear rooms 
all the year ‘round. It affords a splendid 
sleeping room overhead, with windows on all 
three sides. 

And there is the attractive style in which it 
is built, with lattices at the sides and overhead. 
It is a new addition to an older dwelling on 
Ashland Avenue, Park Ridge, IIl. 


(SREB ae: 


Broadcasts Retail Lumber Talk 


Minneapolis, MINN., Jan. 3.— Something 
new in lumber convention publicity will occur 
on the evening of Jan. 5 when W. H. Badeaux, 
secretary of the Northwestern Lumbermen’s 
Association, steps to the microphone at Sta- 
tion WCCO to broadcast a talk addressed espe- 
cially to the retail lumbermen of the North- 
west although also of interest to everyone 
contemplating the building of a home or farm 
structure, or doing any remodeling or repair 
work. 

Printed “telegrams” have been sent to every 
member of the Northwestern Lumbermen’s 


Association, requesting them to tune in at 
10:05 p. m., Thursday night, Jan. 5, on 
wave length of 405, to hear this talk. 
While Mr. Badeaux’s remarks over the radio 
will relate mainly to the approaching 38th an- 
nual convention of the Northwestern Lum- 
bermen’s Association, to be held Jan. 17, 18 





and 19, with the business sessions in the New 
Nicollet Hotel and an extensive exposftion 
of materials at the West Hotel, he will also 
give a practical message for the prospective 
home builder and general consumer of lum- 
ber, along the following lines: 

The retail lumber yard, no matter where 
located, in a large city or a small town, can be 
definitely classified as headquarters for all 
building material plans and ideas for the pros- 
pective builder. In these various retail lumber 
offices, the prospective builder will find all the 
information he desires to complete his plans 
for new buildings. The retail lumber yard for 
many years past has found it necessary to 
carry a most complete stock of all kinds of 
lumber and building materials, and the pros- 
pective builder will find it unnecessary to go 
elsewhere for any material, as well as the very 
latest designs and plans of homes, barns, poul- 
try houses, hog houses, and various materials. 
Time is worth money to everyone and the re- 
tail lumber dealer has made it convenient for 
all of his customers to find in his lumber office 
complete details for everything that they may 
desire. 


Boy Scouts Repair and Paint Toys 


Jerrerson City, Mo., Jan. 3.—The Boy 
Scouts of this city did their part in assuring 
a happy Christmas for the children of the 
poorer families of the city by gathering up a 
large number of discarded toys, repairing and 
repainting them so that they were practically 
as good as new, and distributing them as pres- 
ents where needed. The boys also made a 
number of new toys, among them 100 minia- 
ture trucks. The material for these trucks, as 
well as for a number of other toys, was donated 
by the Scruggs-Guhleman Lumber Co., the 
Capital City Planing Mill, and others. 

The Scout shop where this work was being 
done was open for inspection each evening, 
and numerous visitors were given an insight 
into the good work being done. 


Will Combat Credit Abuses 


New York, Jan. 2.—The Credit Association 
of the Building Trades of New York takes 
occasion to warn material dealers, contractors 
and others engaged in structural work that 
a determined effort will be made this year to 
correct credit abuses. The association says: 

The practice of taking cold figures as a 
basis of measurement in letting contracts to 
the lowest bidders is not a safe procedure. 
The lowest figures do not mean a successful 
termination of the project. On the contrary, 
the character of the contractor is often bet- 
ter insurance than the speculative type of 
builder who blusters out loud that he has 
a special formula to cut corners and save 
money. There is no short cut in the building 
trades. It takes so many feet of lumber to 
build a wall 100 feet long, and you can not 
make a 12x12 out of a 2x4. 

The practice of taking promissory notes in 
a building transaction has grown from a 
legitimate custom to a serious evil. The 
building trades are flooded with paper that 
has no stabilized support. 


Hunted Job, Found a Long One 


Des Mornes, Iowa, Jan. 2.—In reminiscent 
mood at the beginning of another year, George 
A. Jewett, veteran retailer of this city, today 
remarked: 

“It’s an oft-told tale how 63 years ago I, 
a country boy of eighteen, walked from down 
in Marion County to Des Moines hunting a 
job. I had the confidence and zeal of a boy 
just out of school. I wanted to sell my serv- 
ices to some merchant. ‘What can you do?’ he 
asked. ‘I can keep books and have studied 
advertising.” I hunted the town over and got 
a job as bookkeeper with an implement firm 
at the corner of Court avenue and First street 
at $20 per month; and in 1873 I got a job in 
the lumber business. The numerals appearing 
in the corners of our newspaper advertising 
for 1928 tell the rest of the story, as follows: 

“63 years in business in Des Moines. 

“55 years in the lumber business. 

“49 years in lumber business for myself. 

“47 years at Ninth and Grand.” 
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Extensive Merger of Eastern Retail Yards 


New York, Jan. 2.—With the advent of 
the New Year, according to an announcement 
just made, a number of the leading lumber 
and supply yards of Long Island have just 
been consolidated by the Nassau-Suffolk Lum- 
ber & Supply Corporation. 

The yards concerned are those of the Wood 
Lumber Co., Amityville; A. S. Pettit & Sons 
(Inc.), Huntington Station; Cox & VanTuyl 
(Inc.), Wantagh; Hicks Lumber Co., Roslyn; 
Downing Bros., Locust Valley; Corwin & 
Vail Lumber Co., Riverhead, and the Suffolk 
Lumber Co., Lindenhurst. 


The following recently acquired or organ- 
ized subsidiaries are included in the consolida- 
tion: Roslyn Lumber Co., Locust Valley 
Lumber Co., Huntington Lumber & Coal Co., 
Wantagh Lumber Co. and Riverhead Lumber 
Co. 

Men at the head of the several firms in- 
cluded in the merger would provide an ex- 
cellent start in compiling a “Who’s Who” of 
the lumber industry of Long Island. The 
movement, according to the announcement, is 
in keeping with the current trend in retailing 
lumber and building materials, which calls for 
larger financing, greater service and lower 
operating costs than individual yard operation 
permits. 


The capitalization of the new company is 


$1,500,000 seven percent cumulative preferred 
stock, and $4,000,000 common stock. No out- 
side financing is contemplated. 

The officers and directors of the Nassau- 
Suffolk Lumber & Supply Corporation are: 

H. H. Tinkham, president; Stanley M. Cox, 
vice-president; Hubert F. Corwin, vice-presi- 
dent; A. W. Hicks, vice-president; Walter R. 
Pettit, vice-president and secretary; Benjamin 
F. Downing, vice-president and treasurer. The 
directors include: John R. Terrell, H. W. 
VanTuyl, Stanley E. Pettit, George H. Down- 
ing and H. H. Ketcham. 

Not only are these men all prominent in re- 
tail circles, but are very well known in the 
wholesale trade. They are all prominent as 
members and officials of the Long Island 
Dealers Association. ‘ 

The existing companies will continue to 
operate the individual plants with the pres- 
ent officers and employees. No immediate 
changes of policies are contemplated. The 
yards involved are all old, established plants 
and have been under their present manage- 
ments for years. 

The Hicks Lumber Co. yard was established 
in 1889 by John S. Hicks and Robert Hicks, 
doing business as Hicks Bros. From 1900 to 
1919 it was operated by Isaac Hicks, and Al- 
bertson W. Hicks has been in charge since 
that time. The Wood Lumber Co. plant wag 


Five Big Texas Yards Are 


San ANTONIO, TEx., Jan. 2.—One of the 
largest transactions affecting the lumber and 
building material interests that have ever taken 
place in the Southwest is the consolidation of 
five large lumber companies and the organiza- 
tion of a new corporation, called the San An- 
tonio Building Materials Co., having a capital 
stock of $1,000,000, fully paid, to take over 
the merged holdings. The concerns which en- 
tered the consolidation are Ed Steves & Sons, 
the merchandising interests of the Hillyer- 
Deutsch-Jarratt Co., the Travis Lumber Co., 
the Melliff-McAllister Lumber Co. and the 
Woodlawn Lumber Co. 

The Building Materials company is headed 
by Gerald E. Melliff as president. Other of- 
ficers are: A. R. Thomas, vice president; Wal- 
ter Steves, vice president and treasurer; Wil- 
liam Seipel, secretary. The directors include: 
Gerald E. Melliff, A. R. Thomas, Walter Steves, 
William Seipel, W. W. McAllister, Harry H. 
Rogers and Thurman Barrett. 

The Building Materials company announces 
that as a part of its service to the public, gen- 
eral offices will be opened shortly on the third 
floor of the new Milam building. The officers 
of the company will be quartered there, and 
through this office will be directed the purchase 
of all materials and supplies. There also will 
be handled all insurance, tax and legal matters. 

At the general office a “Home Service Bu- 
reau” will be established for the benefit of 
home builders. A corps of competent draughts- 
men and advisers will be retained to assist iv 
the planning of homes. Samples of materials 
will be on display there, and every assistance 
will be given those who desire advice on the 
planning and construction of homes. 

The present yards of the five companies wil! 
be operated by the Building Materials company 
at their present locations, under the company 
name. They will be designated as follows: 
Steves Yards, Hillyer-Deutsch-Jarratt Yards, 
Melliff-McAllister Yards, Travis Yards, Wood- 
lawn Yards. It was announced by Mr. Melliff 
that present employees of the consolidated 
companies will be retained. 

More efficient distribution of building ma- 
terials to keep pace with the rapid growth of 
San Antonio is the end sought by the consolida- 


tion of these five companies, which have been 
largely instrumental in the building of the city. 

“A few years ago, when San Antonio was 
small, it was possible for the individual lumber 





G. E. MELLIFF, WALTER STEVES, 
President Vice Pres, and Treas. 
Of the Newly Organized San Antonio Building 
Materials Co. 


yard to give satisfactory service to builders,” 
said Mr. Melliff. “Construction of the new city 
of San Antonio at the rate maintained during 
recent years has created a situation which 
makes the concentration of purchasing power 
and delivery service and the reduction of over- 
head imperative, if the future building needs 
of the city are to be ably served. The San 
Antonio Building Materials Co. plans to keep 
up the high standard of service which the five 
companies, now consolidated, have maintained 
in the past, and will direct all its efforts to 
constant improvement of that service in order 
that the city may carry forward the tremendous 
construction program now under way, with the 
maximum of efficiency.” 


established in 1854, and H. H. Tinkham has 
headed the company since 1908. 

A. S. Pettit & Sons (Inc.), in 1913 suc- 
ceeded A. S. Pettit, individual, who began 
business in Huntington in 1888, and Walter 
R. Pettit, former president of the North- 
eastern Retail Lumbermen’s Association as well 
as of the Long Island Dealers Association, 
has been identified with the business since 
1907. 

The Cox & VanTuyl yard was established 
in 1890 by Young Bros., and was taken over 
by Cox & VanTuyl in 1912, having been op- 
erated since then under the present manage- 
ment. The Downing Bros. yard was estab- 
lished in 1890, and the present partnership 
has operated the yard since 1910. The Cor- 
win & Vail yard was established in 1880 and 
the present management has been identified 
with the yard for thirty years. ‘The Suffolk 
Lumber Co. was established in 1912, and the 
Wood Lumber Co. acquired the yard in 1920. 

The first inkling of the consolidation was 
given exclusively in the AmeERICAN LuMBER- 
MAN some months ago at the time of the 
incorporation. At that time none of the rep- 
resentatives of the several firms would discuss 
any phase of the plans. Quietly the con- 
solidation has been worked out and the an- 
nouncement today, because of its wide scope, 
comes as a distinct surprise. 


Consolidated 


The Melliff-McAllister Lumber Co. was or- 
ganized in 1922. At that time the I. & G. N. 
yards of Ed Steves & Sons were purchased, 
those yards having been jin operation on the 
same site for forty-two years. This company 
has been under the direction of Gerald E. Mel- 
liff from its organization. 

The Travis Lumber Co. was organized in 
1924 and has been operated under the manage- 
ment of A. R. Thomas, a lumberman formerly 
in business at Kansas City. 

The Woodlawn Lumber Co. was organized 
in 1925, and has been managed since that time 
by H. B. King. 

With future attention devoted exclusively to 
its large loan and investment business, the 
Hillyer-Deutsch-Jarratt Co. will maintain its 
offices at 1309 South Flores street, its present 
location, according to F. L. Hillyer, president, 
who stated that he would remain with this 
business. 

The firm of Ed Steves & Sons will retain 
its identity but will devote its business ex- 
clusively to financial affairs, with offices at 710 
East Commerce street, Albert Steves, sr., states. 

Very few concerns in San Antonio can boast 
length of service approaching the record of Ed 
Steves & Sons. Eleven years before the first 
railroad reached San Antonio, the work of 
freighting lumber over the rough and danger- 
ous trail from Indianola, on the Texas coast, 
was started. The firm enjoys the unusual dis- 
tinction of having dealt with three generations 
of San Antonians. 

It was in 1866—only a year after the close of 
the Civil War—that Ed Steves opened a small 
lumber yard at Blum and Bonham streets, back 
of the Menger Hotel. The next year the busi- 
ness was moved to the present site of Joske’s 
store on Alamo Plaza. For the next two years 
he remained at this location, but in 1869 moved 
his yard to Alamo Plaza and Crockett street, 
where the Grand Opera House stood in later 
years. However, this was only temporary, 
for in 1870 he went back to the place that had 
been vacated the year before. 

The yard was operated there for the next 
seven years. Then in 1877 the Galveston, Har- 
risburg & San Antonio Railroad was completed 
into San Antonio, and Mr. Steves progressively 
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moved his lumber yard to a location near the 
old station on Austin street. Again, when the 
International & Great Northern reached this 
city, the lumber dealer was quick to establish a 
second yard adjacent to the new railroad. This 
was in 1881, and for many years this yard was 
maintained. 


In 1882 Ed Steves took his three sons, Ed, 
Albert and Ernest, into the business and the 
firm name was changed from Ed Steves to Ed 
Steves & Sons. For many years now, following 
the death of their father, Albert Steves, sr., 
and Ernest Steves have owned the business. 
The year after the firm name was changed, 





the Sunset Yards were established at the pres- 
ent location, on property along East Commerce 
street, just east of the Southern Pacific station. 

It is here that the firm will conduct its finan- 
cial operations from now on, while the actual 


lumber yard is maintained as one of the 
plants of the new Building Materials company. 


West Canadians Launch Three-Year Campaign 


Retailers and Manufacturers Join in Promoting Use of Lumber—Farm Business 
Is Chief Objective—Financing and Advertising Details 


Winnipec, Man., Canapa, Jan. 2.—The ad- 
vertising campaign launched by the Western 
Retail Lumbermen’s Association, with the active 
cooperation of all manufacturers and wholesal- 
ers operating in the western Canadian territory, 
including British Columbia, is now in full 
swing, and big things are expected from it. 

This is a campaign, planned on a three-year 
basis, to promote better building and the wider 
use of lumber throughout the territory covered 
by the above Association. Incidentally, the 
slogan being used in the advertisements, “Don’t 
Blunder—Use Lumber,” may not be among the 
half-million—more or less—slogans submitted 
in the recent National trade extension slogan 
contest, but it is a corking good one never- 
theless, and proves that the folks on this side 
of the line are some “sloganeers” themselves. 

The first advertisements in the farm cam- 
paign appeared last month, occupying full-page 
space, in colors, in six of the leading farm 
journals -in western Canada, and appropriate 
copy also is being run in a list of daily news- 
papers in the larger cities of western Canada. 

Each advertisement features a large picture, 
occupying one-third to one-half the entire page, 
showing one of the popular designs from the 
association’s new plan book, “Plans for the 
Home Builder.” These pictures are repro- 
duced in actual colors, and czduced reproduc- 
tions of blue-prints showing the floor plans also 
appear in the advertisement. The text stresses 
the distinctive charm of wood, as well as the 
warmth, comfort, beauty and convenience of 
homes built of that material, and urges the use 
of only the best building lumber, and always 
the right kind for the work it has to do. Says 
one of the “ads” (and the same idea is repeated 
in the others) : 

“Each piece should be selected for you at 
the lumber yard by an expert lumberman. 
There is no one better fitted to give you sound 
building advice than your home-town lumber- 
man. Consult him the first thing. He has all 
kinds of plans, a complete stock of lumber, and 
will always be at hand to consult as the job 
progresses. He gives you right in your home 
town a service that cannot be duplicated.” 

At the bottom of each advertisement appears 
a coupon which, when properly filled out, en- 
titles the sender to a free copy of the new plan 
book. 

In response to request of the AMERICAN 
LUMBERMAN, Fred W. Ritter, secretary-treas- 
urer of the Western Retail Lumbermen’s As- 
sociation, gives the following detailed infor- 
mation with regard to the scope of the cam- 
paign, the method of raising the funds neces- 
sary to carry on the work, and the results that 
are expected therefrom: 

“In the matter of finances, we have arranged 
with all manufacturers and wholesalers oper- 
ating in western Canadian territory, including 
British Columbia, to allow us to deduct from 
every shipment of iumber, lath and shingles, $1 
per car as their share towards this advertising 
fund; to which we, the retailers operating in 
western Canada, agreed to put up a similar 
amount, making a total of $2 per car on every 
shipment made to the Canadian Northwest. At 
the end of the month the retail dealers—who 
are more or less the collectors in this arrange- 
ment—remit us on the basis of the number of 


cars they have received during the month. By 
this system a shipper contributes according to 
the amount of business he is really doing in 
western Canada. The more business he does, 
the more he contributes. The same might also 
be said to be true of the retailer. This money 
is held in trust, and while the campaign only 
became effective the first day of last May, we 
have already had turned over to this fund more 
than $10,000. We expect that in the course of 
a year it will be an easy matter for us to raise 
$25,000 for this work. The agreement has 
been entered into for a period of three years. 
The territory covered by the campaign is prac- 
tically from Fort William, to the east of ‘us, to 
Vancouver, B. C., which is quite a large area. 

“The media will include all the high-class 
farm journals published in western Canada, 
numbering about six, and about the same num- 
ber of daily newspapers published in the larger 
cities in western Canada. By this system we 
feel that we are covering the field about as 
thoroughly as it is possible to do in this way, 
In addition to our general publicity, the individ- 
ual members will be linking up with it by send- 
ing out individual advertising. It is our inten- 
tion to feature various buildings from time to 
time, taking into consideration the most appro- 
priate time to feature these different structures. 

“We of course are going after the farm busi- 
ness more than the city trade, and in doing so 
we really have three things in mind: First, to 
create a larger demand for wood and its prod- 
ucts; second, to divert prospective builders to 
the home-town lumber dealer; and third, indi- 
rectly to offset direct-to-the-customer shipments 
and the activities being carried on in this coun- 
try by the ready-cut house people. While this 
last feature has not grown to any alarming 
extent as yet, we feel that if we did not as- 
sume our responsibility in some form of pub- 
licity work, such as we are now doing to offset 
the activities in that line being carried on by 
undesirable competitors, sooner or later our 
territory would be considerably affected. Con- 
sequently, as we go along, we try to tell the 
public the advantage of buying from the home- 
town dealers. We also intend to give them 
sound building advice, recommending in all 
cases that they take advantage of the free plan 
service which is being offered by the retail 
lumber dealers in their territory. 

“When we receive an inquiry from a prospec- 
tive builder we reply by sending him a plan 
book and advising him to get in touch with 
the nearest lumber dealer for further informa- 
tion and plans. We also write the dealer, tell- 
ing him of the inquiry we have had and in- 
structing him to follow it up by immediately 
getting in touch with the prospect. We also 
enclose with our reply a little folder advocating 
better buildings and telling how to secure them 

“Our newspaper and farm journal advertis- 
ing is being handled through an advertising 
agency, which we find is the most satisfactory 
way to handle this. The campaign is directed 
by an advertising committee which we have 
established, which meets to plan the campaign 
four months in advance. After we have deter- 
mined what we want to do, the advertising copy 
and schedule is drawn up, and submitted to the 
manufacturers and wholesalers, who also have 
an advertising committee and who pass judg- 


ment on what we have selected to do. If they 
offer any changes they are incorporated, then 
the copy is prepared and placed in due course. 

“We find that this system keeps the manu- 
facturers and wholesalers interested and makes 
them feel that they have a responsibility in the 
campaign, the same as the retailers have. We 
also believe that this system has done more 
to bring the various branches of the industry 
closer together than has ever been the case in 
the past, and if we can maintain this working 
agreement—which we feel sure we can—we 
believe that it is going to be a great thing as 
far as our activities out in western Canada are 
concerned.” 


Miniature Buildings Made to Scale 


MAncHEsTER, N. H., Jan. 3.—An interesting 
novelty that may develop into a quite sub- 
stantial demand for lumber is being introduced ~ 
by a company having its offices and plant in 
Manchester. This company is introducing the 
project of constructing miniature buildings 
with real- building lumber which is cut to 
actual scale. It is proposed to supply all the 
material required in the construction of any 
ordinary frame building, but reduced to one- 
eighth the actual size in common use, although 
otherwise a replica of what carpenters and 
building contractors regularly specify. 


On an ordinary light building the sills would 
be 4x6 timbers, so in these miniature reproduc- 
tions they become %x%, and the ordinary 
joists that are usually 2x6 are made %4x%. 
Thus it goes with all the items in the lumber 
bill for any ordinary frame structure. 


The company announces that its interesting 
project will allow and encourage the youth of 
the nation to construct permanently built 
houses or frame structures of any kind in 
practically the same manner as carpenters em- 
ploy in constructing any full-size building. So 
far as possible this idea is carried through in 
the directions for building with the miniature 
lumber. In the framing of the roof and walls, 
of course, the extreme lightness of the material 
makes it impracticable to carry out the actual 
methods employed by “grown-up” carpenters, 
so directions are carefully given for building 
up these different sections separately and then 
assembling them in somewhat the same fashion 
as the old-fashioned “barn-raising.” 


It is suggested that if more of the modern 
boys learned how to build a house when they 
were young, there would be no question about 
plenty of demand in the future for lumber to 
be used in building. This would seem to be 
an ideal proposition for manual training 
schools. 


The company is now introducing the minia- 
ture lumber for a bungalow type of house and 
announces the intention of adding to this 
shortly by including garages, two-story houses 
and various other kinds. The finished house 
can be used as a doll house for girls, or the 
boys can employ their own inventive genius in 
designing bird houses or in handling the minia- 
ture lumber in many interesting and useful 
ways that will teach them the principles, ad- 
vantages and economics of frame construction. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Jan. 3.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 








Softwoods: Production Shipments Orders 

Week ended: 1927, Dec. 24; 1926, Dec. 25: 1927 1 1927 1926 1927 1926 
Gputhers Pine Association hee Aen Meee eee eons cen eenawees 56,900,556 53,603,360 55,678,656. 42,252,480 51,584,032 35,976,744 

est Coast Lumbermen’s Association RD pACR OCR ERE VCeeECs REECE 93,181,982 74,464,047 93,841,241 73,100,876 80,243,638 58,874,200 

Western Pine Manufacturers’ Association...............e+8- 10,446,000 14,286,000 18,238,000 19,946,000 26,018,000 18,672,000 
Seeeraie aeawess Pe eects shnsce cae Sen ea aseee 7,773,000 5,733,000 4,487,000 3,902,000 4,047,000 5,291,000 
3S, ee sass Siam LEEEASS RI e Baga are 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,389,000 1’570:000 1,158,000 "067,000 664,000 1135'000 

I Ce i SE ia isd bv noes 6nd dbiie vers ~ 151.575.807. 

California White & Sugar Pine Manufacturers’ Association... seas DOO 565,008, 622 108510000 saat hate 100) 764000 128,992,676 
Pifty-one weeks ended above dates— i 
Southern Pine Association Re ee ee ee ee 3,404,077,236 3,716,934,248 3,334,720,472 3,753,081,017 3,340,438,035 3,692,558,492 
West Coast Lumbermen’s Association nea whale whe bb acs enw aa ace eect 4,803,594,112 5,340,306,266 4,623,774,771  5,312,919,333 4,654,773,512 5,281,750,753 
Western Pine Manufacturers’ Association..............eeee0. 1,461,631,000 1,726,547,000 1,519,410,000 1,767,178,000 1,518,688,000 1,797,805,000 
Pe MCC. coca ceeeheeeseeeeerseeeeoene 398,423,000 392,070,000 415,749,000 375,438,000 423,607,000 391,760,000 
ian tae Matawan? Aaiee. 437,027,300 401,606,100 g987a4a00 147844200 S7T'BBBI100 —«136°802°000 

ec ccccccesccceccece A 7 ‘i . . 
Northern Hemlock & Hardwood Manufacturers’ Association.. 160,515,000 166,221,000 183,860,000 163,921,000 163,114,000 145,377,000 
ee SOCtwoeeGs BEEy-OMO WEG ccc cc ccwcsicocscvcsscooses 11,029,009,096 12,136,840,976 10,839,689,651 240 li 1,599.22 12 080 013,346 
Seeiewe Waits & Sugar Pine Manufacturers’ Association... 1'166,384,973 : 1,265,683,199 emaiadeeeats a0ceas, 636 aii 
Hardwoods: 
srasqpere somnlock & Hardwood Manufacturers’ Association— 2,486,000 1,624,000 2,000,000 2,138,000 1,778,000 1,709,000 
— wee “Cl ae el ab la eg etgaaeebiaetees 232,304,000 213,477,000 221,938,000 217,619,000 210,401,000 204,046,000 
TEILY-ONC WEEKS ..cccereceeceeseeresrserceveesseecesesces 
Hardwood Manufacturers’ Institute— 
One Di ittettn¢geideke dew eeeekbeebsn eb eee ttienedwaeaes 5,784,000 7,872,995 7,189,000 6,676,757 11,938,000 7,434,553 
I I i rn aang Rh ie iy ho be eae aiee ee oh mee 1,243,253,000 1,274,261,564 1,272,093,000 1,276,979,261 1,298,737,000 1,313,518,208 





National Analysis 


WasuHincTon, D. C., Jan. 3—The National 
Lumber Manufacturers’ Association issued the . 
following analysis for the periods ended Dec. 
24—orders and shipments being shown as per- 
centages of production: 


One Week 51 Weeks 
No. of Ship- Or- Ship- Or- 
ASSOCIATION mills ments ders ments ders 
(n) South. Pine... 97 98 91 98 98 | 
(n) West Coast...113 101 86 96 97 
(n) Western Pine. 29 175 249 104 104 
Calif. Pines*. 12 169 147 109 103 
(n) Calif. Redwd. .. ded ** +105 1107 
(n) N, Car. Pine... 21 119 75 100 86 
Northern Pine 8 106 58 91 86 
N.Hem.&Hdw. 11 48 28 115 102 


— 


106 97 99 98 





All softwds.291 





N.Hem.&Hdw. .. 80 72 96 91 
Hdw. Mfrs.’ 
Cy néawe 64¢ 124 206 102 104 
All hardwds... 111 166 101 102 
All woods... 106 100 100 99 
*Thirty-two percent of cut in region. 
**No report. tFifty weeks. | 
*Units of production, each representing | 


normal daily output of 28,000 feet. 


The five softwood manufacturing associa- | 


tions marked “(n)” 
mal production, and for the week 279 of their 
members gave actual production as 87 per- 
cent; shipments, 91 percent, and orders, 83 
percent of normal production. Figures for 
normal last year included reports of 312 mem- 


have a standard for nor- | 


| 


ber mills of the above associations and showed | 


production 74 percent; shipments 70 percent, 
and orders, 60 percent of normal. . 

Only the Hardwood Manufacturers’ Institute, 
whose figures for 1926 included six-sevenths 
of the total reported hardwood production, 
has a standard for normal production of hard- 
woods, and for the week it gave actual produc- 
tion as 66.1 percent of normal, against 62.6 


percent for the corresponding week of last | 


year. 





Southern Pine Barometer 


New Orveans, La., Jan. 3.—For the week 
ended Dec. 30, Friday, 111 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Carst Feet Output Output 
Normal ..... oan 71,311,996 haa one 
 FRer ees 45,766,134 64.18 ae 

Shipments* 1,920 39,505,920 55.40 86.32 

Orders— 

Received* . 1,980 40,740,480 57.13 89.02 
On hand end 

weekt .....10,215 210,183,840 .... mane 
*Orders were 103.13 percent of shipments. 


tOrders on hand showed a increase of 0.59 
percent, or 1,234,560 feet, during the week. 

+Basis of car loadings is November average, 
20,576 feet. 

One hundred and eight mills reported the 
following deviations from the standard oper- 
ating time, which is a single-shift week of 
sixty hours: Two ran exactly on time; ten 
mills ran 191 hours overtime, and ninety-six 
ran 2,436 hours undertime—net undertime 
being 2,245 hours, which means that operations 
were on a basis of 65.35 percent of full time 
single-shift. 


North Carolina Pine 


_ NorFovk, Va., Jan. 3—The North Caro- 
lina Pine Association makes the following 


analysis of figures from twenty mills for the | 


week ended Dec. 24: Per- 
Percent Percent cent 
Normal Actual Ship- 
Production— Feet output output ments 
Normal*® ....... 6,786,000 ‘ j 
MOE an cenewea 4,754,430 70 ot v 
Shipments ....... 5,228,502 77 110 nd 
Ce iveccekne Se 2,630,000 3 55 51 


tAs compared with preceding week, there is | 


a decrease in orders of 76 percent; but that 
week twenty-five mills reported. 
*“Normal” is based on the amount of lum- 


ber the mills would produce in a normal work- | 


ing day. 





California Redwood 


San Francisco, Cauir., Dec. 31—The fol- 
lowing information is summarized from the 
report of the California Redwood Associa- 
tion for the week ended Dec. 24: 








Redwood—————- White- 
No. of Percent of wood 
mills Feet production Feet 
Production .. 15 7,773,000 100. 1,642,000 
Shipments .. 15 4,487,000 57. 1,410,000 
Orders re- 
ceived .... 15 4,047,000 52. 2,437,000 
Orders on 
ee eee 13 27,378,000 3,666,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California*... 1,901,000 1,656,000 
Southern California*... 518,000 747,000 
. - eee , aoe 
RE ERE NA Ee 1,172,000 1,185,000 
RE pha ha whoa ee Xa 866,000 459,000 
ME Sddauenewkeke ie 4,487,000 4,047,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashingeton, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hardwood Barometer 


Mempuis, TENN., Jan. 3—The hardwood 
| Manufacturers’ Institute barometer for the 
week ended Dec. 24—which is made from re- 
ports of 131 units, each representing 28,000 
feet daily capacity—is as follows: 


Percent of. 
Normal Actual Ship- 
output output ments 








Production*— Feet 
Normal (iden- 


tical units) 22,008,000 


Actual ...... 14,546,000 66.1 °.: 
Shipmentst 14,251,000 64.8 98.0 
Newt ....... 22,223,000 101.0 152.8 155.9 
On hand end 
week ..... ae Male a 


*Based on mill log scale. 
' *Lumber fabricated at the mills and used in 
construction work included in total orders and 
| shipments. 


| 
| 
| 
| 
| Orders— 
| 


California Pines 


SAN Francisco, Carir., Dec. 31.—The fol- 
lowing is a summary of November production 
and shipments, and Dec. 1 inventories and un- 
filled orders, as prepared by the California 
White & Sugar Pine Manufacturers’ Associa- 
tion : j 

November Reports of 22 Mills 
The following figures cover 22 operations 


that represent 71 percent of the total pine in- 
dustry : 














‘ - Production Shipments 
Calif. white pine...... 58,523,522 56,274,145 
Sugar pine ........... 18,074,521 10,979,562 
Mixed pines .......... 4,377,130 4,290,888 

Total pines ....... 80,975,173 71,544,595 
TN TNE Srhiod asewe Snw. ?or 8,075,634 6,992,256 
Red (Douglas) fir..... 2,304,680 1,921,215 
All other woods ...... 1,406,420 5,162,053 
ES dateuchen Ranesene 6,947,751 

Total other woods. 11,786,734 21,023,275 

Grand totals ..... 92,761,907 92,567,870 

Dec. 1 Inventories and Unfilled Orders 

Unfilled 
No. 2 shop and better— Inventories Orders 

Calif. white pine ....108,390,532 24,574,373 

Ge SENS bike ko dc0 76,935,794 11,245,680 
No. 3 shop, mixed pine 29,442,106 12,350,776 
No. 3 and better shop, 

white and sugar pine 1,672,772 976,177 

Total uppers .....216,441,204 49,147,006 
Commons— * 
Calif. white and 
SUGEPF PING ..ccese 288,005,015 128,041,384 
All other woods..... 120,204,899 29,398,875 
Total lowers ..... 408,209,914 157,440,259 

Grané Totals ...0+++ 4,651,118 206,587,265 

Box shook and cut stock 17,679,540 17,665,854 


Comparative Reports of 20 Operations 


The following comparative statistics from 20 
operations for November, 1926, and November, 
1927, represent 62 percent of the total pine in- 
dustry : 


Percent 
1926 1927 Decrease 
NOVEMBER PRODUCTION— 
Pine only . 72,499,649 77,969,823 7.5* 
All species in- 
cluding pine 91,043,456 89,111,307 2.2 
NOVEMBER SHIPMENTS— 
Pine only . 60,554,242 65,051,698 7.4* 
All species in- 
cluding pine 81,560,428 82,890,878 1.6° 
INVENTORIES Dec. 1— 
No. 3 shop & 
oo <a 229,309,616 198,868,695 13.3 
All species & 
GR «vce 607,402,267 576,208,771 5.2 
UNFILLED ORDERS Dec. 1— 
No. 3 shop 
better ..... 32,248,673 43,646,006 35.3* 
All species & 
grades ..... 194,586,726 190,749,711 2.0 
*Increase. 
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Northern Hemlock and Hardwood West Coast Review 
OsukosH, WIs., Jan. 3.—The following figures were supplied to the Northern Hemlock & SeattLe, WasuH., Dec. 31.—For the week 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about | ended Dec. 24, 113. mills report as follows to 
one-half the total monthly shipments : the West Coast Lumbermen’s Association : 
4 HARDWOOD HEMLOCK ‘Production 93,181,982 : 
0 Firms Cut Shipments Orders Firms Cut Shipments Orders Shipments. 93,841,241 1% above production 
0 Weekly average— Weekly average— Orders ... 80,243,638 14% below production 
0 Sept. .... .. 2,742,000 4,618,000 3,877,000 re 3,317,000 3,657,000 3,104,000 Shipments— 
“ Oct. ..:.. 2. 2,886,000 4,609,000 3,899,000  Didigetonaes 2,112,600 3,562,000 3,153,000 | Water delivery: Feet Feet 
. Nov. ..... .. 2,774,000 3,936,000 3,023,000 + Nov, .... .. 2,304,000 3,263,000 2,556,000 “ite. $1.199.¢68 
0 Weekly average, on to date— weet average, year to date— SNE Vien cade plaice 19,889,555 
wd ; 596,000 4,382,000 4,138,000 1927 ........ 3,167,000 3,617,000 3,207,000 Total t 55 = (ee 
5 1926 spits ry 171,000 4,250,000 3,958,000 1926 pedowasiae 3,245,000 3,194,000 2,825,000 | pair (41 1%) Cr (55%)... serene 38°805°757 
Weekly ete, Y Weekly report— Local (4%) 2d ak te pi of Le gle aoe 3,946,261 
Dec. 3. s 3,750,000 3,997,000 2,779,000 Dec, 3.... 26 2,583,000 2,636,000 1,195,000 ————— 
yz Dec. id: 2,862,000 2,665,000 3,429,000 Dec. 10... 25 2,632,000 1,552,000 1,759,000 Total shipments .............. 93,841,241 
03 Dec. 17.. + 4,048,000 3,547,000 5,826,000 Dec. 17.. 24 2,703,000 2,088,000 1,517,000 New Business— 
00 Dec. 24.. 21 3,702,000 3,323,000 2,233,000 Dec. 24. 21 3,170,000 1,679,000 1,072,000 Water delivery: 
00 ere eee 26,506,583 
= PGES. sag dactsdit. we 10,389,184 
v0 Northern Hemlock and Hardwood Monthly Report | ,.3?t#),water (6%)... 36,895,787 
iv Bs Lt a Gi 3,946,261 
a OsxHkosH, Wis., Jan. 3—The Northern Hemlock & Hardwood Manufacturers’ Association re- Total new hthies  ... ... “30,243,638 
ports as follows November production and shipments, and stocks Dec. 1: Unfilled Orders— 
00 November, 1927, Statistics Stock Summary Dec. 1, 1927 Water delivery: 
00 Unsold Hardwoods— Domestic Cargo ..... 110,394,437 
Production Shipments Dec. 1 Unsold aT: P erred Export Sebo e bee taee 109,555,606 
53 ON ee 141,000 459,000 4,160,000 reen. 38,394,000 en a gee 
08 Basswood ..... 1,727,000 3,203,000 20,491,000 Total unsold ....... 167,716,000 a IE ar nsspennts anepins ai aee 
sd, ee eee 6,000 CP _sweréoes sine) Pte all nip nate  -«s«“‘édM neste eh ach thee eae 
ere 3,615,000 7,618,000 66,400,000 OGM BATAWOOES 2 oiccccvecers 199,780,000 Total unfilled ee 331,665,201 
iil 1,157,000 2,381,000 13,332,000 emlock— aia tee: 
Mate “wccvcces 6,815,000 9,577,000 ae oy oe Unsold, 1 & ae 5 es seatese 
ere 32,000 1,000 789,000 reen. ,077, ° 
ol- Mxd. hdwds... 1,976,000 1,268,000 ........ ——enowesoeerree Western Pine Summary 
ion 00 Sold. 1. eo .* egw a 1 978 000 PortLaANnD, OreE., Dec. 31—The Western Pi 
ercceeceee ° ’ J 3 4 3 — the estern Pin 
in- —— haa. 15,469,00 spy ty ong Other thicknesses .... 1,240,000 Manufacturers’ Association summarizes as f i. 
nia Hmlk. 1&2” ...11,026,000 14,261,000 121,968, Seated temtesh —— 200 cee ake ° 
et ns ene FOCAL MOMIOCK ....-+. +. 20000. 229,556,00° | lows reports for the week ended Dec. 24, from 
la- Grand total. .26,495,000 38,817,000 289,684,000 ONG GE ic ccicsansecsinnee 328,966,000 | 29 member mills: Per- 
The figures for twelve months, Dec. 1, 1926, to Nov. 30, 1927, make the following percen- cent 
tages of totals for the corresponding period of 1925-1926: PRODUCTION—AIl hardwoods, Percent Ship- 
99.5; hemlock, 99; all woods, 91. SHIPMENTS—AlIl hardwoods, 92; hemlock, 93; all woods, 95. ree aT Ph a 9 of cut ments 
ons | owe f ,00 Shab oeee 
_ Hardwood Stocks on Hand Dec. 1, 1927, by Grades BOE icc... ee MUNN 2, 56.5) -eee5 
Sold —Unsolda— Sold — on Shipments (car). 677 17,602,000 
_ Dry &Green Dry Green a Dry &Green Dry Green Local deliveries ... 636,000 . 
sH— ——_——_ 
145 aia 68.000 569.000 248,000 A Ie te ee Ere Total shipments ... 18,238,000 174.59 
562 | Abe EAA Ady , "000 3000 Select & better. .......; 243,000 2,000 | Orders— 
888 Select & better. 150,000 758,00 173, ‘ , Cc int ... 
421.000 4.000 SOlOCts ...ccsee cosseser yk ere SOE 2 +0 00 
oo a vg ES a <—— ua ".. No. 1 & better. 244,000 293,000 45,000 _—— (car) . 1,007 26, 182, 2,000 
5 No. 1 & better.. | 340,000 2,823,000 1,090,000 No.1 com,...... ......-. 213,000 25,009 OEE ws so eee 6, 
ot No. 1 oom, nega 1,008,000 ery 394,000 No. 2 & better. "437,000 1,268,000 "335,000 Total orders .. ... 26,818,000 256.73 147.04 
053 $eOG. SG Bans sse oecce ees 76°000 1.296.009 No. 2com...... 112,000 106,000 —-19,000 On hand end 
751 NO. 3 & better.. . reese riscese Laerese NO. 8 & Better nat 32,000 17,000 WOOK sskssce 2,639 68,614,000 
: No. 2 com, ..... 1,391,000 32,196,000 1,261, No. 3 com...... 243,000 823,000  143°000 Bookings for the week by twenty-nine iden- 
275 Noe. 88 con 120,000 et ete pe mills were — “4 pevennt be those = 
, ote ** *"so7 000 000 1.528.000 1,036,000 3,584,000 576,000 | the previous week, showing an increase o 
870 No. 3 com. .... 627,000 3,824,000 1,528,000 Samp Mavta— 10,842,000 feet. 
856,000 14,468,000 6,023,000 BS 6 ons ee Share 124,000 1,115,000 79,000 +*Car basis is 26,000 feet. 
pmnen— silt Select & better: ........ 1,048,000 815,000 | _ *Normal takes into consideration mill_ca- 
oe ee 620,000 3,928,000 328,000 No 1 @ better... 1,218,600 7,990'000 1.440.000 seaets.. wae ee Se 
373 Select & better. 90,000 °4,479,000 1,370,000 No: 1 com. ..... 1,145,000 2°597°000 1'009,000 weekly basis which is constant throughout 
680 Seleete  - n+ 2+ 62,000 1,905,000 73,000 Nos. 1 & 2....: 1/342,000 2'776,000 "791/000 | the year.» 
e > oe eeeveccee UU wo ccsees . 
me Rane e detick.. ijoseaoa zokzies issedoa NO 2 S betters. 1335.000 ss7eb 090 e242 000 | “During the week production was 38 percent 
117 No. 1.com. ..... 974,000 8,376,000 1,008,000 No 3 & better. et gba ONG 1-484, ee: Se oe eee Lee 
as Nos. 1 & 2..... 125,000 5,463,000 322,000 Nos. 1,2&3 com. "812,600 3,055,000 "408,000 | for the corresponding week of last four years 
,006 ag os on Eg ° 401,000 4,277,000 1,477,006 No. 3 COM. ccc 1,994,000 7,501,000 4,275,000 was as follows: Production, 44 ercent; ship- 
No 2 COM, ..00- 2,707,000 atte tty 2,028,000 9,451 000 43,458,000 14,983,000 occen 63 percent, and orders, 5 percent of 
Nos. 2 & 3 com. ........ — 585,000 ........ Sorr Marte— , . : s . ° 
‘ ,00 Production is so seasonable that, during 
,384 2 Pee eee 1,088,000 9,006,000 | 5,705,000 he ‘ee hetter. 14,000 oe eee ee 3.000 two winter months, actual production amounted 
875 13,104,000 54,530,000 11,870,000 Selects * "F500 $9'000 000 | to only 53 percent of normal, while during 
— Rock E~m— Select & No. i.. 18'000 rere” Se Sere two peak summer mene the eee in- 
259 amie sass. a hipieet ee No. 1 & better.. 85,000 ° 309,000 ~ 147,000 | CTe@sed to 114 percent of norma 
265 mes © OOK saves covesien SS.000 <cccecace Bey D GQ che és: a tacbaie 210,000 3,000 
5, 854 No. 2 & better... ry O44 etry 4 917,000 og H & Sane eet ee Eee rh yt O Fl * St ti ti 
MO. 2. OOM. cscs 250,000 . oor S 2 GO. vec ‘ i 166, ak 
1s Ne. 3 & better... ccecccses 145,000 192,000 No. 3 com. ..... 178,000 365,000 228,000 ooring : auisuics 
No. 3 com. ..... 165,000 642,000 109,000 ‘aAaab. ROLLae. iL anaee The following are statistics for the week 
nm 20 970,000 4,297,000 1,218,000 Oax— . elisa ene ended Dec. 31, as reported by fifty-four mills 
nber, Sorr ELmM— : : Serr 15,000 eee to the Oak Flooring Manufacturers’ Asso- 
e in- Bares 7,000 174,000 ROU BI idee weak St knottin SEED” -cinedear ciation: 
Select & better. 15,000 90,000 eeeeeees No. 1 & better. . 25,000 11,000 17,000 Prod tio 4,204 000 
_ Selects, poesens? * auaegas 4351000 - * eggs No. 1 com. siden 15,000 2,000 +o gee Gevenanibe ibd eetndeeteadndatied aie toketeabionat ts 6'852'000 
No. ese ** Sy , Ree eeeeredaae | Fp eregneeetennnee t 852, 
— No. 1 com. ..... 20/000 434,000 ........ No. 2 & better.. "12,000 "206,000 = 98,000 | OTACTS +--+ eee eee eeeeereeeeeeeerees 6,964,000 
75° No. 2 & better.. ae ane a res'es0 ; at ts oe og : =. PT Nedpbeestne eee at ene ts B dl 
o No. 3 com, ..... 1 o. OUEOP... scvceves * Meee Y PLANTING an acre in pine seedlings, six 
23 No. 8 com. ..... 601,000 905,000 976, 000 me 6 Or onccs 55,000 312,000 42,000 feet apart, it requires about 1,000 trees per 
3,039,000 5,304,000 2,513,000 122,000 630,000 159,000 | acre. These trees after a period of oe! 
7.4* Hemlock Stocks on Hand Dec. 1, 1927, by Grades years yield 500 board feet of lumber yearly 
per acre. oS stumpage price at $10 
ht Rae eee 1,181,000 1,087,000 5,634,000 8,434,000 (157,000 508,000 552,000 ......:. r thousand this makes "o r acre income 
1.6* ” vecsne neh em 2,896,000 1,825,000 11,541,000 6,474,000 287,000 156,000 547,000 89,000 pe pe : r 
BEE wikevecvttive 1,649,000 1,194,000 12,026,000 9,183,000 708,000 472,000 25,000 ........ or $200 in forty years. By planting mixed 
MO: BD wenseveyerne 5,205,000 2,068,000 28,897,000 12,600,000 996,000 2,694,000 23,000 4,000 | hardwoods such as black walnut, oak, chest- 
on Nos. 4 & 5......4. 1,172,000 ‘599,000 5,690,000 2,613,000 nut and hickory the yield is 350 board feet of 
Totals— 12,103,000 6,773,000 63,788,000 39,304,000 2,148, 000 3,830,000 1,147,000 93,000 lumber per year. Planting tulip poplar of sec- 
5.2 Unsold. ...1215968,000 Sold... 5,978,000 1,240,000 | ond growth poplar, growing under first class 
Identical mill stocks of Dec. 1: Thirty- -two identical firms " reported Dec. 1, 1926, a total | conditions the yearly yield is 500 to 600 board 
of 145,583,000 feet of hardwood on hand unsold, and Dec. 1, 1927, reported a total of 150, 914, 1 feet per acre, which figuring in cords for 
15.3° feet unsold, the increase being about 3% percent. Thirty-two identical firms reported Dee. d < 0 . 
. 1926, a total of 154,814,000 feet of hemlock on hand unsold, and Dec. 1, 1927, reported a total a paper wood purposes means per acre in 
2.0 99,951,000 feet unsold, ‘the decrease being 35 percent. ten years. 
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Hardwood Outlook Shows Improvement 


Southern Market Is Stronger 


Mempuis, TENN., Jan. 3—A much better de- 
mand for southern hardwood has been noted 
during the last week or ten days than for 
months. The improvement has been the talk 
of southern territory, and as a result prices 
have stiffened to some extent, and are much 
more firm than they have been for many weeks. 
The stiffening of prices and reduction of out- 
put have started many consumers to thinking 
about supplies, and have brought a large num- 
ber of buyers into the market at a time when 
business is usually very poor. Salesmen that 
have come South for the holiday season are 
rushing back into their territories to get the 
early business and to’ warn their customers that 
prices are sure to advance. The increased de- 
mand is due to the revival of buying by the 
automobile and furniture groups. The auto- 
mobile buyers are now looking for stock for 
the first time in many months, and the furni- 
ture buyers are realizing that with automobile 
buyers in the market and general business con- 
ditions better they must get their orders in 
early to get advantage of present prices. Some 
flooring manufacturers are already making in- 
quiries. The interior trim plants are also buy- 
ing, as are the box and crate manufacturers. 
The export market continues good. 

Weather conditions are not the best. The 
Mississippi is up, and some of the lowlands are 
now covered with back water. This is keep- 
ing loggers out of the forests. Bad weather is 
expected for thirty to sixty days which will 
probably keep many mills down for an indefi- 
nite period and send the prices of logs to a 
much higher level. Winter weather is also 
causing some trouble. Production is nearing 
60 percent of normal. 

Frank R. Gadd, in charge of membership 
work of the Hardwood Manufacturers’ Insti- 
tute, left last night for Cincinnati, Ohio, where 
he will spend several weeks. He will work 
through the Appalachian territory. 

The Sells Lumber & Manufacturing Com- 
pany, Knoxville, Tenn., is rebuilding six dry 
kilns recently destroyed by fire. Equipment for 
six modern kilns, each about 16 by 120 feet, 
has been shipped from the Moore Dry Kiln 
Co., Jacksonville, Fla. Advices from the Moore 
company indicate it expects the installation to 
be completed in January. 


Expect Prosperous Year 


BurFato, N. Y., Jan. 3.—That 1928 will be a 
good year in the lumber trade is the opinion of 
A. J. Elias, president of G. Elias & Bro. He 
stated that the hand-to-mouth buying of the 
last year or so throughout the country is bound 
to bring about a demand this year for greater 
supplies of goods in all lines. The general out- 
look for the year is brighter. 

Albert S. Bugman, of the Zimmermann lum- 
ber firm, predicted the other day that 1928 
will be a banner year, far surpassing 1927. He 
believes that there will be a great deal of indi- 
vidual contracting and speculative building 
during the year, with much remodeling of 
homes. He stated that 1927 had been the 
biggest year in his company’s history and he 
looks for better business this year. 

Harry L. Abbott, vice president Atlantic 
Lumber Co., was elected president of the Auto- 
mobile Club of Buffalo at a meeting of the 
board of directors on Dec. 29. Mr. Abbott has 
been vice president of the club for the last 
year. 

Federal tax refunds have been ordered made 
to numerous concerns and individuals in this 
city and western New York. In the list to 
receive them are the Hugh McLean Lumber 
Co., $1,077.70 and the McLean Arkansas Lum- 
ber Co., $1,051.99. 


A. Conger Goodyear, president Great South- 
ern Lumber Co., was in New York last week 
to bid bon voyage to his son, George Goodyear, 
who has gone to Africa on a hunting trip, and 
his daughter, Miss Polly, who sailed for Eu- 
rope. 

Maurice E. Preisch, long connected with the 
wholesale lumber trade of this city and the 
Tonawandas, and formerly at the head of the 
Haines Lumber Co., gave a talk to the mem- 
bers of the Buffalo Lumber Exchange on Dec 
20. He contrasted the conditions of today with 
those of thirty years ago, when a great amount 
of lumber was brought down the lakes each 
year from Michigan and Wisconsin. 


Low Prices Being Refused 

BrooKHAVEN, Muiss., Jan. 3.— Hardwood 
producers do not care whether or not they 
make any more lumber at present prices. Pro- 
ducttion has been getting lower each week. 
Positively ridiculous prices are being offered 
for items of hardwoods and a lot of busi- 
ness is being refused in this section. Some of 
the oak flooring manufacturers are making 
considerable inquiry. Poplar remains in good 
demand, and there is considerable inquiry for 
magnolia and tupelo, with very little activity 
in ash, hickory, maple and sycamore. Gum 
items are showing fair activity, and there is 
considerable demand for No. 2 gum in both 
4/ and 5/4. 

E. J. Hurst and S. E. Moreton, of Homo- 
chitto Lumber Co., have been attending con- 
ferences in New Orleans in regard to organ- 
ization of a hardwood export department un- 
der the auspices of the American Pitch Pine 
Export Co., consisting of a number of south- 
ern hardwood mills both east and west of 
the Mississippi River. This organization be- 
gan functioning Dec. 31. 


Inquiries More Numerous 

E.xins, W. Va., Jan. 3.—Although market 
conditions affecting West Virginia hardwoods 
have not undergone any change during the last 
week, nevertheless inquiries have become some- 
what more numerous. Of late there has been 
a better demand for low grades than for 
higher grades. Prices, however are still soft 
all along the line. Some of the low grades are 
said to be somewhat scarce at mills in West 
Virginia. 

The Mountain Fork Lumber Co., with prin- 
cipal offices in Bluefield and its chief works on 
Big Creek, McDowell County, has been incor- 
porated. The incorporators are W. R. Graham, 
May S. Graham, S. H. Belcher, Stella Belcher, 
all of Welch and John B. Graham of Bluefield, 
Va. The authorized capital is $150,000. This 
concern owns a large tract of fine timber in 
McDowell County, and it is understood that 
the operation of the plant will be begun in the 
immediate future. 

The Sawyers Lumber Co. will start soon the 
cutting of about 40,000,000 feet on a tract on 
Big Creek in McDowell county. A permit has 
been granted by the State road commission for 
a tramway over the State road near Yukon. 
The stand will provide about five years’ cut- 
ting. 


Log Shortage Hampers Mills 

Jacxson, Miss., Jan. 3.—The hardwood in- 
dustry has taken new heart. It is the belief 
of well informed lumbermen that the fore- 
part of 1928 will show a good volume of 
business placed at prices that will permit the 
mills to live. Saw logs have been rather 
scarce throughout this section during the last 
two weeks, due to inclement weather. Some 


of the operators report a shortage of logs, 
which is hampering production. 


For Current Market Prices on Hardwoods See Pages 75 and 76 


Kiln Method Destroys Lyctus 


Wasuincton, D. C., Jan. 2—A dry kiln 
method of destroying lyctus in all stages of 
development has been demonstrated success- 
fully by the British Department of Scientific 
and Industrial Research before hardwood lum- 
ber dealers, furniture manufacturers and news- 
paper- men in London. The demonstration 
was reported to the lumber division, Depart- 
ment of Commerce, in a cable from Capt. E. 
A. Selfridge, lumber trade commissioner. 

For the demonstration, one-inch American 
oak lumber was chosen. The lumber was 
heated in a blower kiln to 120 degrees Fahren- 
heit, was 100 percent moisture saturation, in 
one hour, and the wood left in the kiln for 
an additional hour at the same temperature 
and saturation. The total time in the kiln 
for all hardwood lumber, according to the 
research department, should be two hours for 
each inch of the thickness. 

Capt. Selfridge added that the English au- 
thorities are depending upon the cooperation 
of all parties interested, as well as the general 
public and press, to eradicate lyctus. 

In this connection, Horace K. Dickson, act- 
ing assistant chief of the lumber division, a 
hardwood expert, called attention to a letter 
written by Capt. Selfridge under date of Sept. 
16, in which the lumber trade commissioner 
said: 

During the last few weeks I have had 
brought to my attention the fact that ship- 
ments of American hardwood lumber, particu- 
larly oak and ash, have been arriving in this 
country with live worms in them. Although 
this is to a certain extent not unusual, it has 
been much more frequent lately than is ordi- 
narily the case. 

I believe this matter to be one of very great 
import to the American hardwood trade for 
the reason that it is not unlikely that, regard- 
less of the clause in the contract which pro- 
vides that in the event of a dispute buyers 
shall not refuse to take delivery etc., ship- 
ments arriving with worms working in them 
will undoubtedly be rejected on the dock in 
view of the danger of their spreading to other 
piles in the importers’ yards. 

From another source the lumber division has 
heard of hardwood dimension being damaged 
by worms. 

The demonstration of the dry kiln method 
of destroying lyctus came at a sort of climax 
to the discussion in London of the arrival of 
hardwoods in that market with live and work- 
ing worms. Capt. Selfridge cabled the re- 
sult of the demonstration at once for what- 
ever it may be worth to American hardwood 
exporters. 


Sellers Expect Stronger Market 


Louisvitte, Ky., Jan. 3—Some houses re- 
port a fair volume of business booked for 
January delivery. Others report numerous 
quotations made on good business, but are not 
eager to sell for sixty or ninety day delivery at 
present levels. Oak has been a trifle more 
active in inquiry, especially for flooring use. 
Walnut is firm and steady. Cottonwood has 
been in more active demand. Sound wormy 
chestnut is in fair call, and gum items are not 
exactly dull. Ash, maple and elm are not 
moving well, but better business from auto- 
motive concerns is believed to be in sight. It 
is believed that inquiry, and movement on new 
orders, will show increase by the middle of the 
month, when consumers are settled on their 
plan of procedure. Prices of inch stocks at 
Louisville are about as follows: Ash, FAS, 
$80; common, $50. Quartered red gum, $100 
and $52; plain red, $95 and $48; quartered sap, 
$61 and $45; plain sap, $55 and $40. Cotton- 
wood, $54 and $38. Chestnut, $90 and $57. 
Poplar, FAS, $93 to $100; saps and selects, 
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$67 to $72; common, $47 to $50. Walnut, FAS, 
$240 to $245; selects, $160 to $165; common, 
$90 to $95; No. 2, $40 to $45. Southern red 
oak, FAS, $70; common, $52; plain white, $80 
and $55; quartered white, $125 and $68; Ken- 
tucky and Indiana oak is quoted about $5 
higher. Some southern stock was quoted $2 
to $5 under the above prices. 


Directory of Hardwood Consumers 


Mempuis, TENN., Jan. 3.—The 1928 direc- 
tory of hardwood lumber consumers has just 
been distributed to members of the Hardwood 
Manufacturers’ Institute, according to the an- 
nouncement made here today by J. H. Town- 
shend, executive vice president. The book is 
just off the press and contains 280 pages of 
names of consumers of each species, grade and 
thickness of hardwoods. 

This directory, says Mr. Townshend, con- 
tains the listing of about one-third of the con- 
sumers of hardwood lumber and is the most 
complete directory which this organization 
has ever published. We are not stopping work 
but are starting at once to get data for the 
1929 directory which we expect to cover the 
entire consuming industry as near as an in- 
dustry of this sort can be covered by a pub- 
lication of this kind. This is our second 
volume-and far surpasses the first, published 
early last year. We are receiving many fa- 
vorable comments on this publication. 


Sap Gum in Active Call 


Macon, Ga., Jan. 3—Hardwood mills in 
this territory were operating on full time basis 
again this week, and, judging by the way 
that orders are pouring in since the first of 
the year, they will be kept going full time 
for a long period. Orders are ahead of pro- 
duction. While wet weather has driven some 
logging crews out of the swamps, there ap- 
pears to be an ample supply of logs. The 
principal market change since the first of the 
year was. the pick-up in sap gum. There have 
been some heavy orders placed for sap gum 
and these are being filled as rapidly as the 
mills and the railroads can handle them. 


Increased Demand Predicted 


CINCINNATI, Onto, Jan. 3.—Southern hard- 
woods are quiet. Some fair sized lots of furni- 
ture squares have been placed for immediate 
delivery at keenly competitive prices. . Other 
lines are dull, furniture factories preferring 
to wait until after the Chicago show. Auto- 
mobile body builders are holding back also, 
waiting for results from the New York, Chi- 
cago and Cincinnati shows. All lines here are 
dull. A few inquiries for hardwood are being 
received, but wholesalers generally regard them 
as merely feelers to give the factories a basis 
on which to compute inventories. Export lines 
are also dull, with little inquiry or orders. 
Nothing in that line is expected much before 
the middle of January. The few inquiries re- 
ceived are said to be at highly unsatisfactory 
prices based on competition from beech, wal- 
nut and oaks of Austria, Czecho Slovakia, 
Japan and Russia. 


The southern pine movement is slack. Or- 
ders call for dimension or millwork. There 
are few transit cars. Prices are steady to firm. 
Zero weather here for the last few days is re- 
tarding the taking of inventories in the retail 
yards. On this account it is not expected that 
buying will begin much before Jan. 15. 


Members of the lumbermen’s table at the 
Cincinnati Club have been busy this week get- 
ting recruits. The enrollment committee con- 
sists of J. C. West, Ed H. Ward, Dwight 
Hinckley, E. J. Linnehan, V. B. Kirkpatrick. 
Roy E. Thompson, Howard Spielman, FE. C. 
Barlett, A. K. Forney, E. M. Bonner, Monty 
Christie and E. W. DeCamp. 


J. Watt Graham, past master of the order of 
election tellers, is to be the teller-in-chief at the 
annual election of the Chamber of Commerce 
Jan. 11 for the umsteenth time. 


West Coast Happenings 


To Log Tract This Summer 


Vancouver, B. C., Dec. 31.—The Alberni 
Pacific Lumber Co. at Port Alberni, B. C., has 
just purchased 300,000,000 feet of timber on 
Franklin Creek, Alberni Canal, from Merrill- 
Ring Lumber Co. (Ltd.), of this city. The 
consideration was $565,000.00. The Alberni 
Pacific Lumber Co., operating a sawmill at 
Port Alberni, is proceeding immediately to open 
up the timber with a railroad and expects to 
be logging in this tract during the coming 
summer. It will take between three and four 
miles of new railroad to tap this timber. 


To Build Many “Big Barrel” Stands 


MountaIn View, Cauir., Dec. 31.—H. A. 
Miller, of Alta Moss Road, near here, has 
built an immense barrel, 14 feet in height, 
which he uses in dispensing root beer and 
orange juice. The barrel is built to standard 
specifications, the top being Oregon pine and 
the staves of redwood. The inventor will build 
a chain of these immense wooden barrels 
along the California highways for dispensing 
cold drinks. Electric lights attached to the 
underpart of the top of the barrel light the 














Oregon pine and redwood used in constructing 
immense barrel for selling root beer and 
orange juice in California 


exterior at night. There are eight windows 
which fold up against the inside of the barrel 
making it convenient to serve customers at all 
points around the barrel. 


Look for Nice Six Months’ Business 


SEATTLE, WasH., Dec. 31.—While dissenting 
opinions are heard occasionally, the majority 
of lumbermen in the fir district view the com- 
ing year with a feeling that for the first six 
months, at least, their industry will be better 
off than it has been in 1927. Collectively the 
lumbermen point to one or more of the follow- 
ing conditions as the reason for their confidence 
in the future: 

Figures covering the amount of West Coast 
lumber produced during 1927 are not yet avail- 
able; however, it is asserted by a competent 
authority that the cut will be only slightly, if 
any, lower than for 1926. Explanation of this 
lies in the fact that the curtailment early in 
the year was made up by two-shift production 
later on. 

It is also confidently predicted that the stocks 
on hand as of Jan. 1 will show less lumber at 
the mills than at the beginning of the year. 

The supply of logs has been short for some 
weeks ; in fact, it has reached the acute stage in 
some districts. Taking the industry as a whole 
(excluding only British Columbia) there are 
100,000,000 feet less of logs in the water 
today than a year ago. A factor with consid- 
erable bearing on log supply is the cold weather 


and snow that, in some instances, closed log- 
ging camps before their usual holiday shutdown 
time, and many of them will not be reopened 
for some time due to the continuation of un- 
favorable weather. Willapa Harbor district is 
reported as having much difficulty in securing 
logs at this time, due to snow forcing a sus- 
pension of logging. 

There is a considerable quantity of lumber 
being purchased at this time for lime yards; 
whether it is for normal replenishments or the 
vanguard of orders to meet spring require- 
ments is a matter for conjecture. Orders for 
fifteen to forty cars each from such sources 
have been offered the mills during the present 
week. 

Inquiries for railroad material amounting to 
several million feet have been received, and are 
considered the forerunners of orders that will 
take an increased amount during the year. 

Car companies will build 20,000 or more 
freight cars prior to June 1, and while some of 
these will be of steel, many of them will utilize 
lumber. 

While thus far the reduction in the Atlantic 
coast lumber water freight rate has not pro- 
duced an unusual amount of inquiry it is felt 
that the lowered freight of $12 will stimulate 
early buying. 

The California market is not very active 
at present; however, lumbermen familiar with 
that district say they expect close to a normal 
demand from that quarter. 

Japan has been sending inquiries lately which 
the trade construes as meaning an early re- 
sumption of buying on a normal scale. 

The East Coast of South America is expected 
to take an increased amount of Pacific North- 
west lumber. 

A normal volume is expected from the 
United Kingdom, and other off-shore markets 
have given evidence of getting their usual re- 
quirements. 

So, on the whole, West Coast lumbermen are 
at least fairly confident that early 1928, at least, 
will prove kinder to the industry than the latter 
half of 1927 has been. 


Racing Shell of Western Red Cedar 


SEATTLE, WaAsH., Dec. 31.—Darwin Meisnest, 
graduate mandger of the University of Wash- 
ington, has just received from the West Coast 
Lumber Bureau a Christmas present to the 
university in the form of a new racing shell of 
western red cedar. The shell will be immedi- 
ately built by George Pocock, of Seattle. It 
is planned to use the new shell in the Cali- 
fornia- Washington races April 6 in Seattle. 


The University of Washington, which has 
turned out so many famous winning crews dur- 
ing the last few years, has found western red 
cedar shells far superior to those of any other 
wood. Pocock’s shells in the past have carried 
Washington crews to victory over many 
courses, and as a result western red cedar has 
come to the front as a material for racing 
shells, and since the first western red cedar 
shells were entered in the races a number of 
eastern universities have bought their shells in 
Seattle. During the last year the Navy, Penn- 
sylvania, California and Harvard all bought 
red cedar shells from Pocock’s workshop. The 
oars used with these shells are made from 
Sitka spruce, also from this district. 


APPROXIMATELY 40,000,000 board feet of tim- 
ber was cut in the national forests in Wyoming 
in 1927. This cut represented less than 20 per- 
cent of the annual growth, which is estimated 
at 210,500,000 board feet. The annual cut can 
be increased to the latter amount without in 
any way decreasing or endangering the perma- 
nence of the present stands, the total of which 
is estimated at 14,030,267,000 board feet. 
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Unpeeled Cedar Poles for Fences 


MitwavukegE, Wis., Jan. 3.—A rustic fence 
constructed entirely of white cedar posts be- 
lieved to be the first to be built of this species 
of wood, has been erected for Fred Luening, 
outdoor editor of the Milwaukee Journal, at 
1749 Cramer Street, Whitefish Bay, a suburb 
north of Milwaukee. 


Heretofore, many rustic fences have been 
built of imported French chestnut saplings, 
but the cost has been high and it has only 
been possible to secure half posts, instead of 
the full round posts as used in the fence 
illustrated. 

M. H. Sperry, vice president of the Mac- 
Gillis & Gibbs Co., secured the cedar saplings 
for the fence. They are live cut white cedar 


from northern Wisconsin, are unpeeled and 
average about one and one-half inches in diam- 
eter. Mr. Sperry said it takes from 15 to 
20 years to produce one of them, and that 
their use for rustic fence construction opens 
a market where there has been none before. 
They are adaptable to any style of construc- 
tion. 

The fence illustrated is 156 feet all around 
and utilizes about ten unpeeled posts per foot. 
The cedar posts are 6 feet, 6 inches high above 
ground the tops being fashioned like pickets. 
The frame of the fence was constructed of 
5-inch, 8-foot white cedar posts and the 2x4’s 
are of redwood, S4S, stained brown. 

When the unpeeled bark starts to spread, 
Mr. Sperry stated, it will cover up the cracks 
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between the posts pretty well, and the fence 
will become more rustic looking than ever. A 
feature in the construction is the way the 
posts were cut away in a semi-circular man- 
ner, on the north side, to permit light to come 
through the window in the rear of the garage. 
The 5-inch posts which form the corner posts 
at the entrance to the yard were covered with 
the smaller white cedar posts which were fas- 
tened on them. 

This is a new idea in fence building and 
furnishes a new use for these white cedar sap- 
lings. The cost of building such a fence does 
not exceed the cost of the average steel fence 
and is far cheaper than the imported fence. 
We believe that there will be a further market 
for them and are going to develop this busi- 
ness along with our other cedar post busi- 
ness. 














Showing how white cedar saplings are admirably adapted for fence building at the home of Fred Luening, Whitefish Bay, Wis. 


Varied Activities in Eastern Circles 


Sales Representatives’ Southern Tours 
New York, Jan. 3.—Charles Hill, general 
sales manager of the Southern Pine Sales 
Corporation, said today that the company had 
abandoned its custom of taking its salesmen 
on an annual “pilgrimage” of southern mills, 
and instead .was sending its representatives 
South in groups of four or five at a time. 

Mr. Hill said the corporation had found 
that by sending a few men South at a time 
and supplying them with automobiles, tours of 
the mills could be completed in a_ week, 
whereas in former years it required two weeks, 
at least, to make the rounds. The last group 
of salesmen will leave New York for the 
South next Monday. 

Mr. Hill was asked to express his opinion 
of the lumber industry for 1928. He hesi- 
tated a moment and replied: “I think things 
will continue about as they are.” 


Gives Wood Specimens to School 


Taunton, Mass., Jan. 3.—Through the en- 
terprise and generous public spirit of the 
A. G. Williams Lumber Co., of Taunton, the 
Taunton High School is now equipped with 
a large and handsome cabinet of wood speci- 
mens, including forty-eight different species 
of commercial wood, each of which is dis- 
played with instructive information as to the 
origin and use of that especial variety of lum- 
ber. School authorities agree that this is a 
really valuable and worth while addition to 
the school’s educational equipment, and an idea 
that might well be adopted by lumber dealers 
in other American communities. 

Quite a ceremony was made of the presenta- 
tion by the school officials, who persuaded Al- 
fred B. Williams, head of the company, to 
present the gift personally and to make some 
appropriate remarks. The prosperous lumber 
business conducted here by A. G. Williams & 


Co. was established just one hundred and three 
years ago in Taunton by Mr. Williams’ grand- 
father, and it has been retained in the Williams 
family without a break since that time. 


Monument to Paul Bunyan 


Yonkers, N. Y., Jan. 3—A group of Yonk- 
ers men has forwarded a contribution toward 
the erection of a suitable monument to the 
memory of Paul Bunyan to C. P. Winslow, 
at the United States Forest Products Labora- 
tory at Madison, Wis., ending a controversy 
between the Yonkers men and the Wisconsin 
forester as to the place where Babe, Bunyan’s 
big blue ox, died. 

Yonkers experts on Bunyan’s history claim 
the ox died in Oregon, where Babe’s ribs were 
used for a round house for a western railroad. 
Dr. Winslow claims that Babe’s bones are con- 
cealed for purposes of state in Wisconsin, 
where the ox died of grief and eating fire- 
weed. He says the remains are now being 
used for battleship ribs, because no known 
projectile can penetrate the bones. 

The Yonkers Pine Tree Rangers, a group of 
men who for six years have not failed to camp 
out one night together every month, winter or 
summer, has as one of its objectives the pres- 
ervation of the true story of Paul Bunyan’s 
career. The Yonkers men, however, have 
waived the question of where Babe died, in 
the belief that there ought to be a monument 
to Bunyan somewhere. 

The Yonkers contribution to the monument 
is beyond computation as to value, being a 
portion of the meteor which Paul Bunyan 
stopped with a front tooth. The broken tooth 
is responsible for the log mark on Bunyan’s 
timber, Bunyan biting each hardwood log with 
his hroken tooth. Softwood, it is remem- 
bered, he marked by spitting hot tobacco juice 
upon the logs. 


Organizes New Metropolitan Concern 


New York City, Jan. 3.—“Staats & Co.,” 
of this city, have discontinued business effec- 
tive Jan. 1, and Frederick T. Staats, president 
of that concern, has formed the F. T. Staats 
Co., with headquarters at 36 West Forty- 
seventh St. The new company is a part of 
the organization of Hugo Kastor, who will 
attend to all financial angles of the business. 
Mr. Staats will, as heretofore, deal exclusively 
in “Quality” California sugar pine and soft 
California white pine. He states in his an- 
nouncement: “My mill sources of supply 
will remain the same and include the very 
finest shippers of California pine located in 
California and southern Oregon.” 


Reduced Cargo Rate on Lumber 


New York, Jan. 2.—Conference steamship 
lines at a meeting last Thursday in New York 
agreed upon a $12 rate for January on inter- 
coastal lumber shipments. The rate in recent 
months had been $14 and the conference action 
was brought about as a result of force exerted, 
especially by the Luckenbach Steamship Co., 
a conference line, that recently had announced 
an $8 rate. 

This move by Luckenbach was considered 
largely as a gesture, the line having previously 
announced that the $14 rate was too high to 
attract business. It was generally understood 
at the time the Luckenbach company made its 
drastic announcement that certain conference 
lines were not adhering to the $14 rate and 
that concerted action to aright matters was 
necessary. 

As a matter of fact, the $8 rate was fixed 
by the Luckenbach line on only one cargo for 
spot loading, but the fact that the other com- 
panies at once fell in line for a general re- 
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duction shows the close attention that is being 
paid to intercoastal shipping rates. It is un- 
derstood that the conference has taken steps 
to punish lines that in future deviate from the 
fixed rates. 

The fact that many of the lines have been 
accepting cargoes below the $14 rate, indi- 
cates that the announcement of a $12 agree- 
ment will have little if any effect on the local 
price situation. 


Uses Coast Wood for Pier 


BattimoreE, Mp., Dec. 31.—The Merritt- 
Chapman & Scott Corporation, of New York, 
has obtained the contract for the erection of 
what will be known as the McComas Street 
pier here at a cost of contract price of $890,000. 
At least 12,000 piles of extra length will be 
required, in addition to much other lumber. 
Both the piles and the lumber will be drawn 


from the Pacific coast, it is stated, the former 
especially because of their great length. The 
pier is being built on account of the city and 
will be leased to a railroad. 

Another contract which will call for the use 
of lumber in considerable quantities and of 
piling is that obtained by Andrew Miller, for 
the construction of a pier and bulkhead at the 
plant of the Maryland Drydock Co., at Fair- 
field, on the south side of the harbor. 


Important Trade Happenings in South 


Does Satisfactory Year’s Business 


Atamocorpo, N. M., Jan. 3.—More than 25,- 
000,000 feet of lumber was manufactured last 
year by the Southwest Lumber Co., and all 
this output as well as considerable stock that 
was on hand at the beginning of 1927 have 
been shipped, according to Louis Carr, presi- 
dent of the company. An overhauling of the 
mill is now in progress,.preparatory to resum- 
ing operations at usual capacity. 

An entirely new field has recently been 
opened up for the sale of Sacramento Moun- 
tain lumber. The white spruce is in demand 
for crates for food and material, and large 
orders of the spruce also are being shipped 
to automobile factories. Balsam also is be- 
coming popular for food containers. 

Mr. Carr pointed out that the red spruce 
of the Sacramento Mountains is noted for its 
long life as building material. The railroad 
bridges between here and Cloudcroft, he said, 
which were built 30 years ago, were made of 
red spruce and more than 80 percent of the 
timbers are still intact and in good condition. 


Southern Pine October Cost Statement 


New Oreans, LA., Jan. 3.—The Southern 
Pine Association has issued its cost statement 
for October, this being a summary of the 
average cost per thousand feet, board measure, 
of producing and shipping lumber, not includ- 
ing interest on loans or invested capital. The 
report shows the average cost of producing 
southern pine, including stumpage, in October 
was $25.43 a thousand feet. This is based on 
reports from 77 concerns operating 85 mills 
that produced 263,450,880 feet. This was 3 
cents lower than the average cost for the pre- 
vious month, and $1.26 lower than the average 
cost during October, 1927. On a reported pro- 
duction of 2,573,041,009 feet the average cost 
for the first ten months of 1927 was $25.93. 
The cost reports for October cover a range 
from a low figure of $19.84 to the high figure 
of $38.25. Of the mills reporting, 41 had costs 
less than the average of $25.43. 


Become Associated in Export Trade 


New Orteans, La., Jan. 3.—Seventeen 
prominent manufacturers of southern hard- 
woods interested in the export trade and 
having a combined annual production of 350,- 
000,000 feet, have as a result of recent confer- 
ences decided to avail themselves of the ad- 
vantages accorded by the Federal export trade 
act. That the Congress provided an instrument 
in the Webb Act that was greatly needed and 
of inestimable value to the foreign commerce 
of the United States has been demonstrated 
by the success of numerous firms organized 
thereunder to securé the benfits of codpera- 
tion in selling abroad. Until the Webb Act 

ame operative on April 10, 1918, only a 
few of the larger producers undertook to 
maintain direct touch with foreign markets. 
Realizing the need for the most intimate con- 
tact with overseas markets, and appreciating 
the difficulties that would be encountered by 
a new organization in obtaining efficient sales 
representatives abroad, and knowing that the 
larger the volume the greater the opportunity 
to make market surveys, credit investigations 
etc. proportionately less expensive, the seven- 


teen interested hardwood manufacturers 
deemed it advisable to become identified with 
the American Pitch Pine Export Co., of New: 
Orleans. 

The hardwood manufacturers associated in 
this movement are: Peavy-Moore Lumber 
Co., Shreveport, La.; Frost Lumber Indus- 
tries (Inc.), Shreveport, La.; Kirby Lumber 
Co., Houston, Tex.; Hillyer Deutsch Edwards 
(Inc.)), Oakdale, La.; Angelina Hardwood 








No Profit for the Inefficient 


I want particularly to em- 
phasize the necessity for con- 
tinued study and application 
and the giving of the best that 
there is in us every day to our 
business. Prosperity is a kind 
of luxury. Luxury is apt to 
breed laziness. In these days 
in which we are privileged to 
live, the world is moving at a 
fast pace and here in America 
we are out-stripping our com- 
petitors. Among ourselves, as 
individuals, we shall have to 
keep up a fast pace to stay in 
the race. We can never ex- 
pect, in agriculture or in in- 
dustry, to maintain a level of 
profit which will result in a 
profit to the inefficient or the 
incompetent or to him who 
does not give of his best.— 
E. M. Stevens, president Illinois 
Merchants Trust Co. 




















Co., Ewing, Tex.; Eastman-Gardiner Hard- 
wood Co., Laurel, Miss.; Louisiana Central 
Lumber Co., Clarks, La.; Louisiana Long Leaf 


Lumber Co., Fisher, La.; Pascagoula Hard- - 


wood Co., Laurel, Miss.; Tremont Lumber 
Co., Rochelle, Ca.; Pearl River Valley Lumber 
Co., Canton, Miss.; Kurth-Zeagler Lumber Co., 
White City, Tex.; Martin Wagon Co., Luf- 
kin, Tex.; Weaver Bros., Shreveport, La.; 
Homochitto Lumber Co., Bude, Miss.; Lamar 
Lumber Co. (Inc.), Bogalusa, La.; Adams- 
Newell Lumber Co., Deemer, Miss. 
Through this affiliation these hardwood pro- 
ducers will be placed in immediate contact 
with all foreign markets that import American 
woods, due to the fact that the American Pitch 
Pine Export Co. has been engaged solely in 
the export trade since it was organized in 
1919 and has every facility for serving the 
seller and buyer to the complete satisfaction 
of both. The lumber and timber exported 
carry the brand “Appeco,” which is the trade 
mark of the American Pitch Pine Export Co. 


registered in the United States and foreign 
countries. Combining pitch pine and hard- 
woods in selling and shipping will be advan- 
tageous to both industries and foreign buyers, 
and will assure closer relations between manu- 
facturers and buyers, as well as improved 
transportation service. 


Fine Business in Oil Fields 


McCamey, Tex., Jan. 3—One of the large 
elements of the prosperity of lumber com- 
panies operating in west Texas during 1927 
was the extraordinary demand for materials 
for use in town building and for various pur- 
poses in the different oil fields. Some idea 
of the extent of this business may be had when 
it is stated that in the oil town of Pyote there 
are ten companies operating lumber yards. 
This town had a population of only 65 people 
a year ago. Today the postoffice is supplying 
mail to 4,500 people. In the adjacent oil field 
in Winkler County are the growing towns, of 
Kermit and Wink which have been using great 
quantities of lumber during the last few 
months to say nothing of the material which 
went into the erection of oil well derricks, 
field camps and for other purposes. McCamey 
itself had its birth only a little over a year 
ago and today it has a population around 30,- 
000. Its buildings are largely of wood but are 
of substantial construction. Other towns which. 
have had phenomenal growth during the year 
as result of oil developments include Odessa, 
Midland, Big Spring, all in west Texas, and a 
group of towns in and adjacent to the Pan- 
handle fields about 250 miles north of Mc- 
Camey. Among these is Borger, Stinnett, 
Pampa and perhaps a dozen others. In all of 
these towns lumber yards carrying a large 
stock to meet the demands for various kinds 
of construction are to be found. The railroads 
have also been heavy customers of the lum- 
ber mills. Materials used by the railroads em- 
braced crossties, bridge timbers, the latter in 
limited quantities, however, and lumber for 
building purposes, 


Paper Mill for Mississippi 


Harttiessurc, Miss., Jan. 3.—Rumors of a 
large paper mill to be erected on the lands 
of the Dantzler Lumber Co. in south Missis- 
sippi took on new form with the announce- 
ment from Gulfport that it had been stated 
unofficially by interested parties that a $4,000,- 
000 kraft paper plant would be erected at one 
of three places not over twenty-five miles north 
of Gulfport. It is said that an abundant water 
supply is available at any of the three places. 
The plant will employ about 250 men and three 
times that number will be used in the woods. 

It is understood that there is enough tim- 
ber on the lands to supply material for fifteen 
years’ operation, and with the enforcement 
of the stock law and suppression of forest 
fires, together with extensive reforestation, the 
supply of .raw material will last indefinitely. 





_ THE trouble with many business enterprises 
is that they want to make a lot of money too 
fast and expand and grow large too quickly. 
Conservative profits and conservative growth 
prove the safest and soundest in the long run. 
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81,297,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—All the 
merchantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area 
embracing about 12,000 acres in Town- 
ship 27 S., Rs. 7, 8, and 9 E., and 
Township 28 S., Rs. 8 and 9 E., W. M., 
Deschutes National Forest, Oregon 
estimated to be 70,496,000 feet o 
western yellow pine, 10,536,000 feet of 
sugar pine, and 265,000 feet of west- 
ern white pine; and an unestimated 
amount of Shasta fir and lodgepole 
pine to be cut at the option of the 
purchaser. 


STUMPAGHE PRICES. — Lowest rates 
considered, $3.75 per M. for western 
yellow, sugar, and western white pine 
and $0.50 per M. for other species. 
Rates to be readjusted every three 
years. 


DEPOSIT. — $6,000 must be deposited 
with each bid to be applied on the 
purchase price, refunded, or retained 
in part as liquidated damages, accord- | 
ing to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids 
will be received by the District 
Forester, Portland, Oregon, up to and 
including February 6, 1928. 

The right to reject any and all bids 
is reserved. 


Before bids are submitted full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, Port- 
land, Oregon, or the Forest Supervisor, 
Bend, Oregon. 

















SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular 
Saws; Cord Wood 
Tables; Felling Trees; 
GrowthofTrees; Land 
Measure; ages, 
Rent, Board, Interest, 
Stave and Heading 








Bolts, etc. 
Standard Book th hout the United States 
and Canada. 


PAID Fon ©5O Cents 
S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 


———__ 


What +¢he Associations Are 
Planning and Doing 


Jan. 10-11—Southern Pine Association, Hotel Roose- 
velt, New Orleans, La. Meeting of trade pro- 
motion committee. 


Jan, 12—Philadelphia Wholesale Lumber Dealers’ 
Association, Philadelphia, Pa. Annual. 


Jan. 12-14—Mountain States Lumber Dealers’ As- 
sociation, Denver, Colo. Annual. 


Jan. 13—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 


Jan. 13-14—Virginia State Retail Lumber & Build- 
ing Supply Merchants’ Association, Hotel Pat- 
rick Henry, Roanoke, Va. Annual. 

Jan. 16-17—Southern Builders’ Supply Association, 
New Orleans, La. Annual. 


Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion. Business sessions, Nicollet Hotel; build- 
ing materials display, West Hotel, Minneapolis, 
Minn. Annual. 

Jan. 18-19—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jan. 18—Central Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Claypool Hotel, 
Indianapolis, Ind. Annual. 

Jan, 18-20—Ontario Retail Lumber Dealers’ Asso- 
ciation, London Hotel, London, Ont. Annual. 


Jan. 18-20—Pennsylvania Lumbermen’s Association, 
y Pah eect Hotel, Philadelphia, Pa. 
nnual. 


Jan. 19—Southern Hardwood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 


Jan, 19-20—Carolina Wholesale Lumber Salesman 
Association, Andrew Jackson Hotel, Rock Hill, 
Ss. C. Annual. 


Jan. 19-20—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Hotel Frederick, 
Huntington, W. Va. Annual. 


Jan. 19-20—Carolina Retail Lumber Dealers’ Asso- 
ciation, Rock Hill, S. C. Annual, 


Jan. 20—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. An- 


nual, 

Jan. 20-21—Hardwood Interior Trim Manufacturers’ 
faseeiotian, Hotel Sinton, Cincinnati, Ohio. 
Annual. 


Jan. 21—Louisiana Retail Lumber Dealers’ Associa- 
tion, Bogalusa, La. Quarterly meeting. 


Jan. 24—Western Red Cedar Association, Daven- 
port Hotel, Spokane, Wash. Annual. 


Jan. 24—Northern Pine Manufacturers’ Association, 
Radisson Hotel, Minneapolis, Minn. Annual. 


Jan. 24—Union Association of Lumber & Sash & 
Door Salesmen, Hotel Gibson, Cincinnati, Ohio. 
Annual. 

Jan. 24—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Boston, Mass, 
Annual. 


Jan. 24—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting. 

Jan. 24-26—American Wood Preservers’ Associa- 
tion, Mt. Royal Hotel, Montreal, Canada. 
Annual. 

Jan. 24-26—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Statler, Boston, Mass. Annual. 

Jan. 25—Canadian Forestry Association, Windsor 
Hotel, Montreal, Que. Annual. 

Jan. 25—Massachusetts Retail Lumber Dealers’ As- 
sociation, Hotel Statler, Boston, Mass. Annual. 


Jan, 25-26—National Lumber Exporters’ Associa- 
tion, Battery Park Hotel, Asheville, N. C. An- 
nual. 


Jan. 25-27—Ohio Association of Retail Lumber 
Dealers, Sinton Hotel, Cincinnati, Ohio. An- 
nual. 


Jan, 25-27—Western Retail Lumbermen’s Associa- 
tion (of Canada), Fort Garry Hotel, Winnipeg, 
Man., Annual. 

Jan, 25-27—Southwestern Lumbermen’s Associa- 
tion, Convention Hall, Kansas City, Mo. An- 
nual. 

Jan. 27—West Coast Lumbermen’s Association, Se- 
attle, Wash. Annual. 

Jan, 30—Pittsburgh Association of Lumber Sales- 
men, Pittsburgh, Pa. Annual. 

Jan. 31-Feb, 1—Northern White Cedar Association, 
Minneapolis, Minn. Annual. 


Jan. 31-Feb. 1-2—Retail Lumber Dealers’ Associa- 
tion of Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual. 

Feb, 1-2—Southeastern lowa Retail Lumbermen’s 
Association, Burlington, Iowa. Annual. 

Feb, 1-3—Michigan Retail Lumber Dealers’ Asgso- 
ciation. Pantlind Hotel, Grand Rapids, Mich. 
Annual. 

Feb. 1-3—Michigan Association of the Traveling 
Lumber & Sash & Door Salesmen, Pantlind Ho- 
tel, Grand Rapids, Mich. Annual. 

Feb. 2-3—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual, 

Feb. 7-9—Canadian Lumbermen’s Association, Cha- 
teau Frontenac, Quebec, Que. Annual. 

Feb. 7-9—Southwestern Iowa Retail Lumbermen’s 
Association, Chiefton Hotel, Council Bluffs, 
Iowa. Annual, 

Feb, 8-9—Florida Lumber & Millwork Association, 
Jacksonville, Fla. Quarterly meeting. 


Feb. 8-10—lIllinois Lumber & Material Dealers’ As- 


sociation, Edgewater Beach Hotel, Chicago. 
Annual, 

Feb. 9-10—National Association of Commission 
Lumber Salesmen, Congress Hotel, Chicago. 
Annual, 


Feb. 14—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, Lafayette Hotel, Clinton, Iowa. An- 


nual. 

Feb. 14-15—Southern Forestry Congress. Louis- 
ville, Ky. Annual. 

Feb. 14-16—Tennessee Retail Lumber & Millwork 
Dealers’ Association, Hotel Patten, Chatta- 


nooga, Tenn. Annual. 

Feb. 15-17—Nebraska Lumber Merchants Associa- 
tion, Hotel Rome, Omaha, Neb. Annual. 

Feb. 16-17—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic City, N. J. Annual. 

Feb. 17—Eastern Millwork Bureau, Hotel Pennsyl- 
vania, New York City. Annual. 

Feb. 17-18—American Forestry Association, Statler 
Hotel, St. Louis, Mo. Annual. 

Feb. 20—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 


kee, Wis. Annual. 

Feb. 21-23—Wisconsin Retail Lumbermen’s Asso- 
ciation. Milwaukee Auditorium, Milwaukee. 
Annual, 


Feb. 23-25—Western Retail Lumbermen’s Associa- 
tion (U. S.), Hotel Utah, Salt Lake City, Utah. 
Annual. 

Feb. 29-March 1—Nbrth Dakota Retail Lumber- 
men’s Association, Fargo, N. D. Annual. 

March 7-8—South Dakota Retail Lumber Deal- 
ers’ Association, Sioux Falls, 8S. D. Annual. 

March 14-15—Central & Northeastern Iowa Lum- 
bermen’s Association and Northwest Iowa Lum- 
bermen’s Association, Fort Des Moines Hotel, 
Des Moines, Iowa. Joint annual meeting. 

April 19-20—Hardwood Manufacturers’ Institute, 
Congress Hotel, Chicago. Annual, 


April 24-26—National Association of Railroad Tie 
em Arlington Hotel, Hot Springs, Ark. 
Annual. 





Southwestern Program Details 


Kansas City, Mo., Jan. 3.—The program of 
the fortieth annual convention of the South- 
western Lumbermen’s Association, Jan. 25, 26 
and 27, has been arranged with a strong em- 
phasis on the problems of the retail lumber 
dealer. High lights in the program will be the 
address of John M. Gibbs of Washington, D. C., 
head of the National trade extension work. 
Hawley Wilbur, president of the Wisconsin 
Retail Lumbermen’s Association and prominent 
retailer, will speak. A woman who is now 
successfully operating a retail yard will tell 
her experiences. T. Merle Smith, of the J. C. 
Nichols Co., Kansas City, Missouri, will point 
out the advantages in good building construc- 
tion. F. E. Tyler, association counsel, will dis- 
cuss the lien law, a subject of importance to 
every dealer. James Brown, of Spokane, 
Wash., head of the Hoo-Hoo order, will make 
one of the main addresses. A prominent lum- 
ber manufacturer from the West Coast, and a 


leading southern pine manufacturer will also 
make talks. 

There will be dealer discussions at every 
session. Some of the subjects are: Credits and 
Collections, Marketing Short Lengths, Farm 
Conditions and Building Prospects, Line Yard 
Problems, 100 Percent Dealer Distribution, and 
Creating Business. 


Mountain States Program 


Denver, Coro., Jan. 3—The official program 
for the twenty-fifth annual meeting of the 
Mountain States Lumber Dealers’ Associa- 
tion, to be held here Jan. 12, 13 and 14, at the 
Cosmopolitan Hotel, indicates that those who 
attend will have an excellent opportunity to 
learn about changing conditions in their busi- 
ness and how to overcome difficult problems. 

The business sessions will open on Thursday 
afternoon with the reports of the officers, fol- 
lowed by a report on the results of the sur- 
vey on the cost of doing business, made by 
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the Colorado University bureau of business 
research. Discussion on this will be conducted 
by Dr. Don C. Sowers. A. W. Holt, of Chi- 
cago, will deliver an address on “Building 


’ Yards—Building Headquarters,” after which 


Walter F. Shaw, of Chicago, representative of 
the National Lumber trade extension commit- 
tee will address the delegates. A Hoo-Hoo 
concatenation will be held at 5 p. m. the same 
evening. 

The Friday morning session will be started 
off with a discussion on “Creating Business,” 
to be led by E. D. Hutchinson, of Sidney, Neb., 
followed by an address by Parson P. A. Simp- 
kin. Willard Reid, of Fort Morgan, Colo., will 
lead a discussion on “Good Merchandising In- 
creases Net Profits by Developing Business 
for the Contractors.” Don Critchfield, of Lin- 
coln, Neb., will tell how retail lumbermen 
should sell their lumber, and G. C. Harris, of 
Loveland, Colo., will lead a discussion on 
“Modern Merchandising of Lumber.” 

At the afternoon session, I. L. Rosenbalm, 
of Pine Bluffs, Wyo., will lead a discussion on 
how merchandising increases the net profits on 
paints and hardware, and other sidelines. R. 
G. Munroe, of Denver, will deliver an address 
on insulation. “Delivery Charges—In City and 
Beyond City Limits” is the subject of a dis- 
cussion to be led by Lloyd B. Neill, of Greeley, 
Colo. H. M. Gallagher, of Denver, will talk 
on insurance. Following this there will be an 
open forum and the election of officers for 
the new year. 

On Friday evening the Denver Knot-Hole 
Club will present its annual banquet and en- 
tertainment for the visiting dealers and their 
ladies. 

At the Saturday morning session the new 
board of directors will meet and organize for 
the coming year. After this Thomas C. Hurst, 
of Arvada, will report on the National retail- 
ers’ Tacoma convention and other activities of 


‘ the National association. Charles Ringstad, of 


Denver, will lead a discussion on “Selling 
Lumber by the Piece,” after which Floyd W 
Schmoe will talk on “West Coast Forests.” 


Moonlight Club Annual 


Burtincton, Iowa, Jan. 3.—As a custom- 
ary feature of the annual convention of the 
Southeastern Iowa Retail Lumbermen’s Asso- 
ciation to be held here on Feb. 1 and 2, the 
southeastern Iowa salesmen’s Moonlight Club 
will present its complimentary dinner-dance 
to the visiting retailers, presumably on the 
evening preceding the opening of the conven- 
tion. These affairs are always thoroughly en- 
joyed and looked forward to by the retailers. 


American Wood Preservers to Meet 

Announcements have been sent out by E. J. 
Stocking, Chicago, secretary-treasurer of the 
American Wood Preservers’ Association, of 
the program that will be carried out at the 
twenty-fourth annual meeting of the organiza- 
tion, to be held on Jan. 24, 25 and 26 at the 
Mt. Royal Hotel, Montreal, Canada. The first 
morning’s session will be devoted to the re- 
ports of the officers and appointment of con- 
vention committees. The Tuesday afternoon 
session will begin with the report of the com- 
mittee on preservatives, following which there 
will be a number of addresses on various 
phases of wood preservatives by E. Bateman, 
S. C. Reeve, J. D. MacLean, J. F. Harkom 
and L, P. Curtin, among others. 

The Wednesday morning session will be of 
particular interest to users of treated wood 
and will be given over to reports of commit- 
tees on treatment of car lumber and tie serv- 
ice records. Earl Stimson, chief engineer 
maintenance, of the Baltimore & Ohio Rail- 
road, will discuss “The Economy of Framing 
Structural Timbers Before Treatment.” Among 
the other features of that session will be an 
address on “Creosoted Wood Construction in 
the Marine Field,” by H. A. Thompson, su- 
perintendent, United States Engineers’ Depot. 

The Thursday morning session will be de- 
voted to the reports of several committees, 
including one on “Lumber—Fir,” by Clyde W. 


Osborne, chairman. P. J. Howe will tell about 
“Weathering and Field Tests of Treated 
Wood.” The election and installation of new 
officers and selection of the 1929 meeting place 
will conclude the annual. 


Trade Promotion Committee to Meet 

New Orteans, La., Jan. 3.—All subscribers 
of the Southern Pine Association have been 
invited to attend a meeting of the trade promo- 
tion committee to be held Jan. 10 and 11 at 
the Hotel Roosevelt, here. The meeting will 
discuss steps considered desirable for the cre- 
ation of a cut-to-length bureau, the promo- 
tional campaign for the year, and pertinent 
views expressed by B. H. Bolinger in a talk 
before the Shreveport (La.) Lumbermen’s 
Club. (RASS 

Mississippi Salesmen in Annual 

MINNEAPOLIS, MINN., Jan. 3.—The annual 
convention of the Mississippi Valley Lumber 
& Sash & Door Salesmen’s Association was 
conducted at the West Hotel in Minneapolis 
last Friday, the session being given over 
largely to routine business. There was some 
discussion of prospects for 1928. The concen- 
sus was that the forthcoming year holds prom- 
ise of improved conditions and that the lum- 
ber and sash and door salesmen should be 
able to share in the better business. 

Officers were elected as follows: 

President—John R. Lenox. 

Vice president—O. P. Foss. 

Secretary—J. F. Hayden. 

Treasurer—T. M. Parker. 

About twenty-five salesmen attended the 
meeting. A committee was named to arrange 
for the annual banquet of the association dur- 
ing the period of the Northwestern Lumber- 
men’s Association convention. 


Intercoastal Association Elects 
New York, Jan. 3.—Edgar A. Hirsch, of the 
Hirsch Lumber Co., has been elected to suc- 


ceed L. B. Anderson, of the Kraus Bros. Lum- . 


ber Co., as president of the Intercoastal Lumber 
Shippers’ Association. Guy Crow, New York 
representative of the Charles R. McCromick 
Lumber Co., is the new vice president. Other 
officers are: Coryden Wagner, St. Paul & 
Tacoma Lumber Co., secretary; directors, F. 
McFee, Long-Bell Lumber Co.; Otis N. Shep- 
ard, Shepard & Morse Lumber Co., and Frank 
A. Miles, Robert R. Sizer & Co. 

The annual family gathering of the associa- 
tion will be held Jan. 7 at the Yale Club. Prin- 
cipals and department heads of the several 
firms represented in the association will be 
guests at a dinner and several addresses of 
particular interest to intercoastal shippers will 

Cincinnati Association Activities 

CincinnatTI, Onto, Jan. 3—P. V. Shoe and 
Al J. Boehm, of the Shoe-Boehm Lumber Co., 
specialist in oak and walnut, will be delegates 
from Cincinnati to the annual convention next 
week of the Indiana Hardwood Lumber Asso- 
ciation which will be held at Indianapolis. 

Selection of the next convention city of the 
National Retail Lumber Dealers’ Association 
will be made Jan. 12 at a meeting of the Na- 
tional executive committee to be held at the 
Hotel Gibson. A number of cities are fight- 
ing for the honor of entertaining the con- 
vention, among which Cincinnati is said to be 
numbered. About twenty-five of the forty 
members of the committee are expected to be 
in attendance, according to the statement of 
L. P. Lewin, association president, who is 
president of the Lewin Lumber Co., of this 
city. The transit car subject will be discussed 
casually, it is said, but no definite action will 
be taken as that matter is in the hands of a 
special committee appointed at a recent con- 
ference held in Chicago. 

Members of the Cincinnati Lumbermen’s 
Club were disappointed this week when Sec- 
retary Robert C. Warn received a telegram 
from W. W. Schupner, directing manager of 
the National-American Wholesale Lumber As- 





Prompt truck delivery in hauling dis- 
tance and over night freight service 
from Chicago for L. C. L. shipments of 


HARDWOOD FLOORING 
OAK 
MAPLE 
BEECH 
BIRCH 


in all grades and sizes. 


Kiln Dried, Rough or Dressed 
OAK GUM 
TENNESSEE RED CEDAR 
PHILIPPINE MAHOGANY 


and all Southern Hardwoods. 


Low prices and high quality 
on a foot or a carload. 









ARTHOLOMEW |FARDWYOOO 
NEW ADDRESS—3403 WEST 48TH PLACE — 


Co 





Phone Virginia 0200 CHICAGO 
1-7-28 

“4 Established 1847 
(. B. Richard & Co. Foreign Forwarders, 
29 Broadway, NEW YORK fisndic ail classes of 
a cargo, collect invoices 
Ocean Freight = sidixcunt arate, 
Brokers for exports & imports 


Special department handling export lumber shipments 
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FIGURE 
Any House 


in 5 Minutes 


With the new wonder book, “Auto- 
matic Building Costs,” you can figure 
almost any house, frame, brick or 
tile, any price, in 5 minutes. Simple 
to use, absolutely reliable. Sounds 
unbelievable, but it’s true. 


We will send this book for 5 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 
Just Mail This Coupon 


woccoce rr 


12-17-27 l 








Automatic Building Costs Co., 
30 North LaSalle Street, 
Chicago, Illinois. | 


i 

| 

j Send “Automatic Building Costs”. After SdaysI J 
will either return the book by parcel post insured 

| or remit your special introductory price of $15. i 

I 

4 


Q AdGress................ -..--...-ccenecceeee scnsenes I 


Le =—— a See eee were eo oe eee ne 
% Subject to arrangements we have with a few lumbermen who aided 
us in testing this book, 
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WE make a specialty 

of shipping Maple 
Flooring L.C. L. or 
mixed with Oak Floor- 
ing or other building - 
items. 

Shipments within 24 hours 
guaranteed; 27 R. R.’s toship 
over. 

Remember, if it’s used 
in building we sell it. 
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LUMBER CO., 
St.Louis, Mo. 
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| Cummer Gypress Co. 


| Mills: Jacksonville and Sumner, Fila. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City i 


Poplar 



























( Eastman- Magnolia 
Gardiner Oak 
Hardwood Co. Beech 
Laurel, Miss. 
Member Hardwood Gum 
Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 





Buuce OAK FLOORING ... 
THE Best Oak dooung i= 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE COo., Memphis, Tenn. 


West Penn Lumber Co. 

















| Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 

PITTSBURGH, PA. 











sociation, that he would be unable to speak 
Jan. 9 at the meeting of the club. Vice Presi- 
dent Edward H. Ward, who by virtue of his 
office is the chairman of the speaker and 
entertainment committee, expects to announce 
the program before the last of this week. The 
meeting will be held at the Hotel Gibson. It 
is expected Mr. Schupner will address the Feb- 
ruary or March session of the club. 


Society of American Foresters 


San Francisco, Cauir., Dec. 31.—At the 
twenty-seventh annual meeting of the Society 
of. American Foresters, held here Dec. 15 to 
19, the first day was devoted to a conference 
of forest schools, the purpose of which was to 
initiate definite action for the upbuilding of the 
American forest school in the effectiveness of 
its service. The meeting of the society proper 
occupied Dec. 16 and 17. The outstanding ad- 
dress of the session was made by Ray Lyman 
Wilbur, president of Stanford University, his 
subject being “Industrial and Commercial 
Growth of the Countries Bordering the Pa- 
cific Ocean and Their Increasing Dependence 
Upon the Natural Resources of the Western 
United States.” Raphael Zon, director of the 
Lake States Forest Experiment Station, talk- 
ing on the subject “Forests As a Factor in the 
Circulation of Water on the Earth’s Surface” 
brought out some excellent basic data. 

Dec. 18 and 19 were spent looking over the 
redwoods on the holdings of the Pacific Lum- 
ber Co. This trip permitted a view of the 
redwood nurseries with an annual capacity of 
approximately 2,500,000 seedlings, three-year- 
old plantations, second growth timber (60 
years old), virgin timber, woods, mill and fin- 
ishing plant operations. The view of the virgin 
redwoods stands on the Bull Creek and Dyer- 
ville Flats with trees up to 16 feet in diameter 
and 350 feet in height, with a volume ap- 


Hoo-Hoo 


Christmas “Jinks” at Oakland 


OAKLAND, CALIF., Dec. 31.—Hoo-Hoo Club 
No. 39 held its annual Christmas “Jinks,” Dec. 
22, at the Athens Athletic Club. Dinner was 
served at 6:30 p. m. and the boys were given 
plenty of opportunity to mingle. There was no 
program of set addresses but the chairman of 
the evening, H. S. Morton, of Hill & Morton, 
kept flowing a stream of repartee and badinage 
which caused the room to be continually in an 
uproar and a number of unfortunates to con- 
tribute liberally to the “kitty.” The singing 
and dancing acts by professional talent were 
much enjoyed but the numbers contributed by 
the lumber fraternity of San Francisco received 
the heartiest response. 

A big Christmas tree had been sent by the 
E. K. Wood Lumber Co. and the crowd gave a 
rousing welcome to Santa Claus when he 
arrived to distribute presents. Each gift was 
handed over with a quip that was usually more 
truth than fiction and provocative of laughter. 
The benign bestower of presents interspersed 
his remarks with so many croaks about shingles 
that his real identity became speedily known; 
he was none other than Rod Hendrickson, past 
Supreme officer. 

Everybody went away happy and inclined to 
attend the next luncheon which will probably 
be held at noon, Jan. 20, at the Hotel Leaming- 
ton. ecaaaaeaeaeaaaaase 


Missourians Plan for Convention 


Kansas City, Mo., Jan. 3.— Because of 
blizzardy weather, only about thirty members 
turned out at last Friday’s Hoo-Hoo luncheon 
to hear C. W. Hestwood, Vicegerent Snark, 
tell of the Miami Annual and Dr. George H. 
Combs speak on Australia. Doctor Combs, 


who recently made a tour of Australia, spoke 
at some length on the lumber industry and told 
how the attempt at Government ownership and 
operation of the lumber business had failed. 


proaching a million feet an acre, were very 
impressing sights. 


SRP SSSA EEs 


Toronto Lumbermen in Annual 


Toronto, Ont., Jan. 3—The Lumbermen’s 
section of the Toronto Board of Trade held its 
annual meeting in the council chamber of the 
board on Dec. 28, with W. W. Carter in the 
chair. Much of the business was of a routine 
nature. Officers of the association were re- 
elected for the current year as follows: 

Chairman—wW. W. Carter. 

Vice chairman—J. B. Jarvis. 

Secretary-treasurer—H. Boultbee. 

Directors—W. C. Laidlaw, G. E. Spragge, 
A. E. Eckardt, A. E. Cates, A. E, Clark, 

Candidates to represent the section in the 
forthcoming board of trade elections were se- 
lected as follows: 


For the council of the Board of Trade—J, 
L. Campbell. 


For the Canadian National Exhibition Board 
—W. F. Oliver. 


For the Board of Arbitration—J. B. Jarvis. 


The secretary-treasurer submitted a financial 
statement showing a substantial balance. G. B, 
Van Blaricom was tendered a vote of thanks 
for having prepared a review of lumber trade 
conditions during 1927, for the Board of Trade 
“Annual.” George Wilson, manager of: the 
White Pine Bureau, delivered a short talk on 
conditions in the white pine trade and em- 
phasized the importance of codperation among 
lumbermen. G. W. Boake made a suggestion 
that the retail lumber dealers of the City of 
Toronto should consider forming a merger. 
He gave an interesting outline of how such a 
merger would be brought about and the benefits 
that it would produce. G. B. Van Blaricom 
and H. Boultbee spoke in regard to the re- 
cently organized Canadian Forest Products 
Publicity Association. 


Activiti 

Most, if not all, of the Supreme Nine of 
Hoo-Hoo are expected in Kansas City for the 
concatentation which will be held Jan. 26 in 
connection with the Southwestern Lumbermen’s 
Association. No effort is to be spared to make 
this meeting the finest concatenation that has 
been held. In addition, Hoo-Hoo is to manage 
all of the social diversions in connection with 
the convention, Alf. L. Jones, being general 
chairman of the entertainment committee. 


James Brown, as head of the order, will for- 
mally address the convention. The Kansas 
City Hoo-Hoo Club has made an enviable 
entertainment record in years past. It will be 
put to even a larger task in entertaining the 
supreme officers, all of whom are expected to 
be present. The concatenation will probably go 
down in history as having been put on more 
nearly according to the ritual than ever before 
in the history of the order. The famous Kansas 
City team now is rehearsing in order to be in 
prime condition. The kittens of this class will 
have something to boast of in future years. 


@aeaaaaaaaae 


New Vicegerent at Salt Lake 


Satt Laxe City, Uran, Dec. 31.—R. H. 
Felt, local representative of the Chapin Cedar 
Co., has been chosen Vicegerent Snark of the 
local Hoo-Hoo club, succeeding P. A. Shaver, 
of ‘the Granite Lumber & Hardware Co. and 
formerly of the Sugar House Lumber & Hard- 
ware Co. 





LAST YEAR 22,000,000 trees were planted in 
New York State, according to Paul D. Kel- 
leter, director of forest extension of the New 
York State College of Forestry of Syracuse 
University, who spoke a few days ago before 
the Rotary Club of Fulton, N. Y., on the sub- 
ject of reforestation. He said that there are 
6,000,000 acres in the State that need refores- 
tation. 
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Northeastern 5-Day Convention 


Boston, Mass., Jan. 3.—Every indication 
points to a record-breaking attendance of deal- 
ers at the thirty-fourth annual convention of 
the Northeastern Retail Lumbermen’s Asso- 
ciation, to be held at the Hotel Statler here 
for five days, beginning on Jan. 24. Decision 
to extend the convention to five days instead 
of following the old program of a three-day 
annual was made after careful consideration 
by the association’s officers and committees 
and consultation with many members, who 
agreed that more time is necessary because of 
the many big, important matters to come up 
for discussion. U. M. Carlton, of the Dix 
Lumber Co., North Cambridge, Mass., is 
chairman of the convention committee, whose 
members have been working hard to make this 
thirty-fourth annual the best ever. 

One entire session of the convention is to 
be devoted to costs of doing business in 1927, 
as a basis for making better profits in 1928. 
Harry Colman, chief accountant of the Na- 
tional Retail Lumber Dealers’ Association, and 
William Lucas, managing director of the 
Eastern Millwork Bureau, are to lead the dis- 
cussion of retail lumber yard costs and profit 
making. ’ 

Another feature being arranged will be the 
presence in Boston of several of the most 
progressive minds in the retail lumber trade, 
dealers from different sections of the country 
who are among the best known and most suc- 
cessful retail lumber merchants in America. 
They are to tell their fellow dealers how they 
built up their strong organizations, continued 
their success despite lessened volume and other 
disturbing factors, and changed their merchan- 
dising methods to keep pace with changing 
conditions. 

An especially strong feature is to be a talk 
by George E. Macllwain, of the Cambridge 
Associates, Boston, on the “Outlook for 1928.” 
He is to discuss the trend of business condi- 
tions, forecasting lumber trade prospects by 
logical deduction from various facts, factors 
and figures revealed by careful research. 

How lumber dealers can develop business 
possibilities in their communities by encourag- 
ing the remodeling and beautifying of the older 
houses, as long featured by the AMERICAN 
LUMBERMAN, is to be discussed by retailers 
who have made a special study of this subject 
and who have been especially successful in 
developing this comparatively new field for 
intensive sales effort. Such features as re- 
roofing, covering old side walls artistically with 
wood shingles, laying hardwood floors, add- 
ing sun porches, sun parlors and other spe- 
cial improvements, installing all sorts of built- 
in items and selling various special millwork 
conveniences and comforts for making old 
homes more livable and enjoyable, are to be 
covered in these discussions. 

Problems of credits and collections, use of 
collection plans that will produce results with- 
out losing satisfactory trade, and many other 
business questions of daily importance in a 
retail lumber yard are covered by the conven- 
tion program. 

Using the large convention hall and _ ball- 
room on the mezzanine floor of the Hotel 
Statler for the various sessions will furnish 
most convenient access to the large array of 
exhibits, which are to be shown on the same 
floor. The larger portion of the exhibitors 
who have engaged space are to show lumber 
and lumber products. 

Comprehensive plans have already been made 
for special trains and special cars to bring 
the dealers to the convention from all parts 
of the Northeastern territory. More than two 
hundred dealers and members of their families 
are booked for the Long Island-New York 
City-Westchester special, leaving New York at 
midnight, on Monday, Jan. 23, and arriving in 
Boston early Tuesday morning. 





An “Empire State Special” is to leave Buf- 
falo, N. Y., at 5 p. m., Monday, picking up 
special cars chartered by dealers at Elmira, 
Binghamton, Rochester, Syracuse, Utica, Al- 
bany, and probably some other central points. 
Special cars also are to come from Montreal 
for dealers in the northern district including 
Malone, N. Y., and vicinity, from Watertown, 
N. Y., for the St. Lawrence County lumber- 
men, and from Plattsburg for the dealers in 
the upper Hudson River Valley. 

The entertainment committee is finding it an 
easy task to arrange enjoyable convention fea- 
tures on account of the wealth of interesting 
and historic places in and near Boston. All of 
Friday, Jan. 27, is to be devoted to sight-seeing 
trips. A feature is to be a special trip to Lex- 
ington, Concord and the Wayside Inn in South 
Sudbury, the latter immortalized by the poet 
Longfellow in his “Tales of a Wayside Inn,” 
and recently given tremendous 
through its acquisition by Henry Ford and the 
ingenious ideas he has developed there. 

Ladies and children acompanying the deal- 
ers are to be given a most delightful week ar- 
ranged by a special entertainment committee 
composed of Mrs. George E. Briggs, chair- 
man, wife of the vice president of the Lex- 
ington Lumber Co., Lexington, Mass.; Mrs. 
Fred B. Chapman, wife of President Chapman 
of the Northeastern, associated with Finch, 
Pruyn & Co. (Inc.), Glens Falls, N. Y., and 
Mrs. W. S. Fuller, wife of the treasurer of 
G. Fuller & Son Lumber Co., Brighton, Mass. 

As an excellent climax for the week of 
business and pleasure, the Harry L. Folsom 
Hoo-Hoo Club No. 13 of Boston has arranged 
a week-end of winter sports at Toy Town 
Tavern, Winchendon, Mass., and invited all 
the convention delegates with their families 
and friends to join in the good time begin- 
ning Saturday, Jan. 28, when luxurious buses 
are to leave the Hotel Statler for a trip over 
the road to Winchendon on the New Hamp- 
shire border. 


Retail Firm Announces Bonus Plan 


Tusa, Oxta., Jan. 3—The holiday season 
brought additional pleasure to the employees 
of the Hanna Lumber Co., of this city, because 
of announcement of a bonus plan by which 
employees will be enabled to acquire stock in 
the company without cost to themselves. 

The announcement was made at a dinner 
given to the employees jn the ballroom of the 
Mayo Hotel on a recent evening, about 150 
members of the organization being present. 

The bonus plan was explained by Horace 
A. Bruns, on behalf of Mr. Hanna. Em- 
ployees will receive a salary bonus on a scale 
graduated from 3 percent after six months’ 
regular service, up to 10 percent for those who 
have served three years or more with the com- 
pany. The amount of bonus to which each 
participating employee is entitled will be cred- 
ited on purchase of stock in the corporation. 
In addition, each employee will receive a $500 
standard life insurance policy after six months’ 
service, with $100 addition for each year’s serv- 
ice thereafter. 

After the dinner Mr. Hanna was presented 
by the employees with a beautiful watch and 
chain, and Mrs. Hanna with a bouquet of 
roses. Dudley Monk officiated as toastmaster. 
After brief talks by Mr. Hanna, C. A. Border 
and N. G. Henthorne, the balance of the eve- 
ning was spent in dancing. 


FINAL FicurES of the United States bureau 
of mines show a total output of 1926 of 573,- 
366,985 net tons of bituminous coal, and 84,- 
437,452 tons of anthracite. These 657,804,437 
tons had a value of $1,657,576,000, or an aver- 
age of $2.52 a ton. 


publicity ° 





Maple Flooring 
Sales Are Jumping 


There’s some new acid stains on the 
market which are especially adapted to 
Maple flooring. This stain is obtain- 
able in eight different colors and makes 
it possible for your customers to have 
flooring which will harmonize with the 
different furnishings in every room in 
the house. They are something new 
and offer you practically unlimited op- 
portunities for increasing your sales 
of “Old Reliable” Michigan Hard 
Maple flooring. 


You know that “Old Reliable” Maple 
flooring has been a sales getter’ for 
many years. But now it will be even 
a better one. Stock some of it soon and 
get your share of the orders. | 


We also manufacture Hard 
and Softwood Lumber, 
Lath and Poles 


Grand Rapids Trust 
Company 


Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 





Write for ‘ 
This Book Today 


The Maple Flooring Manufacturers Assn., 
1740 McCormick Bldg., Chicago, Ill, will send 
you a copy. It’s free! 
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Red Cedar Siding 
Ceiling 
Drop Siding 


SHORT < 


Clapboards in Straight Cars 
or with Bungalow Siding 
ALSO GENERAL YARD STOCK 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 




















i ge Came 


NorthernWoods- 








Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 








Some Attractive Values 


4/4 Birch No. 1C. &B....350,000° 8/4 Waple No. 2 Common.,75,000 

4/4 Birch No.2 Com. .... .75,000° 4/4 Basswood No.1 C.&B..45,000° 

4/4 Birch No. 3 Com......, 158,000 8/4 Basswood No.1C &B..28,000° 

4/4 Maple Ne. 1C.&B.....75,000° 8/4 Basswood No.2 Com. ..18,000° 

8/4 Maple No. 1C.&B....100,000° 8/4 Ashand ElmL. R.......10,000 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Coling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















s 








17 17 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 








———. 


Newsy Briefs About Clubs 


Salt Lake Club Elects 


Satt Lake City, Utan, Dec. 31.—Howard 
Jones, of the Morrison-Merrill Co., succeeds 
O. D. Romney, jr., of the Romney Lumber 
Co., as president of the Salt Lake Lumber- 
men’s Club. Other officers elected at the meet- 
ing this week were: 


Vice president—Charles Ketchum, Ketchum 
Builders’ Supply Co. 

Treasurer—Frank Losee, McConaughy-Lbdsee 
Lumber Co, 
c Secretary—H. LeRoy Frisby, Cross Lumber 
0. 


Hosts to Women Employees 


Jackson, Miss., Jan. 3.—On Dec. 22 the 
members of the Jackson Lumbermen’s Club 
acted as hosts to over seventy women em- 
ployees of the various lumber concerns of the 
city. 

A special program committee handled the 
entertainment, which consisted of the reading 
of humorous letters to Santa Claus from some 
of the most valuable members of the club, 
namely, Arthur Wicks, Frank Payne and J. W. 
Bertrand. Then N. A. Webster, manager of 
Webster Brothers Manufacturing Co., enter- 
tained the club for several minutes with a 
series of sleight-of-hand and card tricks. Fol- 
lowing this feature, handsome gifts were pre- 
sented to certain members for their untiring 
and faithful service to the club. B. M. Wake- 
field, of Faust Bros. Lumber Co., was presented 
a wrist watch; Arthur Wicks, manager of 


Co-operation in 


SHrEvePorT, La., Jan. 3.—A large attend- 
ance greeted B. Hudson Bolinger, new presi- 
dent of the Shreveport Lumbermen’s Club at 
its regular meeting here today. The speaker 
of the day, E. A. Frost, president of the Frost 
Industries (Inc.), and former president of 
the Southern Pine Association, took for his 
topic “Codperation,” saying: “You can accom- 
plish a great deal of good if you will only 
coOperate.” Mr. Frost delved into some old 
history of the Southern Pine Association, and 
illustrated how it had overcome great diffi- 
culties through codperation. He told of the 
amusing instance of how, while the Govern- 
ment was investigating what the association 
was doing, its agents thought they had un- 
covered something sinister, when they found a 
letter that passed between a couple of the mill- 
men, suggesting that they were making too 
much lumber, and that they ought to curtail 
production by instituting an 8-hour day. This, 
coupled with another letter which suggested 
that all young married folks should build a 
new home and own it, brought the conclu- 
sion that it was propaganda to increase the 
volume of lumber used, which would thereby 
enable the lumbermen to raise the price of 
lumber. 

“It cost us a lot of money,” said Mr. Frost, 
“to prove to the Government that this was 
merely using horse sense. The steel trust 
has been cooperating in advertising its prod- 
ucts for years, and nothing has been thought 
of that. The same is true of other products, 
but the lumbermen simply did not know how 
to do it. However, at this time we are co- 
Operating in standardization as well as grade- 
marking, and when we wired Secretary Hoover 
that we had adopted his plans of standardiza- 
tion, which is really purposed to accomplish 
needed conservation. of timber products, we 
received a prompt wire of approval.” 

Mr. Frost stated that about 50 percent of 
the Southern Pine Association members are 
grade-marking their lumber, and that at the 
next meeting, to be held on Jan. 11, an effort 
will be made to have at least 80 percent co- 
Sperate along that line. 


Eagle Lumber & Supply Co., was given a 
beautiful pacifier; and the club’s secretary, 
J. W. Bertrand, manager of Williams & Vories 
Hardwood Co., was presented with a silver 
service and a tuxedo set. 

After a bountiful repast, Arthur Wicks 
welcomed the women employees, telling them 
of the value they are to their employers. In 
response, Mrs, Ollie Holmes, of Faust Bros, 
Lumber Co., asked all the ladies to give a 
rising vote of thanks to their employers for 
the splendid entertainment and for their 
thoughtfulness, thus concluding one of the 
most entertaining programs for the club this 
season. 


Philadelphian’s New Year’s Party 


PHILADELPHIA, PA., Jan. 3.—The Lumber- 
men’s Exchange of Philadelphia held its annual 
New Year’s party Saturday afternoon on the 
roof of the Bellevue-Stratford Hotel, with 300 
members and guests present. After dinner, 
President Thomas R. Marshall made a short 
speech in which he expressed the wish that all 
present would enjoy a happy and prosperous 
new year. The meeting was then turned over 
to J. A. Finley, chairman of the entertainment 
committee, who presented a first class, snappy 
show including eight acts of vaudeville from 
the local theaters. The talent was procured 
through Fred M. Bickhardt, who also furnished 
the orchestra and led in the community sing- 
ing which preceded the show. 


Grade-marking 


“T have asked a number of retailers,” said 
Mr. Frost, “to tell me what was the matter 
with grade-marking.- One response has been 
that we as manufacturers have not sold it to 
the public, and to the architects. We are 
going to proceed along that line,” he said, 
“and believe we will get somewhere soon.” 

President Bolinger requested that several of 
the retailers present discuss the question of 
grade-marking from their standpoint. 

L. C. Allen stated that they had tried it, 
and had induced the architect to adopt it, 
but that they were now having difficulty on 
account of the fact that all the manufacturers 
putting out first class lumber had not adopted 
the plan, and if the architect specified grade- 
marked lumber he was more of a stickler for 
the mark than the actual grade of the lum- 
ber furnished. It is not pleasant, he said, 
to have lumber turned down simply because 
it was not grade-marked. 

Mr. Frost stated that this feature had been 
duly considered, and asked if the retailer 
thought that the manufacturer should consider 
anyone but the retailer, and if he should at- 
tempt to sell the idea to the general public. 

Mr. Allen thought he should consider both. 

G. L. Cline also discussed the matter from 
the standpoint of utility. Believed in grade- 
marking. He touched upon the technicalities 
raised by the architects specifying other than 
standard sizes. He thought that the architect 
should be educated to see that all good lum- 
ber is not grade-marked. Messrs. Moore, 
LaGrone, and Rider also briefly discussed the 
matter. All thought well of grade-marking 
but believed that it was necessary to make it 
better understood as not militating against 
good lumber that was not so marked. K. M. 
Gaiennie said that the small mills generally 
did not_grade-mark their lumber. , 

Mr. Frost closed the discussion by telling 
of a case where for a building in a southern 
city the architect had specified maple flooring, 
when good flooring, manufactured from oak 
that grew right at home might have been used. 
In short, there should be an effort made to 
promote the use of home products. 
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Half Past Eleven 


Half past eleven, 
Half the day through; 
Working since seven, 
But what did I do? 
Only half hearted 
Each task was begun, 
Nothing much started, 
Nothing much done. 


Half past eleven, 
Half the day fled, 
Thanks be to heaven 
The day’s still ahead. 
Six hours to hurry, 
Six hours to try, 
Beats all the worry 
And wondering why. 


Half past eleven, 
Twelve pretty soon, 
Still we are given 
The long afternoon. 
Keep right on hoeing, 
Keep working away, 
Get something going, 
And make it a day. 


We See b’ the Papers 


Somehow, we wish Mussolini had married 
an American woman. 

Business world is stable, says Hoover. It 
does resemble it in some ways. 


Automobile prices are going to be lower, but 
speeds will remain about the same. 


John Glenn suggests William Wrigley for 
President. Anyway, Mr. Wrigley chewses. 

The people will probably yell for Al Smith, 
but vote for their pay-check and savings-book. 


We hate war, but we prefer the man who 
uses gunpowder to the man who uses face 
powder. 

The November output of raw materials was 
less than October’s. We hope this includes the 
raw plays. 

We trust that Italians have observed that 
the new year has arrived, and give credit where 
credit is due. 


What we would like to find when we drive 
out in the country is more garden truck and 
less motor truck. 


Chicago’s per capita taxes for city purposes 
have practically doubled in nine years, but 
Chicago deserves it. 

The salesman who carries something on his 
hip hasn’t a chance against the salesman who 
carries something in his head. 


“Broadway” is going to be shown in De- 
troit; but what makes Detroit look bad is the 
fact that it is a return engagement. 

There are only 29,897 millionaires in the 
United States, but you would never think it 
when you see the way some people spend 
money. 

A Chicago youth admits holding up 75 filling 
stations with a cigarette case that looks like a 
pistol. But then there is also gasoline that 
looks like gasoline. 

We were reading about the bandits operating 
down in Nicaragua, and then we took one of 
these independent taxicabs in Chicago, and the 
—— bandits passed completely: out of our 
mind. 


_ Another thing to make it a happy new year 
is the New York cotton market. When you 
remember how much cotton is raised in New 
York, you ought to be able to get a laugh out 
of that. 

Another resolution has been adopted by some- 
one in Russia to expel Trotzky, Sinovieff, Kam- 
eneff, Bakovsky and others. What the news- 








paper writers would like to see in Russia is 
some simplified expelling. 

We can’t see this calling Henry Ford a public 
benefactor. There have been more homes 
broken up by reckless front seat driving and 
needless back seat driving than were ever made 
happy by automobiles, or what have you. 


A Wish 
I yearn for a day in the forest, 
Where the stately Longleaf stands, 
A symbol of God Eternal 
In the sun-blest Southern lands. 


I long for an hour at noontide 

Alone with the trees I love 

Aglint with the mottled sunlight 

As it sifts through their crowns above. 


I would in the peace and the stillness 
Which broods in those forest aisles 
Take heart from their regal splendor, 
Serene before life’s trials. 
A ContTrisuTor. 
Dayton, OuI0 





Clothes 


A lot of sayings may be true, 
And yet I’ve figgered out 
There may be maybe one or two 
That there’s some doubt about. 
The trouble with an axiom, 
The sayings people say, 
Is some are true but there are some 
That only sound that way. 


I’ve heard it said, “Clo’es make the man,” 
I’ve seen it said in ads; 

And yet I question if you can 
Make men with shoulder pads. 

I’ve seen these cuts of college boys 
With shoulders like an ox, 

And yet they wouldnt make much noise 
Removin’ stumps or rocks. 


A crowd come up here just last year 
(The latest thing in spats), 

And camped not very far from here 
(You ought to seen their hats). 

The men looked like the pictures in 
The latest magazine, 

The men looked like they ought to win 
Most any sort of queen. 


And they had brought a queen along 
(They brought some ladies, too), 

But she made all the rest look wrong, 
The way some women do. 

I understand her father had 
A million when he died, 

And that made all the young men sad 
Who lingered at her side. 


Each fellah longed to win her hand, 
The hand that signed the checks, 
And tried his very best to land 
The fairest of her sex. 
Around in flannels they would flit 
To catch the lady’s eye, 
But never seemed to make a hit; . 
And couldn’t just see why. 


And then she met a lumber jack, 
A great, big, brawny brute, 
Who had no puttees in his pack, 
And wore no evenin’-suit. 
His neck was rough, his name was Jim, 
I think he was a Mick, 
And yet -the lady fell for him 
Like forty thousand brick. 


She said she loved his macinaw, 
His stagged-off pants of gray; 
A real he-man was what she saw, 
And married him next day. 
So dress as fancy as you can, 
But be a man, God knows. 
The clo’es don’t always make the man— 
The man can make the clo’es. 














Meadow River 


BRAND 


5 KINDS FLOORING 
S KINDS TRIM 
IN MIXED CARS 











The above photographs 
show the range of finished 
hardwood and flooring prod- 
ucts that Meadow River can 
ship in one car: 


Chestnut trim and finish, 

Ash trim, 

Poplar bevel siding and trim, 

Oak finish and trim, 

Birch finish and trim, ws 

Oak and Birch stepping and 
risers, 

Oak, Chestnut, Poplar, Birch 
and Basswood mouldings, 


Red and White Oak, Maple, 
Beech and Birch flooring. 


All Meadow River products are 
highest quality. They are produced 
from the finest soft textured, moun- 
tain growth famous West Virginia 
timber—the cream of the timber in 
the Appalachian district. 

Utmost care in manufacture, in 
handling and shipping Meadow 
River products make for thorough 
satisfaction. 


Let us quote you on a 
Meadow River mixed car. 


THE MEaApDow RIVER 


LUMBER Co. 
RAINELLE, W. VA. 
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Yellow Pine 


The Aristocrat ef Structural Woods 





We Wish Youa 


Happy and 
Prosperous 


New Year 


R.W. WIER 
Lumber Company 


ational 
Distributors:— Wier Long Leaf Lumber(. 
Mills :- Wrergate, Texas 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


Get All the Facts 


and then you’ll see where it 

will pay you to sell our 
Flooring 
Ceiling 


N. C. Pine &siee' 


boos 24 Yellow Pine "ocths4 


























Car and Cargo Shipments. ————- 
; Ellington & Guy, Inc., Fayetteville, No. Carolina ) 


aS ‘ 
Pelahatchie 
Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. % 


White Pine 


























IDAHO 
MINNESOTA 
WESTMONT 








LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











Lumbering in Guatemala 


[By J. R. Hill] 


Estacion Maricon, Guatemala, Dec. 15.— 
The manufacture of lumber in any location 
always brings its problems and interesting ex- 
periences and it has occurred to me that read- 
ers of the AMERICAN LUMBERMAN might be in- 
terested in how things are done in this far 
away country. 

The whole lumber situation is quite different 
here from that in the United States. First the 
trees are different and as a rule the logs aver- 
age quite a little larger. Naturally the different 
species differ in their characteristics, but we 
find that the hard kinds are harder and the 
soft kinds softer than those in the United 
States. The hard ones have wonderful lasting 
qualities but are not used much except for 
special purposes on account of difficulty in 
nailing. Chichipate and cortez are the two hard- 
est and most durable woods we have ‘here. 
Both grow to good size, three feet and over in 
diameter. Chichipate is short and inclined to 
be crooked, while cortez grows tall and straight. 
Logs are almost all cut nine feet and it is un- 
usual to get more than two logs off a chichipate, 
while quite often we get eight to ten from one 
cortez. Chichipate is used for the manufacture 
of carts, of which a great many are used. No 
wagons are to be found in all this part of 
Guatemala. .Cortez is used for bridge plank, 
railroad ties and for any purpose where great 
durability is desired. It is necessary to bore 
it for railroad spikes. 

A small amount of chichipate and cortez is 
exported to the United States for use as tool 
handles, brush backs and such manufactured 
articles. Being practically unsplittable they 
would seem to be very desirable for such uses. 
Chichipate would make wonderful flooring for 
places where there is much wear, as it takes a 
fine polish and would last indefinitely. 

Of exporting woods we have mahogany, 
Spanish cedar and prima vera. All grow to 
large size, especially mahogany and cedar, of 
which a tree of six feet diameter is not uncom- 
mon, and trees of eight feet are occasionally 
found. Prima vera is seldom met with of over 
three feet in diameter. 

We have also a great number of other woods 
which are used locally and which are very 
good. Nearly all grow big, say four feet and 
more in diameter. We also have enormous 
trees which have no market, although it appears 
that they would do very well for box lumber 
and other temporary uses, as the wood is sound, 
of fair strength. Of this class the ceiba or 
cotton tree is the outstanding member, just as 
it is the conspicuous feature of nearly any 
landscape, as it reaches a diameter of ten to 
twelve feet and usually has sixty to one hun- 
dred feet of clear bole. To give you an idea 
of the quantity of this wood I will say that I 
can see from my window twenty trees that will 
average over fiye thousand feet each. 

Logging is done in what appears to me to be 
the most inefficient manner possible. The tree 
is usually cut down with the axe, then sawn 
into nine foot logs. These are then dragged 
or rolled under some convenient and strong 
limb. Then with blocks and tackles it is 
raised high enough to drive the cart under it, 
when it is let down on the cart, tied fast with 
ropes and transported to the mill or railroad 
as may be desired. Oxen only are used and 
they are harnessed with a horn yoke. One 
driver is used to each yoke of steers. On ac- 
count of the logging methods many of the larg- 
est and finest cedar and mahogany trees are 
left in the woods. 

Labor is very cheap, but as the laborers know 
nothing at all of logging or sawmill operations 
one soon learns that it really costs more to 
make lumber here than in the United States. 

The language is Spanish and you can imagine 
the difficulties of operating a sawmill with a 
crew who never saw a real sawmill and whose 
language you do not understand and who do 


not understand yours. Practically everything 
in Spanish is backwards to American use, 
For instance, if you wish a laborer to come to 
you, you motion him to go away. In Spanish 
you say, not the white horse, but the horse 
white. You do not say a 2x4-inch, 12-foot, but 
a 12-foot, 4x2-inch. 

Contrary to the ideas most people have, at 
least so far as my observation goes, snakes and 
wild animals are very uncommon. In fact. in 
two years I have seen but four or five snakes, 
three or four deer, no tigers or dangerous ani- 
mals or reptiles of any kind. In some localities 
insects are very annoying while here where we 
are located there are very few. I might also 
add that while it is quite warm at mid-day it is 
always cool at night and that I have not expe- 
rienced heat here that was anywhere nearly so 
uncomfortable as that of our own corn States, 
say Ohio, Indiana and Illinois. 


Statistical Data on Trade Factors 


For THE week ended Dec. 28 the Harvard 
University wholesale commodity index rose to 
142.5, from 141.8 for the week ended Dec. 21. 
Dun’s price index for the week ended Dec. 31 
was $193.342, compared with $187.746 for the 
corresponding period of 1926. The total pro- 
duction of soft coal, including lignite and coal 
coked at the mines was 9,816,000 net tons, a gain 
of 28,000 net tons, or .3 percent, over the week 
ended Dec. 17. The production of anthracite 
for the week ended Dec. 24 was 1,513,000 tons, 
an increase of 132,000 net tons, or 9.6 percent, 
over the week ended Dec. 17. The average 
daily production of crude oil for the week 
ended Dec. 31 was 2,419,750 barrels, a decrease 
of 12,250 barrels below that of the week ended 
Dec. 24. Car loadings for the same week 
totaled 829,000; forest products amounting to 
53,090 cars; coal, 176,705 cars, and ore, 7,945 
cars. 


Last Minute News 


(Continued trom page 33) 


Southern Forestry Congress. Mr. Kellogg 
said that while private timber land owners 
had made remarkable progress in the matter 
of reforestation, private capital should not 
be expected, under present circumstances in 
the various States, to grow trees that require 
a century to mature. He said that was a 
matter for public enterprise. Because of the 
delay in passing this measure, he added, the 
nation has lost many years in growth of 
timber. 

Mr. Kellogg stated emphatically that the 
McNary-Woodruff bill was a necessary step 
in the perpetuation of our forest resources 
and until it was enacted by Congress, those 
interested in its passage would appear and 
reappear before the Senate committee. He 
said the policy embodied in the bill was first 
advocated in 1900 and that it was time action 
should be taken. 

Others who appeared before the committee 
included R. Y. Stewart, of the Society of 
American Foresters; George C. Pratt, presi- 
dent of the American Forestry Association; 
L. W. Wallace, secretary of the American 
Engineering Council, and Shirley Allen, of 
the American Forestry Association, speaking 
on behalf of the General Federation of Wom- 


en’s Clubs. a ae eae» 


ALEXANDER MAcponaLp, New York State 
consérvation commissioner, in his annual report 
to the legislature will point out that the solu- 
tion of the problem of making profitable use of 
the 4,000,000 or more acres of idle non-agri- 
cultural land in New York State lies in State 
and municipal forests. He advocates the devel- 


opment of additional nursery areas. 
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Budget Covering Forest Activities 


The total estimates carried in the 1928-29 
budget for Federal forestry activities is $18,- 
537,279, compared with appropriations aggregat- 
ing $18, 027,309 for the current fiscal year, an 
increase of $509,970. 

These figures include appropriations and 
estimates for the Forest Service, for acquisition 
of lands under the Weeks law, forest roads 
and trails, work against forest pests and dis- 
eases, coOperative activities under the Clarke- 
McNary law, and fire weather service. 

The largest increase proposed by the budget 
is allocated to “miscellaneous forestry wages 
and salaries,” $276,328, which relates to the 
protection and administration of the national 
forests. 

For strengthening the fire protcetion organ- 
ization of national forests an increase of $238,- 
528 is proposed. An increase of $25,000 is 
included for fire protection improvement in 
four southwest California forests, and $27,000 
for fire protection improvement in other forests 


the forestry problem be given more adequate 
recognition in the way of increased funds, 
especially for research activities. Hearings will 
be held about the middle of January. 

An increase from $150,000 to $200,000, or 
25 percent, is recommended for forest planting. 

For handling the increased timber sales busi- 
ness of the national forests an increase of 
$22,800 is recommended. 


Analysis of Agricultural Situation 


A “fairly good” year for agriculture in the 
chief producing sections of the country, with 
the exception of the central and eastern part 
of the corn and hog region, is reported by the 
bureau of agricultural economics, Department 
of Agriculture, in its final “Agricultural Situ- 
ation” report for the year 1927. 

The year brought a measure of recovery to 
the cotton belt, according to the report, but 
much of the central and eastern section of the 
corn and hog region had a poor crop of corn, 
which fact coupled with a slump in hog prices 











An alluring scene in Hawaii. 

being erected, millions of feet of lumber are being purchased in California and the Pacific North- 

west and there are lumber yards in Honolulu that are modern in every respect and that are 
doing a large volume of business 








Although this is typical of that country, many modern homes are 





For codperative fire protection work with the 
States under the Clarke-McNary law an in- 
crease of $200,000 is recommended, or from 
$1,000,000 to $1,200,000. 

These figures indicate that the director of 
the budget is pretty well convinced of the im- 
portance of forest fire protection and preven- 
tion, despite the fact that a decrease of $100,- 
000 is recommended in the direct general ap- 
ee for fighting and preventing forest 

res, 

The budget recommends $505,000 for forest 
products investigation, an apparent increase of 
$5,000 over current appropriations, which, how- 
ever, is whittled down. to a boost of only $1,580 
by certain transfers of funds. 

A representative of the Nationa! Lumber 
Manufacturers’ Association will appear be- 
fore the House subcommittee on agricultural 
appropriations to urge that the importance of 


left the last season a disappointing one. The 
swine industry was hit last spring by a market 
slump, especially in the European market, and 
continued through the season on a level of 
prices somewhat below the two preceding years 

The other livestock industries, however, 
have fared relatively well, says the report. 
Dairymen have operated with a favorable 
margin between milk and feed prices. Beef 
cattle prices have climbed steadily and cattle- 
men are beginning to see daylight once more. 
Sheep raisers have now rounded out a six- 
year period of prosperity. All told, 1927 was 
a year of well-balanced production. It brought 
the price level of farm products this fall 
near that of two years ago, which was the 
highest since 1920. 

The total value of about 50 crops in 1927, 
based on Dec. 1 prices, is estimated at $8,428,- 
626,000, compared with $7,793,480,000 for the 
same crops in 1926, an increase of $635,146,- 
000. The greatest increases in value were: 





We’re“OnOurToes’ 
Ready for ’28 Race 


Another year of 
opportunities is be- 
fore us. Let’s 
make the most of 
them together. 
You tell us some- 
thing about your 
requirements 
in soft textured, 
light weight, easy 
working lumber and we'll keep you supplied 
with our Arizona White (Ponderosa) Pine. 

Our annual capacity is 300 million feet and 
we have direct connections to the main line 
of the Santa Fe railroad. We're just “rearin’ 
to go” so send us a memo on your needs. 





** * & * 

A lot of fellows will have their eyes on 
Washington this year looking for “something 
soft.” But the alert lumber buyer will be 
looking to the Southwest for his supply of 
soft textured, straight grained lumber. There’s 
plenty of it for all down here. 


zeke 


Friends Listen to This! 


Santa Fe, N. M. 

“IT received your 
letter of the 17th an- 
nouncing your open- 
ing of an office and 
we are glad to know 
this. We have only 
recently bought lum- 
ber from the Cady 
Lumber Co. but have 
found the quality very good and our business 
relations very pleasant. Hoping it will con- 
tinue and that your new enterprise will work 
to both our advantages.” 

I remain, very truly yours, 

The Monero Fuel & Lumber Co., Inc. 
By Arthur E. Carr, President. 
** ke * 

Resolve right now to have your name on 
our mailing list so that you won’t miss any 
of our stock lists and market data. It won't 
obligate you in any way, so write and tell 
us to add your name. We'll gladly send you 
prices F. O. B. your station on anything in 
yard stock, factory lumber or industrial lumber 
made from “the Pick o’ the Pines.” 


Southwest Lumber 
Sales Corporation 


451 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 








Arthur A-Hood. Pres. J.A Robison, Secy: 
WG. Ramshaw, VP. = RF. Lilley, Treas. 
. ber Corp. = * Prite Bpe Lamsber 
Says . . pra Rar pal N.Mex 
Coty Am ag Ks ‘orp. Standard Lumber Mills, Inc 


Annual Capacity 300 Million feet 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
| all times. Our mills 
have a daily capacity of 


| 300,000 feet of | 
| 
BAND SAWN AND KILN DRIED | 


N.C. PINE 


ROUGH or DRESSED LUMBER 











You'll find our prices 
right and our quality 





pe unexcelled in 
4 Partition, Ceiling, | 
Moulding, Trim, 


Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 


oh Floor Usion Baltimore, Maryland 





Easy to Handle 
os to Sell 


for your customer on oan 
Job and make a better profit- 
Sor yourself. Write for details 


471 Lorain Ave. 








ELAND, Oo. 
2 x 2—30" 
24 x24—30" 


FOR SALE 33x 


IN OAK AND GUM 
Always in Stock 


| THE W. A. NOBLE LUMBER COMPANY 

















1206 First Nat’l. Bank Bidg., CINCINNATI, OHIO 








HARDWOOD a and 





Corn, $285,268,000; cotton, $330,714,000; bar- 
ley, $73,897,000, and oats, $40,694,000. The 
only really large decrease in value was that 


of $113,147,000 in potatoes, although wheat, 
hay, apples, peaches and some other crops 
show decreases ranging from $10,000,000 to 
$30,000,000. 

The bureau’s index of relative purchasing 
power of farm products in terms of non-agri- 
cultural commodities is placed at 91 for Novem- 
ber, compared with an index of 80 for Novem- 
ber a year ago and 87 two years ago. The 
purchasing power of cotton in terms of all com- 
modities was 106 in November, against 59 a 
year ago; corn 75 compared with 68, wheat 83 
compared with 93, hay 58 compared with 74, 
and potatoes 90 compared with 134. The index 
for beef cattle stood at 101 compared with 81 in 
November, 1926; hogs 82 compared with 105, 
eggs 127 compared with 138, butter 115 against 
113, and wool 115 against 118. The five-year 
period 1909 to 1914 is used as a base of 100. 


Methanol and Lime Acetate Output 


The November production of crude methanol, 
based on reports by the entire industry to the 
Department of Commerce, was 654,339 gallons, 
as compared with 643,491 gallons in October, 
and 720,798 gallons in November of last year. 

November production of acetate of lime was 
13,518,867 pounds, shipments 13,610,790 pounds 
and stocks on hand at the end of the month 
16,274,080 pounds. 

For October last year production was 13,911,- 











Railroad Review Covering 1927 

WASHINGTON, D. C., Jan. 3.—In a review for 
the year issued by the American Railway 
Association, made public today, it is pointed 
out that by adequate, expeditious and de- 
pendable service the railroads have made a 
contribution to the industries of this country 
in 1927 amounting to hundreds of millions of 
dollars. This contribution has taken the form 
of savings to manufacturers and distributers 
as the result of smaller inventories, quick 
turn-overs and a generally increased freedom 
of credit, all of which have effected economies 
in the several processes of production and 
distribution. 

The year 1927 saw a decline compared with 
1926 in both traffic carried by the railroads 
and also their earnings, but despite that fact 
a new high record in operating efficiency has 
been attained. The outstanding operating 
records follow: 


1. Condition of both freight cars and loco- 
motives best ever reported. 


2. Fewer trains and locomotives, in propor- 
tion to the amount of traffic carried, were re- 
quired in 1927 than ever before. 


3. The average load per train, including 
freight and equipment but excluding locomo- 
tive and tender, was the highest ever reported, 
having been 3 percent greater in the first ten 
months of 1927 than in the same period last 
year. 


4. The average daily movement per freight 
car was the highest ever attained, having 
amounted to 34.7 miles in October. For the 
first ten months the average was 30.7 miles, 
also a record for any similar period. 


5. Freight trains were moved faster over a 
complete journey than ever before, the average 
speed between terminals having been 12.3 miles 
per hour. 


6. Due to improvements in locomotives as 
well as the increase in their tractive power 
together with the increase in the capacity of 
freight cars, the average load per train and the 
distance carried per train hour exceeded all 
previous records. 

7. Freight traffic in 1927 was handled with 
the greatest conservation of fuel ever reported, 
coal consumption per thousand gross ton miles 
having been 129 pounds. 

8. Coal consumption per passenger train car 
mile was the lowest ever reported. 

9. Most intensive use of passenger loco- 
motives on record. 


770 pounds, shipments 16,959,498 pounds and 
stocks 16,524,424 pounds. 

Total production for the first eleven months 
of 1927 was 144,290.366 pounds and shipments 
143,559,037 pounds. For the same months of 
1926 production totaled 143,608,972 pounds and 
shipments 141,952,018 pounds. 


October Forestry Index 


With 1919 taken as 100 the Department of 
Commerce index for forest products in October, 
last, is given as 119, November as 115 and No. 
vember, 1926, as 113. 

For lumber separately the figures are: Octo- 
ber 138, November 126 and November, 1926, 
137. 

Stocks of commodities in November, after 
adjustment for seasonal conditions, showed no 
change from the preceding month, but were 
lower than a year ago, the decline from a year 
ago being solely due to smaller stocks of raw 
foodstuffs, all other groups showing larger 
holdings. 

Unfilled orders for manufactured commodi- 
ties, principally iron and steel and building ma- 
terials, advanced over October, but were lower 
than a year ago, each group showing the same 
tendency as the general index. 


On Dec. 1 American ship yards were build- 
ing or under contract to build 61 wood vessels 
aggregating 30,577 gross tons, compared with 
56 wood vessels of 28,096 tons on Nov. 1. 














Texas Lumber Rate Order 


AUSTIN, TEX., Jan. 3.—An order has been is- 
sued by the Texas railroad commission plac- 
ing Galveston and Texas City on the same 


equality in the lumber shipping rate with 
Houston to points in a territory about 40 
miles wide and 200 miles long, beginning 120 
miles inland from Houston, which heretofore 
has had preferential rates to points in the 
territory over Galveston and Texas City. 
Beaumont, Orange and Port Arthur wanted 
the same adjustment and opposed Galveston 
and Texas City getting it unless they did. 
The commission found, however, that their 
claims were not justified, one of the reasons 
being that they are in producing territory. 


Week’s Revenue Freight Loadings 


WASHINGTON, D. C., Jan. 4.—Revenue freight 
loadings for the week ended Dec. 24 totaled 
829,006 cars, distributed as follows: Forest 
products, 53,090 cars; grain, 44,857 cars; live 
stock, 23,879 cars; coal, 176,705 cars; coke. 
9,942 cars; ore, 7,945 cars; merchandise, 235,- 
725 cars; miscellaneous, 276,863 cars. 


Inquiries and Orders for Freight Cars 


In the last issue of the Railway Age ap- 
peared notices of inquiries and orders for 
freight cars as follows: 


INQUIRIES—The Swift Co., 300 steel under- 
frames for refrigerator cars; The St. Louis- 
San Francisco, 500 flat cars of 55 tons capac- 
ity, 1,500 box cars and 500 automobile box cars 
of 50 tons capacity and 1,500 hopper cars of 
70 tons capacity. 


Orpers—The Southern Railway, 2,000 hopper 
cars from Standard Steel Car Co., 750 hopper 
cars from Mt. Vernon Car Manufacturing Co., 
1,750 automobile box cars from American Car 
& Foundry Co. and 250 ballast cars from 
Rodger Ballast Car Co.; from its own shops, 
Lenoir Car Works, 500 gondola cars and 250 
caboose cars; Atchison, Topeka & Santa Fe, 
750 stock cars from Pennsylvania Tank Car 
Co., 500 gondola cars and 300 flat cars from 
American Car & Foundry Co., 500 refrigerator 
cars and 500 box cars from the Pullman Car 
& Manufacturing Corporation, 500 automobile 
cars from General American Car Co., 500 box 
cars from Mt, Vernon Car Manufacturing Co. 
and 100 ballast cars from Rodger Ballast Car 
Co. 
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Transport Congress to Meet in Rome 


On invitation of Benito Mussolini, the Fifth 
World Motor Transport Congress will meet 
in Rome during September, 1928, according 
to word received by the National Automobile 
Chamber of Commerce from George F. Bauer, 
manager of its foreign department, who is 
now addressing groups of automobile men in 
the Balkan countries and _ southeastern 
Europe. Mussolini’s invitation was_ sub- 
mitted by Senator Silvio Cresti, president of 
the Royal Italian Automobile Club to the 
Fourth World Motor Transport Congress held 
in London, Nov. 14-16, 1927, which Mr. Bauer 
attended. 


Pulpwood Logging With Tractors 


Winter loggers who have only a few 
months in which to get their logs out and 
who are up against difficulties like hauling 
over lake ice, breaking roads through deep 
snow, and negotiating slippery, ice-covered 
grades are looking for power that will haul 
faster than teams, at less cost, and with 
greater efficiency. They have a very short 
season, ninety days or less, depending on 
weather conditions, and it is up to them to 
find some method of hauling big loads at a 
fast speed. 

In. Michigan, Wis- 
consin, Minnesota and 
other northern States 
and parts of Canada 
where there are a 
great many. lakes, log- 
gers frequently have 
as much as one-half of 
their hauling distance 
over lake ice which 
will not bear a great 
deal of weight at the 
beginning and close of 
the . season. Large, 
heavy tractors and 
teams often break 
through, resulting in 
the loss\of many hun- 
dreds of dollars: worth 
of equipment,.and even 
more expenSive | delays 





in the hauling” opera- 

tions. 

Henry W. Keyes, a 

pulpwood logger at grades are I5 percent. 
Ranier, Minn., has 

solved this problem 

With the help of a 


Fordson equipped with 

Trackson Full-Crawlers manufactured by the 
Trackson Co. of Milwaukee, Wis. This equip- 
ment has light enough ground pressure to 
haul on lake ice even though it is compara- 
tively thin. The Trackson’s 1,100 square 
inches of contact with the ground distributes 
the weight so that the pressure per square 
inch is about 3% pounds, less than that ex- 
erted by the footstep of a man. 

Mr. Keyes has a camp on Rainy Lake, 
Minn., and hauls his logs to the mill at Inter- 
national Falls, traveling over the lake for a 
distance of six miles, which is about one-half 
of his haul. When he first purchased his two 
Trackson-Fordsons he used each one to pull 
two sled-loads of pulpwood, about eight 
cords in each load. However, when he found 
that the tractor handled that easily with no 
evidence of strain, he tried adding a third 
sled-load, and found that it handled three 
loads of pulpwood, amounting to about 24 
cords, or a total of 44 tons, almost as easily 
as two. 

The Trackson-Fordsons owned by Mr. 
Keyes are operated day and night during the 
season. The haul, which averages from ten 
to twelve miles, is made in about three hours 
with the loads, and the round trip requires 
4% hours. Mr. Keyes is well pleased with 
the performance of the Trackson-Fordson, 
its low investment cost, and the economical 
operation and maintenance. 

The Provincial Paper Mills of Port Arthur, 
Ont., also use Trackson-Fordsons for hauling 
Pulpwood. They average 10 tons, or 4 cords 
a trip, making 17 trips a day over the 1\%- 
mile haul, with each tractor. Mr. Gardner, 





utilized by Ervin Martin, of Hartland, Me., 
and does the work of six or more horses 








woods superintendent, estimates that he saves 
35 cents a cord by using Trackson-Fordsons 
instead of horses. Equipped with Trackson 
Full-Crawlers and grouters the Fordson has 
plenty of traction to handle big loads on icy 
grades and breaks its own way through snow- 
blocked roads, thus avoiding many delays 
that would be experienced with horses. The 
Trackson-Fordson costs less per day than 
several teams and does more work. Accord-~ 
ing to Ervin Martin, of Hartland, Me., an- 
other pulpwood logger, the gas and oil con- 
sumed by the Trackson-Fordson costs him 
about $4.50 a day. This added to the wages 
of one driver and depreciation costs on the 
Trackson-Fordson would average about 
$16.50 a day. 

Mr. Martin hauls five to six cords of green 
hardwood pulp per trip and makes two round 
trips of 12 miles each day. With the two 
sled-loads the Trackson-Fordson negotiates 
three hills where the grades are about 15 
percent. 


Gasoline Test on Federal Trucks 


To determine the mileage results per gallon 
of gasoline for three trucks of different capaci- 
ties carrying their proper loads, the New York 
branch of the Federal Motor Truck Co., of 





Hauling pulpwood logs with Trackson-Fordson over hills where the 


The equipment shown in the illustration is 
in his logging operations, 


Detroit, Mich., on one of the rainy days in Octo- 
ber conducted a series of tests in the metropoli- 
tan territory. New trucks were used for the 
tests, being the 1-, 2- and 3-ton models equipped 
with 6-cylindef motors, and 8, 13 and 20 gallons 
of gasoline were supplied to the respective units. 


In describing the result of these tests, the 
November issue of Highway Transportation 
states that the tanks were sealed under the 
inspection of observers from the National Au- 
tomobile Chamber of Commerce, the Automobile 
Merchants’ Association. and the Motor Truck 
Association of America. The official observers 
accompanied the cars, which ran until the gaso- 
line gave out, and the stopping point was tele- 
phoned by the observers to the Federal Motor 
Truck Co.'s offices at Twenty-third Street and 
Thirteenth Avenue, New York City. The route 
was from the latter point, across the Thirty- 
fourth Street ferry, along the south shore of 
Long Island to Patchogue, then up to Port Jef- 
ferson and along the north shore through Ros- 
lyn and Flushing. The 1-ton truck covered 116.2 
miles, averaging 14.5 miles to the gallon; the 
2-ton truck made 118.4 miles, averaging 9.1 
miles to the gallon, and the 3-ton truck did 
126.1 miles, or 6.3 miles to the gallon. 


Over two hundred representatives of motor 
truck transportation interests in and around 
New York were the guests of General Manager 
E. T. Herbig, of the New York Federal Truck 
branch, and L. E. Rudolph, assistant manager. 
Interest in the contest was enhanced by the 
award of prizes of $100 each to those who made 
the closest guess on the total mileage of the re- 
spective trucks. 








Goldsboro 
N.C. Pine 


Jiffy Service to 
Eastern Buyers 


When your stocks of yard and 


shed items get a little “ short ” and 
you want fine quality lumber on 
short notice, just remember that we 
have excellent facilities for 


Rail and Water 
Shipments 


Buyers located in territory con- 
tiguous to the Atlantic Coast, are 
invited to give Goldsboro North 
Carolina Pine atrial. Drop usa 
line now regarding your require- 
ments. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 
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OUR AIM—“Real service 
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| Wire Rope for 
AN Logging 


By whatever method logging is 

done, the best means is HERCU- 

LES (Red-Strand) Wire Rope. It 

y has been successfully used for such 
\ work ever since logging has been 
done with mechanical equipment. 
















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 


San Francisco 





No. 1 | 





HOTEL BENSO 
Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 


ihe traveler. 
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JACOB L. KENDALL, aged 66, president of 
the Kendall Lumber Co., Pittsburgh, Pa., died 
early Tuesday morning, Jan. 3, in a Pitts- 
burgh hospital of injuries received the pre- 
ceding Saturday night, when he was struck 
by an automobile. Mr. Kendall was born 
Dec. 29, 1861, on a farm in Somerset County, 
near Meyersdale, Pa. His schooling was lim- 
ited to the public schools of the neighborhood, 
which he left while still a boy to embark on 
the business career which was to be his life 
work, but he attained by his own efforts a de- 
gree of education that led to his being chosen 
to many positions of trust and honor and gave 
him prominence in the lumber industry, in 
which he was nationally known. About 
twenty-five years ago, he located in Pittsburgh 
and founded the lumber company of which 
he was the head at the time of his death. 
The Kendall Lumber Co. has been one of the 
leading wholesale lumber concerns of Pitts- 
burgh and western Pennsylvania, and has 
extensive holdings of timber lands in Ore- 
gon, which Mr. Kendall frequently visited. 
Mr. Kendall was a member of a number of 
prominent clubs and several Masonic bodies. 
He was a director of the First National Bank 
of Connellsville, Pa., and an officer and di- 
rector in several large industrial concerns. 
Mr. Kendall was active in the affairs of the 
National Wholesale Lumber Dealers’ Asso- 
ciation and of the Pittsburgh association. He 
was a trustee of Pennsylvania State College, 


and of Bethany College, an educational in- 
stitution of the Disciples of Christ, or 
Christian church, of which he was a mem- 
ber. Mr. Kendall is survived by his wife, two 


daughters, and his son, Jacob Lewis Kendall, 
Jr., of Pittsburgh. He is also survived by 
two brothers, John C., of Oakland, Md., and 
Samuel A., of Meyersdale, Pa., the last named 
being the representative of his district in 
Congress. Four sisters survive him also. 


MORRIS JOSEPH, president of the Joseph 
Bros. Lumber Co., Chicago, died suddenly of 
heart disease on Dec. 29 in Palestine while on 
a visit to his mother who hds been residing in 
Jerusalem for a little over a year. Mr. Joseph 
left Chicago last fall accompanied by his 
wife for an extended European trip and after 
visiting Germany decided to go on to Palestine. 
The Joseph Bros, Lumber Co, has been iden- 
tified with the retail lumber industry of Chi- 
eago for many years, and conducts yards at 
Ashland Avenue and Twenty-second Street 
and 1735 North Western Avenue. Mr. Joseph 
was born in Dubuque, Iowa, 46 years ago, and 
about 20 years ago came to Chicago and with 
his brothers, Samuel and Harry, formed the 
Joseph Bros. Lumber Co. He was a director 
of the Covenant Club, a member of the Bryn 
Mawr Country Club, Twin Orchard Country 
Club, Midland Club of Chicago, John Corson 
Smith Lodge No. 944, A. F. & A. M., DeMolay 
Consistory of Clinton, Iowa, El Kahir Shrine 
of Cedar Rapids, Iowa, treasarer of the mid- 
west branch of the United Synagogues oft 
America; president of the Bnai Zion Congre- 
gation of Chicago, the Elks, Jewish Historical 
Society, and a director of the National Build- 
ers Bank of Chicago. He is survived by his 
widow, three sons, Bernard, David and Joseph, 
and one daughter, Vera, two brothers, Samuel 
and Harry, and four sisters. 


L. L. STANCHFIELD, at one time the 
Northwest's leading lumberman, one of Minne- 
apolis’ first business men, died at his home at 
Minneapolis, Minn., on Dec. 31. He was 92 
years old and had been a resident of Minne- 
apolis for 80 years. When he arrived with 
his father at the age of 12 Minneapolis was 
a village known as St. Anthony. He helped 
his father build the first house that was large 
enough to accommodate travelers. Mr. Stanch- 
field was born on a farm near Milo, Me., on 
Oct, 12, 1835. In 1857 he was sent by his 
father to Davenport, Iowa, to manage a branch 
of his lumber business. The next year he 
began logging operations of his own in north- 
ern Minnesota. In the next few years he 
became interested in many sawmills in Min- 
nesota. In 1864 he suffered a loss of $30,000 
when his entire season’s cut of logs were 
swept over St. Anthony Falls at time of high 
water. Mr. Stanchfield went next to Missouri 
where he founded two sawmills at Gadshill 
and he made large sales of yellow pine tim- 
ber but was left almost penniless when a 
flood on the Black river in 1869 swept away 
2,000,000 feet of lumber. Mr. Stanchfield was 
a Civil War veteran. His widow and three 
daughters survive. 


W. P. McBROOM, pioneer lumber merchant 
and millwork manufacturer, died at his home 
in Chattanooga, Tenn., Wednesday, Dec, 28. 
For almost half of the 66 years of his life 
he had been a prominent figure in the business, 
civic, religious and club life of Chattanooga. 
He went there from Scottsboro more than 
thirty years ago and became associated in 
the lumber business, and was the last sur- 
viving member of the original planing mill 


‘in Louisville, 


firm organized about that time, the assoctates 
preceding him in death being Fred Wiehi, 
H. 8S. and Arthur Probasco and Jo C. Guild 
As president of the Lookout Planing Mills, 
vice president of the Southern Sash, Door & 
Millwork Manufacturers’ Association 

member of the Tennessee Retail Lumber ¢ 
Millwork Dealers’ Association, he took a keen 
interest in the upbuilding of the industry 
with which he had so long been identified 
Mr. McBroom is survived by his widow, four 
children, one brother and two sisters. 


B. FRANKLIN BETTS, one of the most 
widely known lumbermen of Philadelphia, 
wo had been in ill health for some time 
dféd Saturday, Dec. 31, at his home in Ger. 
mantown, aged 61. He was formerly president 
of the Lumbermen’s Exchange of Philadel. 
phia, at oné time vice président of the Ng. 
tional Wholesale Lumber Dealers’ Association, 
a member of the Sawdust Club, the Union 
League, Loyal Legion, Sons of Veterans and 
several other fraternal and civic organiza- 
tions. He was a lifelong resident of Philadel- 
phia. After graduation from the Friends 
Central School he entered the employ of Ka- 
ward M. Miller, retailer, and later was affili- 
ated with his father’s business, the Betts Co, 





THE LATE B. F. BETTS 


Since last September he had been in business 
for himself. He was an active member of 
the Philadelphia Wholesale Lumber Dealers’ 
Association and was well liked by his as- 
sociates. Mr. Betts is survived by his wife, 
Mrs. Helen Betts, a daughter, Mrs. E. Russell 
Perkins, of Moorestown, N. J., and two sons, 
Franklin, Jr., and John Carroll, both of Ger- 
mantown, and his brothers. 





GEORGE WASHINGTON SCHWARTZ, lum- 
ber freight agent of the Pennsylvania Lines, 
with headquarters in St. Louis, and one of the 
six founders of the Concatenated Order of 
Hoo-Hoo, died at St. Luke’s Hospital there 
Tuesday afternoon, Jan. 3, from injuries sus- 
tained that morning when he was struck by 
a street car. Mr. Schwartz’s Hoo-Hoo num: 
ber was 4. Mr. Schwartz had been with the 
Pennsylvania Railroad for 45 years, and his 
duties brought him in constant contact with 
lumbermen, among whom e had many 
friends. He was born Jul 18, 1858, at 
Hardinsburg, Ind. He entered the employ o 
the Pennsylvania Railroad in 1882, as agent 
at Huntingburg, Ind. A year later he was 
transferred to Terre Haute, where he was 
until July, 1887, bookkeeper and clerk for 
the Pennsylvania. He was then transferred 
to St. Louis, to become a traveling freight 
agent. For many years before his death he 
had been lumber freight agent. His widow 
and one son, De Witt Schwartz, survive him 
Funeral services were held at an undertaker’s 
chapel on Jan. 5, with Rev. George A. Camp 
bell, pastor of the Union Avenue Christian 
Church officiating. Burial, which was private, 
was in Valhalla Cemetery. 


MRS. KATE B. NORMAN, 77 years of as® 
died suddenly of a heart attack at her home 
Ky., Dec. 30. Mrs. Normat 
was the widow of A. E. Norman, Sr., founder 
of the Norman Lumber Co., who died five 
years ago. By reason of her holdings in that 
company, Mrs. Norman had been secretary of 
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it since her husband’s death, and also vice 
president of the Norman Kiln Drying Co. 
4. E. Norman, Jr., her youngest son, is presi- 
dent of both companies. Two other sons 
survive: E. B. Norman, head of E. B. Nor- 
man & Co., hardwood manufacturers, and J. 


Van Norman, local attorney. There are also 
four grown grandsons, J. Colgan Norman, 
gE. B. Norman, Jr., J. Van Norman Jr., and 
John C. Norman. Mrs. Norman was a native 
of Prince Georges County, Maryland. After 
her marriage she and Mr, Norman lived at 
the family place, Normandy, in Spencer 
County, Kentucky, for some years, going to 
Washington, Ind., for a time, before establish- 
ing at Louisville, in 1890, 


KELLER NEWSUM, 


DAVID familiarly 
known in the Texas trade as “Dave” Newsum, 
one of the oldest and most popular members 
of the lumber sales fraternity, died at his 


home in Austin, Texas, Dec, 23. Mr. Newsum 
was born in Alabama in 1854 and started in 
the lumber business at Orange, Texas, in 1870 
as Planing mill foreman for the Lutcher & 
Moore Lumber Co. In 1884 he took the same 
position with the Texas Tram & Lumber Co., 
of Beaumont, later becoming salesrnan for the 
Beaumont Lumber Co, in central Texas, which 
position he kept until his death. Mr. Newsum 
became widely known in the Texas lumber 
world <add was greatly beloved by his busi- 
ness asscciates. He is survived by a widow, 
four sons and two daughters. funeral serv- 
ices at Pezumont on Dec. 24 were attended 
by many it.mbermen and the active pallbear- 
ers included Emmett A. Metcher, N. Crary, 
Leroy King, L. B. Pipkin, W. Carroll Keith 
and Len S. Woodhead. 


EMIL GUENTHER, aged 71, a retired lum- 
berman of Philadelphia, Pa., died Dec. 23, 
after a lingering illness. Mr. Guenther, who 
was a2 member of the Lumbermen’s Exchange 
and the National Hardwood Lumber Associa- 
tion, came from Weisbad, Germany, when he 
was 17 years old and located in Philadelphia. 
He started a retail lumber business at Grays 
Ferry and later established the Philadelphia 
Foundry & Machine Works. He amassed a 
fortune in the lumber business and founded 
Millbourn, a fashionable suburb of Philadel- 


phia. Although he retired from the lum- 
ber business seven years ago he was 
interested in real estate and lumber op- 


erations up to the time of his death. Mr. 
Guenther was a member of the Union League. 
the German Society of Philadelphia, the Phil- 
adelphia Turgenmeide and several other or- 
ganizations. He is survived by his wife and 
son, Reverend John Jordan Guenther, pastor 
oes St. Paul’s Episcopal Church of Phila- 
elphia, 


ANDREW BLOOM, aged 60, superintendent 
of the Potlatch Lumber Co. at Elk, Idaho. 
died at St. Luke’s hospital, Spokane, Dec. 26. 
Mr. Bloom was born in Sweden, March 12, 
1867. He came to the United States in 1884 
and settled in Upsala, near Little Falls, Minn. 
Shortly after he started the “pineries” on 
Rice River, Minnesota, for Kehl & Deary, 
timber men and logging contractors. In 1901, 
when Kehl & Deary went to Idaho, Mr. Bloom 
went with them, where he became identified 
with them and their subsequent partners. He 
was made superintendent of the St. Joe Boom 
Co. the St. Joe Improvement Co., looking 
after St. Joe river improvements, construc- 
tion of dams, and towing and rafting logs on 
Lake Coeur d’Alene until the summer of 1910. 
At that time Mr, Deary, then general manager 
of the Potlatch Lumber Co., transferred him 
to Elk River, where he had been superin- 
tendent of the Potlatch Lumber Co. until his 
death. He leaves a widow and four children. 


WILLIAM BADER, president of the Bader- 
Peterson-Cook Co., Chicago, died Jan. 1 at 402 
Pine Street, Arlington Heights, Ill., aged 48. 
He was the son of the late John Bader, and 
had been active in the retail lumber industry 
in Chicago since 1901, at one time being con- 
nected with the John Bader Lumber Co., 
later organizing the Bader-Peterson-Cook Co., 
which conducts a retail yard at North Avenue 
and Kingsbury Street. Mr, Bader was a mem- 
ber of Integrity Lodge No. 997, A. F. & A. M., 
which conducted funeral services Jan. 5 at 
Memorial Park Cemetery chapel following 
services at the home. He is survived by his 
mother, a brother and three sisters. 


JAMES W. OAKFORD, president of the 
Cherry River Boom & Lumber Co., of Phila- 
delphia, Pa., died at his home in Haverford, 
Pa, Jan. 1, after an illness of about two 
Weeks of heart disease, according to notice 
received as this issue goes to press. Funeral 
Services were held at the home Tuesday 
afternoon. Mr. Oakford was a member of 
the Union League, Merion Cricket and other 
elubs and was active in National Guard af- 
fairs. He was prominent in the southern 
Cypress industry and active in the associa- 
tion. A more extended obituary will appear 
in these columns next week. 


Cc. H. LUTZ, president of the Lyon Pine 
Co., of Odessa, Fla., died at Tarpon Springs, 
a, on Dec, 28 at the age of 68 after an ill- 
hess of several months. Mr. Lutz had been 


associated with the Odessa lumber industry 


for twenty years, first with the Gulf Pine 
Co., and since 1916 with the Lyon Pine Co. 
He was born in Staunton, Va., and moved to 
Florida in 1880. A son, Clarence L Lutz, of 
Parkersburg, W. Va., and three daugliters, all 
living in Tarpon Springs, survive. 


JOHN ARNESON, for nearly thirty years 
a prominent lumber merchant, died at his 
home in Salina, Utah, recently. Mr. Arneson 
was taken ill two years ago and two or three 
months ago he decided to dispose of his busi- 
ness. He was born in Norway in 1859 and 
came to America as a young man, settling 
in Utah after spending some years in the 
Dakotas and Iowa. Deceased lead an active 
life and was identified with civic and lodge 
affairs for many years. 


EDWARD C. CLEMENTS, of Philadelphia, 
Pa., died suddenly in Chicago, Dec. 27, at the 
age of 47. Mr. Clements represented the 
Huttig Manufacturing Co., of Muscatine, Iowa, 
in Philadelphia. He left Philadelphia for 
Rock Island, Ill., but became ill at Chicago 
and died within a short time. He is survived 
by his widow, Charlotte Clements. 


ARTHUR B. BOAZMAN, aged 58, secretary 
of the W. K. Henderson Iron Works and Sup- 
ply Co., Shreveport, La., died at his home 
there Monday, Dec. 26, following an illness of 
several months. He was a native of Shreve- 
port, and had been with the Henderson com- 
pany 27 years. 


JAMES L. PEEK, 56 years old, manager of 
the Badger Lumber Co.’s yards at Indepen- 
dence and Sugar Creek, Mo., died New Year’s 
morning. He was taken ill while driving home 
from a New Year watch party. He leaves 
his widow and a daughter. 
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BROWN-GARRETT. Mis Josephine Gar- 
rett, daughter of T. H. Garrett of the T. H. 
Garrett Lumber Co., and Mrs. Garrett, of St. 
Louis, Mo., was married in that city on Dec. 
31 to Robert Perkins Brown, Jr., son of Mrs. 
Robert Perkins Brown, of Providence, R. lI. 
The ceremony was performed at Christ Church 
Cathedral by Dean William Scarlett in the 
presence of relatives and a few friends, and 
was followed by an informal reception at 
the Garrett home. The bride is a graduate 
of Mary Institute, St. Louis, and Smith Col- 
lege, and is a member of the Junior League. 
Mr. Brown was educated at Williams College. 
Mr. Brown and his bride sailed Jan. 4 for a 
honeymoon in Europe and on their return to 
this country in the spring will make their 
home in Providence. 


ELWORTHY - DARKE. Mr. and Mrs. 
Francis J. Darke, of Chicago, announce the 
engagement of their daughter, Miss Francine 
Adele Darke, to Albert Clarence Elworthy, also 
of Chicago, the wedding to take place in the 
spring. The young couple will tour England, 
Holland, Germany, Belgium and France on 
their honeymoon. Miss Darke’s father is well 
known in the lumber trade as former sales 
manager of the J. S. Stearns Lumber Co., of 
Odanah, Wis. She is a popular member of 
local society and is past president of Iota 
Chapter of Phi Beta sorority. She was for- 
merly on the faculty of Bush Conservatory. 
Mr. Elworthy is a member of the Art Crafts 
Guild, of Chicago. 


NESTER-PHINNEY. Miss Harriet Phinney, 
daughter of Mr. and Mrs. Albert J. Phinney, 
Buffalo, N. Y., was married on Dec. 31 to 
Harold A. Nester, of Geneva, N. Y. The cere- 
mony was performed in Westminster Presby- 
terian Church, Buffalo, by the pastor, Rev. 
S. V. V. Holmes, assisted by Dr. Thompson, 
of North Presbyterian Church, Geneva, A 
reception followed at the Hotel Statler. Mr. 
Nester and his bride will sail for South Amer- 
ica, where they will spend several months. 
On their return they will live at Geneva. The 
bride’s father is president of the Iroquois 
Door Co., of Buffalo. 


SHEPARD - HEMINGWAY. Mrs. Arabell 
White Hemingway, of Kansas City, Mo., 
daughter of the late J, B. White, and sister 
of Raymond B. White, president of the Ex- 
change Sawmills Sales Co., was married New 
Year’s Eve, to Clarence E. Shepard, an archi- 
tect, at the home of the bride. Rev. Clarence 
Reidenbach of Westminster Congregational 
Church read the ceremony. The attendants 
were Mrs. Deloit Estes of Chicago, daughter 
of the groom, Miss Jane Hemingway, Frank- 
lin White Hemingway and Kendall Shepard. 
Only members of the immediate families 
were present. 


GROSS-BALL. 
throthal of Miss Virginia Mae Ball, daughter 
of Mr. and Mrs. Hal C. Ball, of St. Louis, Mo., 
to John Calvin Gross, son of Mr. and Mrs. 
Edward Gross, was announced New Year’s 
Eve. The young lady’s father is president of 
the George W. Miles Timber & Lumber Co. 
and the Ball Lumber Co., St. Louis. Miss 
Ball was educated at the National Park Sem- 
inary, Washington. Mr. Gross, who is con- 
nected with the Ball Lumber (Co. is an alum- 
nus of St. Louis University. 


Announcement of the _ be- 





The Only Place In The 


World Where 


Calcasieu Pine Grows, 
The Star Is 


ELIZABETH. 


OR beams and 

stringers and 

posts and poles 
and heavy service 
flooring, long leaf 
pine, stronger and 
tougher than any 
other structural lum- 
ber, will give the most 
economical service. 


—and Calcasieu is 
the best of the long 
leaf. 
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Douglas Fir 


— SALES AGENTS — 
Griswold-Grier Lumber Company 
Evergreen Lumber Company 


Surfaced 
Small 

Long Timbers 
Dimension Plank 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bidg., PORTLAND, ORE, 


Long 
Joist 




















Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


- RAYMOND, WASH. 
es Sales Office: PORTLAND, ORE. 


Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 
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Put 
“Come on Home” 


in your 
Home Town Library 





“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


GWIGWIGWIG WIG CWIGWIGWI 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town ? 


Address the Publisher, 


American fumberman 


431 Sou’! Dearbora Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter = us saying they area gift 

from you ! 
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News Notes from Am 


Tacoma, Wash. 


Dec. 31.—Concerted action by the lumber in- 
dustry to oppose the attacks made by certain 
individuals and organizations who claim the 
mills are injuring private property with cinders 
from burners, was discussed at the regular 
meeting of the Tacoma Lumbermen’s Club yes- 
terday. The filing of a suit this week against 
the Defiance Lumber Co. for $30,000 for al- 
leged damages from this cause was the reason 
for bringing the matter up. talph Dickman, 
chairman of the club’s committee on this 
question, reported the results of the previous 
investigation, by which it was shown that the 
mills in question were protected by the latest 
devices and that nearly everything possible 
had been done. J. G. Dickson urged that the 
public be informed of the true facts of the 
case and expressed confidence that if this is 
done the agitation will die away. The matter 
will be discussed again at a later meeting. 

Ernest Dolge, as a member 
prevention committee of the National Lumber 
Manufacturers’ Association, urged the Ta- 
coma manufacturers to bring to the attention 
of their employees the prize contest now going 
on for suggestions for the elimination of 
waste. 

The meeting closed one of the most success- 
ful years in the history of the organization. 

Tacoma is in the grip of a cold wave which 
is making lumber operations extremely ditti- 
cult. Several logging camps in the district, 
which had resumed operations early in the 
week, are working in 10 to 24 inches of snow 
at zero temperatures, which conditions are 
hampering work and reducing the output. 
freezing gale which struck the north end 
waterfront yesterday forced several of the 
mills to suspend operations, but they were 
resumed yesterday although temperatures are 
even lower. Unless the weather moderates, 
the camps not now operating are sure to re- 
main closed indefinitely, and those working 
will probably shut down again. Logs are 
reported very scarce and prices all firm. 

The sudden reduction in the freight rate on 
lumber to the Atlantic coast market, which 
broke from $14 to $8 this week. caused con- 
sternation among the Tacoma lumber manu- 


of the waste 


facturers. A special meeting of the Tacoma 
Lumbermen’s Club was held Wednesday to 
discuss the question, but no formal action 


was taken. Before anything definite had been 
decided on, thé decision of the Intercoastal 
Conference to fix the rate at $12 until the end 
of January, and the agreement of all the lines 
to maintain this rate, relieved the situation. 
Only a nominal amount of business was 
booked at the $8 rate, it was reported, and 
the amount of lumber moving at that quota- 
tion is not believed sufficient to demoralize 
the Atlantic coast market. 

Waterborne shipments of lumber from Ta- 
coma during November totaled 65,246,575 
board feet of which 36,259,560 feet went to 
domestic markets and 28,987,015 feet to for- 
eign markets. The Atlantic coast took the 


bulk of the domestic shipments, while the 
Orient as the largest foreign buyer, taking 
21,200,000 feet. Cargo shipments of box 


shook totaled 2,619 cubic tons, of which 1,656 
tons was taken by foreign buyers and 963 
tons by domestic markets. Door shipments 
totaled 56,798 pieces, 25,854 moving to domes- 
tic ports and 30,944 to foreign ports. The 
Atlantic coast took most of the domestic ship- 
ments, absorbing 24,000 of the total, while the 
United Kingdom was the principal foreign 
buyer, taking 22,589. 

Cargo shipments of lumber over the Tacoma 
docks last week: From the Shaffer, Baker 
and McCormick docks and Portacoma piers, 
4,950,000 feet; Defiance Lumber Co., 2,250,000 
feet; Dickman Lumber Co., 1,100,000 feet; 
Puget Sound Lumber Co., 1,350,000 feet; St. 
Paul & Tacoma Lumber Co., 1,700,000 feet, 
and Tidewater Mill Co., 100,000 feet—a total 
of 11,450,000 feet. Destinations: Atlantic 
coast, 4,850,000 feet; California, 1,650,000 feet; 
Japan and China, 2,550,000 feet; South Amer- 
ica, west coast, 2,200,000 feet; Europe, 100,000 
feet, and the Hawaiian Islands, 100,000 feet. 
Other than lumber: The Atlantic coast took 
780 bundles broom handles and 600 doors. 


South America, 
box shook. 
doors. 


Tacoma sawmills cut a total of 744,350,000 
feet of lumber dyring the year just closed, 
according to estimates furnished by the com- 
panies. This is a decline of 71,450,000 feet 
from the 1926 cut, when 815,800,000 feet of 
lumber was manufactured. The figures cover 
only the mills within the city limits of Ta- 


west coast, took 1,200 tons 
The Hawaiian Islands took 6,000 





coma which reported their cut for the year 
as follows: 
1927 cut 1926 cut 
Mill Feet Feet 
City Lumber Co........ 14,600,000 12,000,000 
Clear Fir Lumber Co.. 36,000,000 36,000,000 
Defiance Lumber Co... 80,000,000 82,000,000 
Dempsey Lumber Co... ......... 35,000,000 
Dickman Lumber Co.. 40,000,000 50,000,000 
Ernest Dolge (Inc.)... 23,000,000 7,500,000 
East Side Mill Co...... 18,500,000 18,000,000 
Henry Mill & Tmbr. Co. 24,000,000 23,800,000 
Mountain Lumber Co.. 22,000,000 24,000,000 
North End Lumber Co. 13,750,000 13,500,000 
Puget Sound Lumber 
SE, sd) cacard wiolaneanes moa avi 45,000,000 45,000,000 
Ship Lumber Mill Co.. 14,500,000 13,000,000 
St. Paul & Tacoma 
Ewsmber Ce. .ccccces 223,000,000 225,000,000 
— Harbor Lumber 
EARS Ey ie ee 30,000,000 27,000,000 
Thies Mi Ce...... 30,000,000 33,000,000 
Western Fir Lumber Co. 22,000,000 21,000,000 
Wheeler, Osgood Co. 
i) ETS 58,000,000 100,000,000 
Miscellaneous opera- 
CE cen cox anaes ene 50,000,000 50,000,000 
WE cv cinctrasnncvees 744,350,000 815,800,000 


Organization of a log patrol, to check the 
pirating of logs on upper Puget Sound, was 
decided on at a meeting held Wednesday by 
the millmen, loggers and towboat operators of 
Tacoma, Olympia and Shelton. A special com- 
mittee, previously appointed to investigate the 
matter, reported that six small mills in the 
district are operating almost entirely with 
“beachcomber” logs and several fuel compa- 
nies are also using stolen timber for their 
stock. The committee has already recovered 
enough logs to pay the expenses already 
incurred, and expects to put a stop to log 
pirating by keeping a boat operating contin- 
uously on the upper sound. Representatives 
of the Bellingham and Everett log patrols at- 
tended the meeting and outlined conditions on 
the lower sound, where the logs recovered 
amount to several million feet each year. 
Each member of the new organization will 
pay a small fee to go towards current ex- 
penses, and the running costs are expected 
to come from the timber recovered. 


John Dower, president John Dower Lumber 
Co., will be president of the Tacoma Chamber 
of Commerce during 1928, according to the 
report of the chamber’s nominating committee 
announced here yesterday. Mr. Dower heads 
the ticket announced by the committee and 
no opposition candidate has so far been put 
up. The formal election will be held Jan. 24. 
The organization of the chamber is largely 
in the hands of the lumbermen for 1928. F. 
C. Brewer, of the Shaffer Box Co., is named 
for second vice president, and J. G. Newbegin, 
of the Newbegin Lumber Co., for treasurer. 
The list of trustees named by the committee 
includes J. G. Dickson, Pacific States Lumber 
Co., and F. Rodman Titcomb, Weyerhaeuser 
Timber Co. Paul H. Johns, City Lumber Co., 
is a member of the nominating committee. 


Mrs. Lawrence T. Dempsey, widow of the 
late L. T. Dempsey, plans a trip to Europe 
this winter. She will be accompanied by her 
daughter, Miss Mary Dempsey, and her son, 
John Dempsey. The party will sail from New 


York Feb. 11, and will visit the French Riv- 
iera, England and Italy, spending Taste! 
week at Rome and returning to the United 
States next summer, 

A full carload of Tacoma-made toys, the 
first shipment of this size made from the 


Pacific Northwest, was sent out Tuesday by) 
Tilleum Toys (Inc.). The shipment consisted 
of 13,000 “Douglas Fir Hounds,” the toy doz 
which has proved so popular with retail lum- 
bermen. The consignment was purchased b) 
the West Coast Lumber Bureau and the toys 
will be distributed through the bureau office 
at Lincoln, Neb. 
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San Francisco, Calif. 


Dec. 31.—The foreign and intercoastal mar- 
kets are more active, according to shipping 
men. Heavy snows in the High Sierras have 
caused general shutdowns of all lumbering op- 
erations, the mills being under about four to 
ten feet of snow. 

Leon B. Walker, of the Red River Lumber 
Co., who suffered a broken leg some weeks 
ago, has returned from Honolulu, where he 
went to recuperate. Mr, Walker will return 
to his office following the New Year holidays. 

D. H. Steinmetz, western manager Picker- 
ing Lumber Co., is spending the holidays at 
the company’s mills at Standard City. Snow- 
storms in that section of the State prevented 
his returning to San Francisco. 

Jackson D, Stanley, jr., formerly with the 
Feather River Lumber Co., recently destroyed 
by fire, has been appointed representative of 
the Pickering Lumber interests in Oakland 
and East Bay territories. 

The Springfield Cedar Co. is making rapid 
headway on the completion of its new slat 
* -tory at 64th Avenue near East Fourteenth 

vet, Oakland, and will utilize California in- 
cense cedar for the manufacture of pencil 
slats. The company is installing the Moore 
moist air type of dry kilns specially designed 
for drying pencil slats, and the kilns are being 
equipped for operation with exhaust pressure 
as well as live steam pressure. The Spring- 
field Cedar Co.’s building, which will be ready 
to start production shortly after the first of 
the year, will be of fireproof construction and 


equipped with the Moore asbestos protected - 


metal dry kiln doors. 


Portland, Ore. 


Dee. 31.—Practically all Oregon is in the 
grip of one of the worst snowstorms of many 
years, and whether they want to or not log- 
gers and lumber manufacturers will have to 


remain idle until weather becomes more fa- 
vorable. In the Inland Empire, where pine is 
the big output, unusually cold weather is 


being recorded, with an abundance of snow; 
today, reports of blizzards were received here. 

Fir inquiries and actual business showed a 
marked increase during the week. In view of 
the low prices, any improvement in demand 
is certain to result in firmer quotations. Logs 
are holding firm at prices relatively much 
better than are obtained for lumber. There 
is no surplus log supply in the Columbia 
River district. Pine business, too, showed 
signs of improving. Orders exceeded normal 
production last week by a good margin, and 
shipments were very close to normal produc- 
tion. 

Fire this morning destroyed the 60,000-foot 
sawmill of the Warrenton Lumber Co., at 
Warrenton, Ore., operated under lease by W. 
D. Plue and John Patterson. The mill was 
cutting largely for export. Sheds and kilns 
were saved. The plant is owned by the first 
National Bank of Portland. John Patterson 
stated today that his company had about 
2,000,000 feet in storage sheds and it was 
saved. The company has a large number of 
unfilled orders on hand. While it did a large 
export business in heavy timbers, it also 
specialized in door stocks for the Australian 
market and did a considerable local business. 
There is another mill, not now in operation, 
near the plant destroyed. It too was operated 
for a time by Messrs. Plue and Patterson 
under lease. 

Walter Hult, formerly of the Hult Bros. 
Lumber Co., at Mulino, Ore., in Clackamas 
County, when in Portland this week announced 
early operation of a mill at Noti, Ore. 

Roy Beebe, who recently took over and re- 
modeled the plant formerly known as the 
Leona Lumber Co., Drain, Ore., while in 
Portland this week said that he would begin 


operations in January, sawing about 60,000 
feet a day. 
Conrad Keller, formerly superintendent 


Willamette Valley Lumber Co., at Dallas, Ore., 
has been appointed manager of the former 
Beaver Lumber Co.’s plant, recently merged 
with the Clark & Wilson Lumber Co. 

Allen Hemphill, until recently sales man- 


nericas Lumber Centers 


ager for the Winchester Bay Lumber Co., at 
Reedsport, Ore., passed through Portland this 
week on his way to Minneapolis, where he 
will engage in the wholesale paint and enamel 
business with Harry Reynolds, former Minne- 
apolis lumberman. 

Joseph Minot, formerly of the Inman, Poul- 
sen Lumber Co.’s sales department here, has 
returned to Portland after a European tour 
taken following a severe illness. 

J. A, Byerly, well known Columbia River 
logger, who about six months ago sold his 
interests in the Ostrander Railway & Timber 
Co., has purchased a half interest in the 
holdings of the K. P,. Timber Co.’s holdings 
in the Nehalem River section, which include 
450,000,000 feet of high grade timber, the 
Columbia-Nehalem River railroad and the 
Green Mountain Logging Co. Mr. Byerly has 
been elected president of the company and 
will also be its manager. Mr. Byerly stated 
today that the plant will resume operations 
as soon as the snow is off the ground. Robert 
S. Shaw, former manager, will join the Shaw- 
Bertram Lumber Co., Klamath Falls, Ore., in 
which his brother, J. R. Shaw, is a controlling 
factor. 


Los Angeles, Calif. 


Dee. 31.—Reports from wholesalers state 
that cargo arrivals for the week are larger 
than they were for the previous week, these 
shipments being necessary in many instances 
to take care of depleted retail stocks imme- 
diately after the inventory period. There is 
still quite a surplus at the docks, but it in- 
cludes many undesirable items. The lesser 
building operations are being held up until 
the end of the second week in January. There 
is not anything to indicate that the first two 
or three months of 1928 will be as active as 
the same months this year. November was 
the peak month of 1927 for the Los Angeles 
building, showing the largest monthly total 
reported since December, 1923. 


Jackson, Miss. 


Jan. 3.—A number of large inquiries are out 
for southern pine. Car material which has 
been rather sluggish has shown more activity 
than any other item during the last week. 
Longleaf timber schedules have been rather 
plentiful and are bringing fair prices. Heart 
cutting is quite active and schedules for large 
sizes in special lengths are much in evidence. 
Sales managers feel that shed stocks will soon 
show a sympathetic movement, and that high 
grade items will show more activity and will 
possibly record a slight. advance. Dimension 
shipments during the last two weeks have 
been very slow, due to inclement weather. Di- 
mension prices have advanced 50 cents to $1, 
covering the entire lists. Some mills report a 
scarcity of certain lengths, and_ stocks 
throughout this section seem broken. 

The offices of the Finkbine Lumber Co. have 
been moved to the tenth floor of the new 
Lampton Building, one of the most modern 
office buildings in the South. The offices of the 
sales department and of the executives are 
beautifully paneled in redwood, manufactured 
by the Finkbine company at its D’lo plant. 
The Trenton Lumber Co., a Finkbine subsi- 
diary, occupies offices on the same floor. 


Norfolk, Va. 


Jan, 3.—There is a general feeling prevalent 
in the North Carolina pine market that better 
times are right around the corner. Some re- 
tail dealers, who usually keep in close touch 
with the lumber market, predict that prices 
will be higher thirty days from now on quite 
a number of items. Millmen are showing no 
disposition whatever to offer price concessions. 
Surplus stock is rather low at the small mills, 
“and the large ones are in good financial condi- 
tion to await further developments. 

There has been a better demand for 4/4 No. 
2 and better, both edge and stock widths, band 
and circular sawn. Inquiries have picked up 
considerably. There is going to be more No. 3 
lumber sold in the South after inventories are 
cleaned up. No. 2 and better 4/4 bark strips, 
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TRY OUR 
No. 2 Common S45S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 


Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. , Box, 171, Denver, Colorado 
H.E. Wade, + - i: oo ‘Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. * 
and Dabwemiee Rys. Missoula, Mont. 
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SITKA _SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 
(Strong to Edge Grain) 
Also Spruce Finish $ 4S 
(13/16 x 1/2” Off in Width) 
All KD 8% or Less Mois- 
ture Content. 
Capacity 150,000 Ft. 8 Hours. 43 


WINCHESTER BAY LU 


REEDSPORT, OREG 














Loggi » 
SSING Raph c. Bryant 
to solve in I ng, | 
are Yor gine es Tnsvscting tan fect ox 
=— economically? FOR aging” will 
you how. An ae pease’ book 
for superintenden ners, 
phe 0 $4.50, postpaid. 


1 So. Dearborn St. 
American Lumberman “ Ghicece, IL 














68 AMERICAN LUMBERMAN 


JANUARY 7, 1928 





Cc CALIFORNIA Coo 
— White Pine 


alifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 














Lumbermen’s Exchange 
R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


1011-13 Langa as National SAN FRANCISCO 

















California White Pine 
California Sugar Pine 
California | California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


e Monadnock Bidg., 
Frederic S. Palmer, san rrancisco CAL. 











BOX SHOP 
AND 


CLEARS e Rg 





H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 

R. H. Downman 

J. W. McWilliams 

C. D. Terwilliger, 


Sec.-Treas. & 
Gen. Manager 


F. E. Walker, 
Asst. Sec. & Treas. 


We invite your inqut- 
ries and orders. 


Clover Valley 
Lumber Co.. 


LOYALTON, CAL. 
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In San Francisco~. 


RIGHT in the heart of the 

new business center at 
Eight and Market Streets. 
Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard Ernest Drury 
L Ma 


essee nager 






RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearbora St., CHICAGO 


rough, and miscuts, rough and dressed, are 
going to be much more active within a short 
time, prices will advance. 

The box makers have been rather busy but 
have not been buying very much new stock. 
Kiln dried lumber is apt to advance, for good 
air dried box, both edge and stock widths, is 
very scarce. The yards are calling for more 
6- and 8-inch air dried box, and are willing 
to pay more money for these widths than they 
were two weeks ago. The box makers are also 
interested in these widths. as well as 4- and 
5-inch. No. 2 edge box, 4/4 rough, dressed, 
also resawn rough, has been moving better al- 
though most is being sold without red heart 
and pitchy boards being included. No. 2 4/4 
stock has been rather quiet, and the same is 
true of 4/4 box bark strips, rough and dressed. 

There has been very little activity in the 
dressed lumber market. The mills have a 
good assortment of stock but will not reduce 
prices further. Kiln dried roofers have been 
in good demand, and most mills making good 
roofers have no stock to offer and are think- 
ing of higher prices. Air dried roofers have 
been quiet. 


Philadelphia, Pa. 


Jan. 3.—A complete readjustment of prices 
was made by leading wholesalers in the Phila- 
delphia district this week. Last month’s fig- 
ures are shaded in most cases. The trade is 
looking forward to 1928 with a feeling that 
conditions will be better. The softwoods have 
suffered somewhat from the over production, 
and at present there is a surplus here of long- 
leaf flooring, North Carolina pine and roofers, 
The hardwoods are in better demand and the 
price changes are 


The difficulties facing West Coast mills 
were searchingly discussed at a dinner meet- 
ing of the Philadelphia Wholesale Lumber 
Dealers’ Association by J. H. Holme, large 
stockholder in the Eatonville Lumber Co., Ta- 
coma, Wash., and a brother-in-law of J. El- 
mer Troth, member of the association. Mr. 
Holme is spending a short time in this city. 
He pointed out the necessity imposed upon 
mills to maintain continuous production even 
in the face of losses, and convincingly pre- 
sented figures to show that western forest 
resources are in no danger of becoming ex- 
hausted. 


New York, N. Y. 


Jan. 3.—Just before Christmas there was 
an encouraging improvement in business. The 
holiday week brought expected dullness. 

W. Scott Blanchard and A. T. Morbach have 
been chosen to direct the New York office of 
the Blanchard Lumber Co. 

R. D. Johnson has been assigned to the 
New York office of the R. T. Jones Lumber 
Co., North Tonawanda, N. Y. 

New York lumbermen are preparing for 
their annual trip to the convention of the 
Canadian Lumbermen’s Association, to be 
held February 7 to 9, in Quebec City. Extra 
sleeping cars will be attached to the “Mon- 
trealer,” leaving Pennsylvania Station, Feb. 
6, to accommodate the New York party. 
George S. Laick, 605 Fifth Avenue, is in 
charge of reservations. 

The Eppinger & Russell Co., old-line whole- 
saler, has removed its offices to the Park- 
Murray Building, 11 Park Place. 

Russell T. Starr, Brooklyn retailer and 





slight. Chestnut is 
quoted slightly lower, 
with ash prices sta- 
tionary. Considerable 
poplar is being sold 
not only in the city 
but throughout New 
Jersey. West Virginia 
poplar is bringing as 
high as $120 for FAS, 
inch and up, while the 
commons, in greatest 
demand, are being sold 
at $1 advance over 
November prices. 


An order for 720,000 
feet of Sitka spruce is 
about to be placed by 
the Ocean City council. 
Twelve bids have been 
received, the lumber to 
be used in rebuilding a 
part of the Ocean City 
boardwalk destroyed 
last fall by fire. The 
lumber will be all 3x4- 
inch, 10- to 16-foot, 
vertical grain, B&bet- 








remodeled. 











A suburbanite waited for all the houses in his block to be built or 
Then he remodeled his own which had been sheltering 
families a half century. 
new weather boards and a bay on the gable end, substituting French 
windows for a front door, rebuilt the side porch and gave the whole 
generous coats of paint. 


He built new the rear extension, put a few 


The picture shows how it now looks. 





ter, S4S, %-inch scant. 
The new boardwalk will be 3688 lineal feet 
and 60 feet wide, running from Sixth to 
Twelfth streets. The walk will be built in 
herring bone fashion with an alley in the 
center for rolling chairs and vehicles. It will 
be nearer the ocean than the old walk, and 
will be a permanent construction. with hotels 
and stores on the side farthest from the sea. 
On the ocean side, there will be no obstruc- 
tions except possibly a pier or band stand. 
It was learned today, from authoritative 
sources, that the largest lumber yards in 
Philadelphia are planning to consolidate into 
one corporation. .Application has been made 
for a charter for the merger under title of 
Lumber & Millwork Co. of Philadelphia. 


The Susquehanna Valley Lumbermen’s As- 
sociation has become a unit of the Pennsyl- 
vania Lumbermen’s’ Association, and has 
elected the following officers for the coming 
year: President, John Hilbush, Shamokin; 
Emory Miller, vice president, and David Bros- 
cious, Sunbury, secretary-treasurer. 

Vicegerent George Lippincott announces 
that the next Hoo-Hoo concatenation will be 
held in Philadelphia, Friday evening, Jan. 27. 

Thomas R. Marshall, president Lumbermen’s 
Exchange, and Walter B. MclIlilvain have both 
been elected to the Sawdust Club of the 
Philadelphia Union League. 

The Philadelphia Retail Lumbermen’s Asso- 
ciation has mailed to twenty-three hundred 
engineers, architects, contractors and build- 
ers a copy of the grading rules for maple, 
beech and birch flooring, calling attention to 
recent changes in maple flooring grades. 


treasurer the New York Lumber Trade Asso- 
ciation, has been elected a member of the 
board of the South Brooklyn Savings Institu- 


tion. 
Milwaukee, Wis. 


Jan, 3.—The lumber market here continued 
quiet through the holidays. Retailers here 
went into the new year with lower stocks than 
they ever had. The outlook for Milwaukee 
for 1928 is very good, according to the trade. 
It is believed that building will surpass the 
record made last year. Information reaching 
here from the West Coast is that some orders 
are coming right along and that although 
volume is not large, stocks are beginning to 
be quite broken, especially in certain items. 
Idaho white pine selects are in about normal 
supply for this season. There is not .very 
much 1x6-inch in either D or C, but enough 
for mixed cars, while 6/4 D and C and also 
1x12-inch in both D and C appear very scarce. 
No. 1 Idaho white pine is reported quite scarce 
in nearly all items. No. 2 stocks are reported 
fairly complete at some mills, while others 
are short of certain items. No. 3 Idaho white 
pine is plentiful in all widths, while No. 4 is 
not over plentiful. Pondosa pine selects are 
in good supply, and No. 2 common is quite 
plentiful except 1x12-inch. Fir and larch stocks 
are light and limited to just a few mills, and 
white fir can be had in small quantities. The 
lath market has tightened in the last few days 
and retailers are getting uneasy about the 
supply. 
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Birmingham, Ala. 


Jan. 3.—Tuesday after Christmas started 
the lists into yards for figures, and orders 
were closed right along during the week. For- 
mer records for sales were broken by most 
dealers. None of the forty-odd yards in the 
district has any excess stocks. Shed stock is 
heavier than yard, and replacements will be 
in order within the next thirty days. 

R. V. Elledge will remove his headquarters 
from Macon, Ga., to Farley Building, Birming- 
ham, maintaining a branch office in Macon. 

The Tallapoosa Lumber Co. closed down its 
North Birmingham yard and opens Jan. 2 at 
North 45th Street and 12th. Avenue, or East 
Birmingham, having installed a complete out- 
fit of new machinery and new stock. 

The Estes Lumber Co. has closed out its 
Woodlawn stock and will shortly discontinue 
that yard. Several offers have been made for 
the site. This company will concentrate on 
its other three yards, 

The Tuscaloosa Lumber Co. closed its local 
office on Dec. 31 and will direct all sales from 
Tuscaloosa office, 


Laurel, Miss. 


Jan. 3.—Local mills are resuming opera- 
tions. Orders are coming in more freely than 
before the holidays began. Prices in some 
instances are $1@1.50 higher than they were 
ten days ago. Shippers are experiencing diffi- 
culty in furnishing dry stocks of a good many 
items, the result is an increase in order 
files. Dimension, in practically all sizes, has 
been much sought after. No. 2 common 
flooring remains very scarce and special cut- 
ting in longleaf is very hard to secure for 
prompt shipment. The export market is 
showing more strength than for some time. 
Sawn timber is bringing in perhaps $11 more 
than it was two or three weeks ago. Kiln 
dried saps are the weakest item on the export 
list, but local exporters feel that this item 
will show considerable improvement in the 
near future. 


Beaumont, Tex. 


Jan. 2.—With the opening of the New Year, 
despite the severest cold snap this section 
has experienced since 1917, a feeling of op- 
timism prevails in the pine market. Manu- 
facturers, wholesalers, jobbers and retailers 
point to the fact that stocks are at their low- 
est, while the State as a whole is unprece- 
dentedly prosperous, and local architects are 
busy on hundreds of home plans for imme- 
diate erection in the east Texas section alone. 
Demand is confidently expected to increase 
materially, and prices to strengthen. A few 
manufacturing plants were injured by the 
freeze beginning Saturday and continuing un- 
til today noon, but this damage is not ex- 
pected materially to cut down pine production. 
Export demand for hardwoods is increasing 
daily. Some two thousand tons of assorted 
hardwoods and more than two million feet 
of pine left this port last week. Virtually all 
the hardwood went to European ports, while 
the pine went to Caribbean, South American 
and United Kingdom ports. Recent torren- 
tial rains have materially cut down hardwood 
production and stopped all logging operations 
in the hardwood sections hereabouts. 


Bogalusa, La. 


Jan. 3.—Because of its unique and attractive 
appearance, and also its demonstration of the 
adaptability of wood for any desired purpose, 
a playhouse built on the spacious lawn at 
the home of Col. and Mrs. W. H. Sullivan as 
a Christmas remembrance from the M, Marx 
Co., for the two Sullivan children, Ellarose 
and Bill, jr., has attracted a great deal of at- 
tention from citizens of this community. The 
beautiful playhouse is six by four feet in 
dimension, exclusive of the front porch with 
its two Colonial style columns, and is a com- 
plete structure in every respect. Workmen 
from the M. Marx Co. laid the foundation and 
completed the building, including installation 
of the windows and painting the structure, in 
less than one day. 

The many friends throughout the lumber 
industry of George A. Townsend, sales di- 
rector of the Great Southern Lumber Co., will 
be delighted to know that after a long stay 
in a New Orleans hospital, where he under- 
went a major operation, he was able to re- 
turn to his home in Bogalusa in time for the 


Christmas holidays. While his condition is 
greatly improved, and he is progressing 
toward complete recovery in a satisfactory 
manner, he is not yet able to resume his 
duties, 

All of the business interests of Bogalusa 
are looking forward with pleasant anticipa- 
tion to the annual get-together meeting, to 
be held Jan. 5 at the call of Mayor W. H. 
Sullivan, president of the Chamber of Com- 
merce. Invitations to this get-together meet- 
ing have not been limited to members of the 
chamber, but all business and professional 
men have been included. It is expected that 
this meeting will develop a number of plans 
for the upbuilding and betterment of Bogalusa. 


Shreveport, La. 


Jan. 3.—The southern pine market shows a 
bit more life. Mills and wholesalers say that 
there are a large number of inquiries afloat, 
some of them indicating a considerable vol- 
ume of purchasing. Business last week was 
rather light. The scarcity of some items may 
be explained by the disinclination of mills to 
take on orders for certain items of common 
stock because of shutdowns, for the volume 
of unfilled orders is not large. If the present 
heavy inquiry develops a corresponding quan- 
tity of orders, mills will be able to choose such 
business as fits stocks and brings favorable 
price. The unprecedentedly cold weather and 
heavy rains of the last few days have slowed 
up operations. Most pine manufacturers and 
wholesalers seem very optimistic. 

creates demand is rather slow, and prices 
soft. 


Brookhaven, Miss. 


Jan. 3.—Southern pine orders have been 
very light. There were small sales of floor- 
ings in all grades and widths. This was also 
true of drop siding, ceiling and finish. Sales 
of boards were rather heavy, particularly in 
shortleaf, and 6-, 8- and 10-inch No. 2 boards 
show a heavy oversale. Nos. 1 and 2 kiln dried 
lath have been moving in nice quantity, but 
at prices that are really below cost of produc- 
tion. No. 3 common lumber has been moving 
in quite nice volume, especially in 8- and 12- 
inch widths. There has been considerable de- 
mand for longleaf dimension items in both 
Nos. 1 and 2 common grades, while No. 3 has 
shown very little activity. Export demand 
has been holding up quite well. Box shook 
business has been coming in nice volume, with 
a prospect for large business in cabbage 
crates in the near future. 

Walter J. Noone, eastern sales manager J. 
J. Newman Lumber Co., Scranton, Pa., has re- 
turned home after a trip to company opera- 
tions in the South. 

K. W. Bridges, assistant general sales man- 
ager J. J. Newman Lumber Co., spent the 
week before Christmas attending to business 
in St. Louis, 


Minneapolis, Minn. 


Jan. 3.—Northwest lumbermen are opti- 
mistic over the prospects. The spending 
capacity of the Northwest has been increased 
substantially because of large crop yields, 
and building has been delayed, particularly 
in the smaller communities and on farms. 
Crop prospects this winter are better than 
they were a year ago. There is an abundant 
snow blanket over the entire territory, im- 
proving soil conditions. Early this week there 
were evidences of a resumption of trade. 
There were more inquiries and some substan- 
tial orders placed, 

Retailers now are looking forward to the 
Northwestern Lumbermen’s Association con- 
vention in Minneapolis Jan. 17, 18 and 19. 
Indications, according to officers, are that the 
attendance will top a new record. 

W. O. Nelham, of Nelham Bros. Lumber 
Co., with six yards in South Dakota and head- 
quarters at Watertown, was here last week. 
With him came W. C. Wallace, of the Water- 
town Sash & Door Co., alsd of Watertown, 
S. D.. Mr. Nelham said trade was fair. New 
packing house construction in South Dakota 
has helped business, he said. 

Mark Molton, of Shelvin, Carpenter & 
Clarke Co., who was injured about ten days 
ago in an automobile accident, has recovered. 
He left the hospital in time to spend Christ- 
mas at home. 


(Concluded on page 79) 











Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 


LUMBER COMPANY 
St. Louis, Mo. 


























MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - . * 





Minn. 
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| CHICAGO 
VANLANDINGHAM Lpr. Co. 


228 No. LaSalle St., CHICAGO 
‘ Telephone, State 6427 








IMMISSION 
Lawrence F. Braun 


William E. Krueger 
James Allee 


LUMBER / 
‘ 


W. B. Vanlandingham oe 
E. T. Vaniandingham Lesm* 
Cc. B. Cunningham 


West Coast Products 
Southern Pine 





Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE 


ON A COMMISSION BASIS. 





GILBERT NELSON & CO. 


Public Accountants 
i! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphiet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 











That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 


















impression POTEEL COMPANY 
that com- PIT TSBURON. mA 

mands re- ques sane 
spectful at- 

tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 


Engravers Plate Makers Die Embossers 








1108 South Wabash Avenue, CHICAGO 








IF YOU RUN A SAW MILL 
the fun and philosophy in “Re-sawed Fables,” a 
book of short tales of the lumber business by 
Douglas Malloch, ‘“‘the lumberman poet,’ will make 
it a lot more fun to run. $1, postpaid. Address 
the publisher, The American Lumberman, 431 8S. 
Dearborn St., Chicago, Ill. 


Se 





Tames Wesson, of the Home Lumber Co., 
spent the holidays with his parents in Brook- 
haven, Miss. 


W. J. Cook, eastern representative for the 
Henry D. Davis Lumber Co., made a business 
trip to St. Louis, Mo., this week. 


L. A. Bigelow, of the Bigelow-Lamoreaux 
Lumber Co., is spending two weeks in the 
South visiting among the mills. 


E. F. Xanten, of the C. D. Johnson Lumber 
Co., spent most of the week on a business trip 
through the central Illinois consuming terri- 
tory. 


Ben Hartquist, sales manager of the Hatten 
Lumber Co., New London, Wis., was in Chi- 
cago this week calling on the local northern 
hardwood trade. 


S. B. Marvin, Chicago representative of the 
Pacific States Lumber Co., of Tacoma, Wash., 
is enjoying a vacation at Hot Springs, Ark., 
where he has been since Dec. 22. 


T. A. McElreath, who has been with L. D. 
Leach & Co. for about a year, severed his 
connection with that company on Dec. 15. He 
has not yet announced his future plans. 


R. G. Maislein and H. W. Maffett, of the 
Maislein-Dawson Lumber Co., Sheboygan, 
Wis., spent several days in Chicago this week 
sizing up the northern hardwood situation. 


Glen Patterson and M. Perkins, of the J. 
H. Patterson Co., line-yard operators with 
headquarters at Rockford, IIl., spent several 
days in Chicago this week calling on the local 
trade. 


George L. Hollister, of the Hunter-Nichols 
Lumber Co., Peoria, IIl., is visiting relatives at 
Pascagoula, Miss., and expects to make a tour 
of some of the mills in that section before re- 
turning home. 


Earl Kenyon, manager of sash and door 
sales of the Long-Bell Lumber Co., Kansas 
City, Mo., was in Chicago this week confer- 
ring with C. W. Lawrance, manager of the 
Chicago district. 


F. W. Long, sales manager of the Wiscon- 
sin-Michigan Lumber Co., northern hardwood 
manufacturer of Eagle River, Wis., stopped 
over in Chicago last Saturday on his return 
to headquarters following a visit with rela- 
tives in Muskegon, Mich. 


John Hurd, of the John S. Hurd Lumber 
Co., Memphis, Tenn., when in Chicago this 
week on business, reported that high water in 
some sections of the southern hardwood pro- 
ducing sections has interfered with logging and 
manufacturing operations. 


George A. Houston, manager of lumber 
sales of the Long-Bell Lumber Co., Kansas 
City, and Earl H. Houston, of the com- 
pany’s Longview (Wash.) office, passed 
through Chicago this week on their way East 
on business for the organization. 


H. E. Woodcock, manager of the Chicago 
office of the Tri-State Lumber & Shingle Co., 
announces the arrival on Jan. 2 of an 8-pound 
girl. Both mother and baby are doing fine, 
states Mr. Woodcock, who adds that the lum- 
ber business now is bound to improve. 


At a conference held at the Chicago office of 
the Weyerhaeuser Sales Co. this week there 
were present F. K. Weyerhaeuser, vice presi- 
dent, St. Paul, Minn.; Walter Driscoll, of the 
Cloquet (Minn.) mills, and D. H. Bartlett, 
service manager of Weyerhaeuser Forest Prod- 
ucts, St. Paul. 


Anrong the northern lumbermen who are 
preparing to make their annual pilgrimage to 
the sunny South is Will A. Cavin, of the Cavin 
Chain Yards, Sturgis, Mich. Mr. Cavin was 


in Chicago this week, accompanied by M. S. 
Rudisill, manager of the yard at Niles, Mich., 
and said that his winter trip this year would 
be to the West Indies. He expects to leave 
about the middle of January with Mrs. Cavin 
for a month’s stay in the islands. 


Henry Kirk, formerly manager of The Whit- 
ney Company, of Garibaldi, Ore., and the Beaver 
Lumber Co., of Portland, Ore., on Dec. 15 be- 
came connected with the Chicago sales force of 
L. D. Leach & Co. The company announces 
that the Nanaimo Lumber Co., of Nanaimo, 
B. C., started operations Jan. 3 following a 
two months’ shutdown to replace boilers and 
power plant destroyed by fire recently. The 
mill has a capacity of 125,000 feet of fir per 
8-hour shift. 


W. E. Trainer, proprietor of the Trainer 
Bros. Lumber Co., left Jan. 1, accompanied by 
his wife, for an extended vacation through the 
South by automobile. He expects to visit old- 
time friends at Cairo, Ill., and Memphis, Tenn., 
en route to Mount Dora, Fla., where he will 
spend some time with his daughter, who is 
teaching school at that place. Fishing and golf 
will be his occupation during his stay. During 
Mr. Trainer’s absence, David O. Gran will be 
in charge of the office and yard at 2431 South 
Loomis Street, Chicago. 


Plans for Annual Sales Conference 


Sales representatives of the Chicago district 
of the Long-Bell Lumber Co. will hold their 
annual conference at the Palmer House, Chi- 
cago, beginning Jan. 15, which will be featured 
with a discussion of subjects pertaining to the 
manufacture and distribution of the company’s 
well known products. The following are ex- 
pected to attend this meeting: J. D. Tennant, 
vice president; George A. Houston, manager 
of lumber sales; J. H. Lane, manager of tim- 
her sales; Earl Kenyon, manager of sash and 
door sales; George W. Allport, hardwood su- 
pervisor, all of Kansas City, Mo.; Fred Mul- 
lett, general manager of the Long-Bell opera- 
tions at Quitman, Miss.; Earl H. Houston, 
Longview, Wash., and C. W. Lawrance, man- 
ager of the Chicago district. In addition, the 
following sales representatives will be present: 
Frank Benson, Indianapolis, Ind.; W. C. But- 
ler, Chicago; B. Hazen, Chicago; C. C. 
Lay, Decatur, Ill.; Walter Limbaugh, Peoria, 
Ill.; J. E. Moses, Minneapolis, Minn.; Porter 
Paddock, Springfield, Ill.; W. S. Phillips, Osh- 
kosh, Wis.; O. D. Smith, Rockford, Ill.; Stan- 
ley F. Staples, Minneapolis, Minn.; H. H. 
Stay, Bloomington, Ill., and F. C. Van Brunt, 
Chicago. 


Local Firm to Increase Facilities 


With a view to enlarging facilities to serve 
its trade and to add other woods to its manu- 
facturing plant at Cairo, IIll., the Gregertsen 
Bros. Co. has purchased the 17%4-acre property 
of the Himmelberger-Harrison Lumber Co. at 
Cairo, including machinery and buildings, five 
switch tracks etc., formerly operated under the 
name of the National Planing Mill Co. The 
Gregertsen company expects in the near future 
to erect a new plant and install dry kilns for 
the manufacture of gum and tupelo trim. In 
addition, the firm will handle Philippine ma- 
hogany, having taken on the account of -the 
Cadwallader-Gibson Co., of Los Angeles, 
Calif., with mills in the Island of Luzon, 
Philippine Islands, one of the best known con- 
cerns in the trade. The Gregertsen Bros. Co. 
now has a quantity of Philippine mahogany in 
different thicknesses and grades at its Cairo 
plant, and will bring in cargoes from the 
Luzon mills to New Orleans, La. After a long 
study, the Gregertsen company decided on this 
stock on account of its being of hard texture 
and practically free from worm holes. 

The Gregertsen Bros. Co. has been prominent 
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in the cypress industry for many years, main- 
taining general offices at 332 South Michigan 
Avenue, Chicago, and operating yards and plan- 
ing mills at Cairo, Ill. The enlargement of its 
scope through the manufacture of gum, tupelo 
and other trim, and the handling of Philippine 
mahogany will doubtless add to its present 
large list of satisfied customers. 





Local Views of This 
and That 


“The one thing that is largely responsible for 
holding back the more rapid development of the 
small dimension business is the attitude of the 
buyers for the consuming factories.” This was 
a statement made by W. A. Linton, of Cam- 
bridge, Ohio, who was in Chicago last week on 
his way to Riverside, Calif., where he will 
spend the next several weeks. Mr. Linton is 
a manufacturer of walnut lumber and he finds 
a decided trend in the direction of a greater 
degree of refinement at the mills, and he is con- 
fident that the smal] dimension business is 
going to grow in importance right along. 


**e KK * 


“Many of the buyers,” said Mr. Linton, 
“seem to think that they should buy their di- 
mension stock on the basis of waste or low 
grade lumber, entirely disregarding the fact 
that when the material reaches them it is 100 
percent clear, that it is cut to size ready for 
use, and that they are saved the expense of 

















QUICK DELIVERY 


Sets Chicago-Detroit Air Rec- 
ord—T he Stanolind, giant three- 
motored plane of the Standard 
Oil Co. of Indiana, produced 
in the Ford plant, established a 
record Jan. 4 in flying from Chi- 
cago to Detroit, 300 miles, in 
one hour fifty minutes, carrying 
ten passengers. The usual flying 
time is three to four hours. How 
long will it be before lumber 
yards will be making quick de- 
liveries to their trade by air- 
plane? 




















paying freight on waste lumber and also the 
expense of cutting the stock with highly paid 
labor. Of course if this stock is cut to dimen- 
sions at the mill, the producer can take defec- 
tive or low grade lumber and by carefully 
manipulating it cut the clear stock from it; but 
this does not signify by any means that this 
represents all profit to the manufacturer. The 
fact is that the small dimension producers who 
stand the best show of making a profit are 
those who cut for dimension beginning in the 
woods. However, the time will come when the 
producers of dimension stock and the users will 
be able to get together on a mutually profitable 
basis and when that is done the small dimension 
stock business is going to increase by leaps 
and bounds.” 
KK Ke 

Asked how far walnut logs could be shipped 
with a profit to the owner, Mr. Linton replied 
that this depended largely on the size and 
quality of the logs. Some walnut logs may be 
shipped as far as a thousand miles at a profit 
hoth to the shipper and the buyer, but small 





and inferior logs command a price that will 
stand only a short freight rate. Because of . 
seasonal and weather conditions, Mr. Linton 
finds that he can more profitably take his vaca- 
tions in the winter than in the summer, and he 
is reversing the usual order of a vacation sea- 
son by spending a few weeks in California. 
ees 

“About the hardest proposition the retail 
lumber dealer comes up against when he tries to 
sell only quality material and secure a reason- 
able profit is competition from dealers whose 
sole ambition seems to be a large volume of 
business without any particular regard to the 
quality of the material sold or the price se- 
cured, and unfortunately our community has 
not been entirely free from that sort of com- 
petition during the last year.” This statement 
might be attributed to a dealer from almost 
any section of the country, but this time it was 
made to a representative of the AMERICAN 
LUMBERMAN by Oscar Lampland, president of 
the Lampland Lumber Co., St. Paul, Minn., 
who was in Chicago this week on an important 
business mission. 

kK KK * 

“While, like many other concerns, we have 
not made as much money during the last year 
as we had hoped to, we feel that we have done 
about as well as the average and better than 
a good many companies; for we have made a 
fair return on the year’s business,” Mr. Lamp- 
land declared. “We have completed our in- 
ventories, closed our books and are now all set 
for what gives every indication of being an 
active business year. The agricultural situation 
in the Northwest is greatly improved and of 
course the Twin Cities will benefit by the in- 
creased business in every line that will come 
from those sections.” 

* Kk KX * * 

“By the way,” continued Mr. Lampland, “I 
want to turn from a discussion of business just 
for a moment to express my appreciation of the 











AMERICAN LUMBERMAN. I was especially well 
pleased with the front pages of the Christmas 
and New Year’s issues. I think it is a great 
thing that the lumber industry has a publication 
that goes beyond the mere business details and 
stands for the higher and better things in life. 
I read every issue of the AMERICAN LUMBER- 
MAN and find it quite helpful not only because 
of the news of the industry in every section of 
the country but also because of the many help- 
ful merchandising ideas that are presented to 
its readers.” 
kK OK Ok * 

Becoming more enthused over end-matched 
lumber the more of it he uses, Will C. Huggins, 
the Wilmette (Ill.) contractor whose satisfy- 
ing experiences with this class of material were 
related in the AMERICAN LUMBERMAN of Oct. 
22, 1927, declares that it will henceforth enter 
into all his building projects in view of the 
economy of time and material, the substantiality 
and general satisfaction which he has found its 
use assures. The end-matched lumber used by 
Mr. Huggins in his operations is supplied by 
the Frank J. Burns Lumber Co., Chicago, 
which is the distributer for the Pioneer Lumber 
Co., Elrod, Ala. Frank J. Burns, president of 
the distributing concern, also believes firmly 
in the future of end-matched stock, provided 
it is properly exploited. He advises manufac- 
turers to make particular efforts to bring the 
merits of this product before the architects 
and to educate them into specifying it. “I be- 
lieve this would be a simpler method of intro- 
ducing such an innovation into general use 
than to approach the contractors directly,” he 
said, “for the contractors in the larger cities, at 
least, are pretty much set in their ideas of costs 
and methods and are often unwilling to give 
something new a fair trial unless forced to do 
so by the architects’ specifications.” 


AN INTENSIVE effort is being made to impress 
the public with the importance of forestry 
in New Zealand. For this purpose a Forestry 
League has been formed, and is now com- 
posed of 500 memibers. 


Lumbermen 
Who Come 
to CHICAGO 


will find it a big advantage 
both in a social and a business 
way to get acquainted with the 
Lumbermen’s Club of Chicago. 


This is the one central meet- 
ing place of Chicago lumber- 
men. Here you will always 
find a ready welcome. You can 
take your luncheon here in 
the most pleasant surroundings 
and enjoy a delightful lounge. 
Come up the very next time 
you're in Chicago. 


Remember, 23rd Floor of 
Builders’ Building. 


Lumbermen’s 
Club of Chicago 


Wacker Drive at LaSalle St. 


E. A. THORNTON, President 
M. E. COWPER, Sec. - Mgr. 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
511 Locust St. 
t. Louis; Me. 


OF NEW YORK 
1751 Ill. Mer. Bank Bldg. 


537 Mer. Exch. Bldg., 
Chicago Ill. 


San Francisco, Cal. 
































Planning a 
New Mill? 


Whether it is an entirely new plant 
or just an addition, let our engineers 
help you plan and build economically. 
Thiry-seven years’ experience is back 
of our guarantee of satisfaction. 

This sawmill plant was erected un- 
der our supervision :— 


La. Central Lbr. Co., Clarks, La. 


Write for data on our service. 


THRALLESH EA 


NICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 
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She GOSHEN 


Manufacturing Co. 


600 Reynolds Street 
GOSHEN, IND. 











ATTENTION 


COMMISSION 
SALESMEN! 


Do you, or would you like a sideline which 
sells to EVERY retail lumber concern and 
carries a good commission on every sale ? 


9) 


THE FINEST AND BEST 


Carpenter Aprons, 
NAIL SACKS 


and 
TARPAULINS 


IN AMERICA 


Some good territory open for capable, satis- 
factory producers. Write for proposition, stating 
territory covered and details of importance to a 
permanent connection. 


Allied Cloth Specialties, Inc. 


GREENVILLE, OHIO 














WARREN AXE & TOOL CO. 


WARREN, PA. 


arded highest 


Sama - Pacific GRAND PRIZE 


al Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS O75 Oona eS 


tory capacity 3500Axes& Tools 





Business Changes 


CALIFORNIA. Dinuba—Alta District Lumber 
Co. sold to W. Hardwick. 

Mt. Shasta—Mt. Shasta Forest Products Co. is 
being organized to take over Rainbow Mill & Lum- 
ber Co. and Pioneer Box & Lumber Co.; Frank 
Ball is promoting the new company. 

Sacramento—Cutter Mill & Lumber Co., 1749 
Stockton Blvd., has purchased the stock of Sacra- 
mento Lumber Co., 12th and B streets. 

San Diego—Century Lumber & Mill Co. has pur- 
chased the yard of the Independent Lumber Co. 
of National City and will make improvements. 

San Francisco—J. . Dieckman moving office 
from 461 Market St. to 110 Sutter St. 

Stockton—San Joaquin Lumber Co. and Falcon- 
bury Lumber Co. have merged under name of 
San Joaquin Lumber Co., with W. H. Falconbury 
as president. 





ILLINOIS. Bartlett—Heinke & Holts sold lum- 
ber, coal and feed business to O. H. Wright & 
Co. (Inc.), of Belvidere, which will operate as a 
subsidiary under name of “Wright’s at Bartlett.” 

Normal—Walter D. Alexander Joint Stock Co. 
succeeded by W. D. Alexander & Co. 


INDIANA. Kendallville—Eureka Lumber Co, 
sold to Colter Bros. Lumber Co. at receiver's sale. 


KANSAS. Arkansas City—Fullerton-Stuart Lum- 
ber Yards sold to Clark Lumber Co. 


LOUISIANA, Baton Rouge—McCarroll Lumber 
Co, changing address of general office to Frost, La. 


MASSACHUSETTS. Boston—Chas. Ruggles Co.; 
Geo. A. Dascomb sold interest to Israel Nesson. 


MINNESOTA, Gibbon—Gibbon Farmers Elevator 
Co. succeeded by Stearns Lumber Co. 

Gluek—Maynard Lumber Co. succeeded by Gluek 
Lumber Co. 


MISSOURI. Ludlow—Skinner Lumber Co. sold 
to Cowley-Lanter Lumber Co. 


MONTANA, Baker—McCaull-Webster Lumber 
Co, sold to Fullerton Lumber Co. 


NEW JERSEY. Bernardsville—Dobbs Builders’ 
Supply Co. changing name to Bernards Builders’ 
Supply Co. 


NEW YORK. Hornell—Controlling stock in the 
James Elgar (Inc.) woodworking plant sold to 
Frank Humphrey, Fred Wenzel and H. L. Laux, 
who have been associated with the business, and 
Cc. J. Hardy, of New York City. 


NORTH DAKOTA. Max—Erickson-Hallekson- 
Vye Lumber Co. sold to Piper-Howe Lumber Co. 
and the two yards are consolidated. 


OHIO. Cleveland—W. C. Cobham Lumber Co. 
moving to Room 607, 1900 Euclid Ave. 


OREGON. Rippling Waters—E, E. Elliott has 
sold his sawmill to H. H. Reason. 


TEXAS. Roxanna—Gray County Lumber Co. 
sold to Panhandle Lumber Co., of Amarillo. 

White Deer—Bennett & Spivey City Yard sold 
to Panhandle Lumber Co., of Amarillo. 


VIRGINIA. Rural Retreat—Frank E. Nelms suc- 
ceeded by Steffey & Wright. 


WASHINGTON. Baldi—Eastern Railway & 
Lumber Co. reported to have purchased saw and 
shingle mill of Green River Lumber & Shingle Co. 

Chehalis—Lloyd Fuller has sold a third interest 
in his sawmill in this county to T. G. Hannon 
and others. 

Everett—Clough Shingle Co. succeeded by Super 
Shingle Co. (Inc.). 

Olympia—O. F. Hartline is reported to have 
been succeeded in the tie mill business by Roy 
Olson. 

Seattle—H. G, Tremaine reported to have pur- 
chased the sawmill at 4308 Genesee from Lake- 
wood & Mt. Baker Lumber Co. ’ 

Tacoma—Osgood Panel & Veneer Co. changing 
name to Laminated Panel Co. 


Incorporations 


CALIFORNIA. Los Angeles—Verdugo Lumber 
Co., incorporated; capital, $50,000. 

COLORADO. Colorado Springs—Riddoch Lum- 
ber Co., incorporated; capital, $500,000. 

CONNECTICUT. New Britain—New Britain 
Lumber Co, increasing capital from $100,000 to 
$400,000. 

DELAWARE. Wilmington—John E. Erbe (Inc.), 
to engage in general woodworking business; 1,000 
shares no par value. 

FLORIDA. Jacksonville—Caribbean Co, (Ltd.), 
incorporated; sawmills. 

Lake Helen—Bond-Booker Lumber Co., incor- 
porated. 

Trenton—Trenton Timber Co., incorporated; cap- 
ital, $5,000. 

IDAHO. Harrison—Western Lumber Co., incor- 
porated; capital, $35,000; sawmill. 

ILLINOIS. Chicago—Service Wrecking & Lum- 
ber Co., incorporated; capital, $20,000; 7455 Green- 
view Ave. ‘ 

Chicago—Bosley Bros. Lumber Co., incorporated; 
500 shares no par value; 2500 Elston Ave. 

INDIANA. Anderson—E. W. Young & Co., in- 
corporated; capital, $50,000. 

Logansport—Joy Toys, incorporated; capital, 
$25,000; to manufacture novelties and toys. 

MASSACHUSETTS. Boston—Pendleton Wood 
Heel Corporation, incorporated; capital, $50,000. 





MICHIGAN. Grand Rapids—T. W. Hager Lum- 
pd — incorporated; capital, $100,000; wholesale 
umber. 


MISSOURI. Kansas _ City—Contractors Supply 
Co., incorporated; capital, $50,000. 


NEW YORK. Locust Valley—Locust Valley 

Lumber Co., incorporated; capital, $25,000. 
_ Manhattan—New York & Accurate Partition Co., 
incorporated; to manufacture sash, doors, store fix- 
tures, etc.; capital, $2,000; Benjamin Soffer, 7109 
19th Ave., Brooklyn. 

Manhattan—J. A, Rice Lumber Co., incorporated; 
2,000 shares; address Kelly, Hewitt & Harte, attys., 
41 EB, 42nd St. 

Riverhead—Riverhead Lumber Co., incorporated; 
capital, $25,000. 

Sherburne—Thomas P. Gaines & Sons, incor- 
porated; capital, $150,000; lumber. 


NORTH CAROLINA, Winston-Salem — Camel 
City Lumber Co., incorporated; capital, $50,000. 


OKLAHOMA, Tulsa—Tulsa Lumber & Supply 
Co. increasing capital from $30,000 to $80,000. 


OREGON. Portland—Linn County Logging & 
Lumber Co., incorporated; capital, $500,000; log- 
ging and lumber products. 


PENNSYLVANIA. Emaus—Iabst-Bowers Lum- 
ber Co., incorporated, 


TEXAS. Dallas—Rogers Lumber & Mfg. Co., in- 
creasing capital from $80,000 to $100,000. 


WISCONSIN. LaCrosse—Weisse Mfg. Co., incor- 
porated; to engage in the sash, door, millwork 
and lumber business; 2,000 shares; 1,500 common 
and 500 preferred with $100 par value. 

Shawano—Quality Veneer Co., incorporated; cap- 
ital, $50,000; to manufacture rotary cut veneer, 
fruit boxes, etc. 


Casualties 


IOWA. Cedar Rapids—Hatch & Brookman Co., 
loss by fire in lumber yard, $100,000. 


KENTUCKY. Heidelberg—Heidelberg Bending 
Works, loss by fire, $82,000. 


MISSOURI. Sikeston—E. C. Robinson Lumber 
Co., loss by fire in office and lumber shed, $25,000; 
two trucks destroyed. 


PENNSYLVANIA. Sayre—Corneby Lumber Co., 
loss by fire, $25,000; plant destroyed. 


VERMONT. Barre—H. L. Allen Lumber Co., 
loss in flood, $20,000. Buildings to be repaired. 


WASHINGTON. Snohomish—Sawmill of Cascade 
Lumber Co., loss by fire, $200,000. 


New Ventures 


ARIZONA. Stoneman Lake—S, L. Strahan will 
open a lumber yard. 

ARKANSAS. McGehee—H. T, Wheeler, Arkan- 
_ City, reported to establish a furniture factory 
ere. 

CALIFORNIA. Oceanside—Whiting-Mead Co. 
opening branch lumber yard, 

LOUISIANA. New Orleans—Nola Lumber Co. 
opening at 412 Audubon Bidg. 

Shreveport—Ringgold Lumber Co. opening retail 
lumber business, 

MICHIGAN, Detroit—P. A. Gordon Co. opening 
at 5050 Joy Road, succeeding Gordon, Jessop & Co. 
OREGON. “Creswell—G. C. Grable, J. J. Smith 
and Arthur L. Dickens opening sawmill under 
name of Creswell Lumber Co, 

TEXAS. Petersburg—Cicero Smith Lumber Co. 
opening retail business. 

WASHINGTON. Chiwaukum—Grant Bryant pro- 
poses establishment of sawmill here next May. 


New Mills and Equipment 


ARKANSAS. Ola—cC. E, Forrester is reported 
to rebuild recently burned stave mill. 

NORTH CAROLINA. Charlotte—J. H. Wearn & 
Co. plans building new plant; 200 S. Brevard St. 

West End—Saadhill Furniture Corporation in- 
stalling furniture manufacturing machinery. 

OHIO. Rising Sun—Stiger Lumber Co. erecting 
new plant. 

SOUTH CAROLINA. Greenville—Southern Sash 
& Door Co. will erect $100,000 plant; J. T. Creigh- 
ton, manager. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering. 


1,653,048. Planer cutter gage and scale layout. 
Charles H. Kelly, Dallas, Tex., assignor to Yates- 
American Machine Co., Beloit, Wis. 

1,653,060. Tree-felling machine. 
Orrman, Dayton, Ohio. 

1,653,223. Wood-turning lathe. Ward H. Moore, 
Des Moines, lowa. 

1,653,265. Saw tooth. Emanuel Foerster, St. 
Paul, Minn. 


Hjalmar L. 
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This Week’s 


Lumber Prices 


























SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ended Dec. 31 in sections named: 
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The following are f. o. b. mill prices on Wisconsin hemlock: 
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No. 8, $22.50. < For No. 2 dimension, deduct $4 from price of No. 1. 








Philadelphia, Pa., Jan. 3.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$43.00 10x10” ........$49.00 
3x6” and 6x6”.. 41.00 SEIS” occceccs Ce 
3x8”, 4x8” and 12x12” ........ 56.00 


rs 
rusescsccce Se 

Lengths 22 to 24 feet, add $2. 

2 feet additional, we $1. 00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 

Kiln Dried North Carolina Roofers 

is 6”, %x 5% covceccsvccssecesouscee ssa 


3x14” .....2-- 68.00 
poe covscece CO00 


4) SSE PT es 
1x10”, %x 9% ...... alot a ath aac onaceen, ae 
Se SEE nn ccc sekecee id en ares 32.50 


#}-inch thick, $1. more. 


PHILADELPHIA PRICES 


Air Dried No. 2 Common Roofers 


1x6”, %x5%...$26.00 1x10”, %x 9%...$28.50 


1x8”, %x7%... 27.00 1x12”? %x11%... 29.00 
Shortleaf Dimensions, S48, %4-inch Scant, 10- 
to 16-foot 
a SE. $28.00 2x10” ..........$29.50 
2x6” spaces 26.00 2x12” ..... Gacee WEE 

Be” iisuweaasone 7.00 
North ae Pine Flooring 
0. 2&btr. No.3 No. 4 
i x2%" rift .. Nor 00 $63.00 moat 
X2%” flat ....... 49.00 39.00 $29.00 


Longleaf Pine Flooring, 25/32x2%-inch Face 
(Rail Delivery) 


i EN ag caw k bee ed eee -..- $82.00 
gE SS ae -. 70.00 
Weer. GRE .. ccss Sass gas inne ews jpecsee ae 
No. 1 com. sap flat......... 6aédase > Ore ee 


Wa, 3 COUR GR TEs cc ccccccscccccsncvce BOO 
No. 3 com. 








Bed Cedar Bevel Siding 
A ON err 
%x 8”, ME "sicae46 cee + o50000h0meeeenin. Ee 
Te 6 EE nc eccccckeedssabestactsete See 

Maple Flooring f.o.b. Philadelphia 

ax 2% lyyx2% 

MFMA First grade........... $80.00 $85.00 
MFMA Second grade......... 71.00 77.00 
MFMA Third grade........... 50.00 55.00 

Pondosa Pine Dressed 

Cc No.2 No.3 

Ix 4” ..........$ 67.50 $57.50 $44.25 6.75 
eae 2.60 41.25 38.25 
ix 8” .......... 723.50 63.60 41.25 38.26 
LSS n.coccccses. SE Fale «6h $8.25 
1x12” -.- 97.50 87.50 44.25 39.25 
13” and ‘up. aus - 102.50 yon I 48.25 43.25 

aan, 4-foot No. 

Spruce Seng ee Gee -$6.75 c.1. ¢ $7. 25 delivered 
Hemi eeceeesee 6.15 C..f.— 6.76 delivered 
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Duluth, Minn., Jan. 2.—Bookings of mixed cars of northern pine have been made in 
° ar HS eee e normal volume for this season. 


quotations is shown in any quarter. 
COMMON BoaRDs, RouGH— 


NORTHERN PINE 


Fencinc, Rouca— 





—— 


No disposition to Shade 


6’ 8’ 10’ 12’ 16’ 18’ 20’ 6’ . ‘ . 
Mo. 1. 8” ......$48.00 $50.00 $55.00 $55.00 $55.00 $58.00 $58.00 $58.00 6” No.1 ...... ae, ene ganas OY a" * se 
ees . 54.00 61.00 62.00 64.00 59.00 59.00 64.00 64.00 ‘4 Bbebabapiiendtet 33.00 36.00 38.00 41.00 41, oe 
dpoweer 60.00 63.00 70.00 70.00 65.00 65.00 70.90 70.00 2 peewee "*** 28.00 80.00 82.00 38.00 Shes 
a: Be. wecsan 80.00 82.00 41.00 41.00 41.00 39.00 45.00 45.00 * 40.00 43.00 49.00 55.00 Soe 
ag phar 83.00 85.00 44.00 40.00, 40.00 40.00 58.00 60.00 ot! g8.00 81.00 36.00 42.00 40.00 
a ieee 86.00 89.00 49.00 49.00 45.00 44.00 55.00 655.00 seas 24.00 27.00 38.00 29.00 29.00 
Mo. 8. 8” ...... 28.00 81.00 82.00 82.00 82.00 382.00 36.00 36.00 , ’ 
ee . 28,00 80.00 82.00 82.00 82.00 32.00 382.00 82.00 No. 4, 6-foot and longer, mixed widths, 4”, $26.50; 6”, $28.50. 
ae 80.00 82.00 84.00 84.00 34.00 84.00 38.00 38.00 7 J fencing game. 9 .. ts daa 
For all white pine, Nos. 1 and 2, add $1. ee ee Gee ° 
Boards, 6 to 20’, 8, 10, and 12”, No. 4, $80.50; No. 6, $21. St or 8S, 5 75 coats SISIE, add $1. 
For een 2S, add 75 cents; SiS1E 2s, add $1; ‘for resawed, 8 ine> atten A,- sition odd Sh he” beveled well tubing, add $2. 
op sidin ooved roofing and shiplap, and up, a , 
Shiplap ae B&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, S1Si1E— S1pinc 4 AND 6”, 4 To _— 
tx 4” 8.50 $29.50 $84.50 $89.50 $89.50 $59.50 $35.50 $35.50 vi 
OS a cies sae 28.50 $82.50 $34.50 $82.5 " . . : R 
i) «cbhesudede's eee y+ yr $2.50 32.50 32.50 34.50 84.50 yatotter — 09 O44. se ERTS “C&better ry + $20.0 
ET” sticnecveced 28.50 $1.50 84.50 84.50 83.50 383.50 85.50 35.50 4 whebepicbaeeieie is ' ioe : 
EY sure Coane $1.50 382.50 36.50 $6. 50 35.50 38.50 85.50 85.50 ; 
GU. seecesédctes 82.50 838.50 87.50 7.50 86.50 34.50 36.50 86.50 Siding may contain not to exceed 20 percent of 4- and 9-foot. 


4S, 
v=... larch, 2x4- and 2x6-inch, 


re, ia ge stuff, $3 less than No. 1; m -- rough, deduct 75 cents; D&M or 


$8 under Norway pine. 


grades 


Siding run to O.G., $2 a thousand extra; product of the strip as it 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Jan. 3.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended Dec. 30, as reported by the NortH 
Carolina Pine Association: 


Rough: 

Edge, 4/4— 
iawn aird woe apie ena $45.00 
OS a a ae ee ene 30.50 
8 FO ere eee eee 

No.2&btr No.3 No.1 box 

SM iS cena caik aeons $46.21 nee ane 

ei” coxeanekau cama 50.00 ee cans 

i. aethumeaeeemeivts oes a ais $26.75 

DE skvtedcuecetedet 2.28 $46.22 30.00 

Edg, No. 2 and better, yr wee eebdd end wait $50.75 

Edge, No. 2 and better, , Se ee a ee 54.75 

Nos. 1 and 2 bark strips ee 31.50 

a a en is oi he w deh a0 oh 0 66 Oh eek cee 5.10 

Dressed: 2%” Over 

Flooring, 13/16”— Width 2%” 
No. 2 & btr and B&btr...... $44.02 $42.00 
No. 1 common and No. 3.... 39.39 36.50 

ee ON, oss ccc dcabeéccecccaen $35.25 

Box bark strips, dressed or resawn...... 16.50 

Roofers: *Air 

No. 1 dried 

0 7. ee eres $27.38 $17.29 

tema dee'ehanewe sadn sa ee 27.94 18.41 

DT iktnnewudu how ced aeews wok eke 18.38 

SEY oh i athe oid ot Lie dh de Geena ee 30.38 19,10 
*F.o.b. Georgia-Alabama mill points. 





RED CEDAR SIDING 


Seattle, Wash., Dec. 31.—As predicted last 
week, prices show a substantial increase over 
those recently prevailing. Prices for mixed 


cars, new bundling, 8- to 18-foot, f.o.b. mill: 
Bevel Siding, 44-inch 
Width— Clear 7“ — 
EL) «oi «ate hs Gin Miah ar ete $24.00 $23.00 $16.00 
EE i. acs de hci ae se 26.00 23.00 20.00 
Dt, tscbtvckeneaawed 27.00 23.00 21.00 
Clear Bungalow Siding, %-inch 
SES OF eRe eee er pe $40.00 
nein «= dite dO aw cheats tie 50.00 
IE nhs Ceiett is ksi var hs Wis abc ate ie & itera ae 60.00 
Clear Bungalow Siding, \%4-inch 
aE RR SS a ee 
Pe CEs ve orate ewe dk ei tude 6a ete we 38.00 
I ta ear ire a ae lc aed d  Diah i wal a heh ani 50.00 





WEST COAST LOGS 


{Special telegram to American LumsBerman] 
Portland. Ore., Jan. 3.—Log market quota- 
tions: 


Fir, _ No. 1, $22.50; No. 2, $17; No. 


&, $12 
Fir, red Vngzates, $15@16. 
Cedar: s18@ 28 ° 
Hemlock: ngraded, $11, $12 sas $s. 
Spruce: No. 1, $25; No. 2, $19; 8, $13. 


Everett, Wash., Dec. 31.—Scarce —— strong: 


Fir: No. 1, $25; No. 2, $19; No. 3, $13. 
edar: Raf ts of shingle logs only $17; lum- 
ber logs, $29. 
Hemlock: No. $14; No. 3, $12. 
Spruce: $1 Riches than fir. 


Vancouver, B. C., Dec. 31.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. 

Cedar: No. 1, $23; No, 2, $15; No. 8, $7. 


Hemlock: $11, 





WESTERN PINES 


Spokane, Wash., Dec. 31.—The following 
prices, f.o.b. mill, became effective Oct. 1: 


Pondosa Pine, ary Inch— 


No.1 o.2 No.3 No.4 No.5 
 cawes - $42.00 $2600 DE ‘settee «anes 
i. neeenwann GEOD Bae BESO cccce veces 
i. seo aie 40.00 33.60 230.00 ..cce cccce 
Bet. Ssaceanee 42.00 23.00 30.00 ...2. ccoce 
Dn”  ettieaians 44.00 he " MEO ciess 2¢000 
oS @& Gee. stices a eaare $15.00 $ 5.00 
Pondosa -_ Sop 

t.C No.1 No.2 No.3 Com. 
es & 6/4.. Fas 50 $34.50 $22.50 $16.50 ..... 
rear . 62.50 42.50 30.50 16.50 


4/4 cccccccce cocce cecce cocee coves $24.26 


No.1 No.2 No.3 No.4 No.6 
i wevneweun $37.00 $29.00 $23.00 ..... avane 
a” i vcmeeuih 40.00 32.00 aa oe 
ea $8.00 80.00 34.00 ...22 cocce 
a Y pée deme - 43.00 30.00 24.00 . sities 
Se” ssanekews “. " 84.00 25.00 ..... 
4” & wider . +obun 25.00 rb § 5.00 
White Fir, Pa to 20-Foot, Inch— 
6” 8&10” 12” 4"&wdr. 
No. 1 & 2. $21.00 $24.00 nt: $26.00 ..... 
he esecnes 19.00 0.00 21.00 .... 
BOs @ vecccvoc cbets nese eteee oee 


[Special telegram to American LumBErmAn] 
Portland, Ore., Jan. 3.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, 828: 


mL Uh Gt 
Bicsccccceee 51.00 
84 = = coecccccce BiL00 49.00 33.00 


gr shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add ‘ 


CALIFORNIA PINES 


San Francisco, Calif., Dec. 31.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering l-inch stock only, were re- 
ported by the California White & Sugar Pine 





Manufacturers’ Association for the period 
ended Dec. 26: 
California White Pine 
All ee, 
No. 1&2 clr. Csel. D sel. No. 3 clr. 
4/4 . .$71.20 $62.65 $52.45 $47.90 
5/4 . 69.05 61.70 50.45 58.40 
6/4 66.50 54.15 43.60 55.15 
8/4 . 76.65 65.65 51.30 56.60 
alifornia Pine 
4/4 ....$92.75 $85.75 $70.75 $52.65 
5/4 ...- 83.30 75.70 62.10 62.00 
6/4 .... 82.60 74.50 54.60 63.80 
8/4 . 94.55 83.35 70.20 81.65 
Pine wnep. Mixed Pines 
ra ee ee $28.25 Common— 
No, 1, 5/4xa.w.. 38.00 No. 1, 4/4 and 
No. 2, 6/4xa.w.. 24.00 thicker xa.w. $46. 24 
Panel, 14"xa.w. 80.00 an el seasons 
Pine aS svend ee ate 
EL 6s occai sta o scared tt \ Mn icveres eseeu 23.15 
No. 1, 5/4xa.w.. 45.75 Timbers ....<- 27.05 
No. 2, 6/4xa.w.. 29.00 Riding, B&btr, 
lS ee er eee 30.25 
C&better ...... $47.00 Lath _ 
Common ...... 21.50 | ae Sree 4.45 
Dimension 14.50 Bes. B* owe o'b0% 3.65 
Se”  sepece nie 1.30 
Pencil stock . $35. $8 No. 1 dimen, 
ERR 1%xa.w. 19.40 
White Fir 
Australian, Cabtr, all sizes. $38. ae 
4/4xa.w. .-$64.00 No, ee. ae 
5/4xa.w. .... 565.20 No. i dimen 
6/4xa.w. - 50.90 1- 9/16xa.W. . 17.45 





DOUGLAS FIR 


[Special telegram to AmMerIcAN LumMBERMAN] 
Portland, Ore., Jan. 4.—F.o0.b. mill prices on 
actual sales of fir, Dec. 31 and Jan. 3, direct 
and wholesale, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical Grain 


B B&btr. Cc D 
EE he, ane arate ae $33.75 $34.50 $28.50 ag 
PE vaca we meee ware 34.25 Ns % 
SPE. 2cenceaean BES 36.00 
Plat Grain 
SE” vc ere enna woke 23.50 19.50 
Br ks oo eamwen ee ey 29.00 27.00 
Mixed Grain ey 

De” candesceeren to» ee 

‘Ceiling 
ta as te Pee y- 23.50 19.25 
SNS Gals ara ay wee “nie 23.75 16.50 

Drop Siding, 1x6” 
DD 66 wsissnalewaee <aew 27.00 24.25 a 
iia ithe Metta h as ee 27.25 25.25 oe 
eee sere es ea tie 15.25 
Finish, Kiln Dried and 
1x6” iss” 1x12” 
Pee $37.75 $42.00 $51.25 
Common Boards, and Shipla: 

1x6” 1x8” ixi0” 1x13” 
AS AY pceaene $14.75 $14.00 $15.25 $17.50 
TS i Pe 10.00 9.50 9.50 12.50 
RS eye 8.25 6.75 6.75 snlee 


No. 1, 2" thick— Du on 
1 18’ 20’ 22&24’ 26-32’ 


4”.$15. 50 $15.25 $17. 5 $18.25 $18.25 

6”. 14.75 14.75 16.00 16.75 16.75 $20. 00 $22. 50 
8”. 15.50 15.75 16.75 17.25 17.25 20.00 20.75 
10”. 17.00 16.50 17.25 17.25 17.50 19.50 21.00 
12”. 17.00 17.00 17.75 18.75 19.00 21.50 22.75 


2x4”, 8’, $14.75; 10’, $15.25; 2x6”, 10’, $13.50 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2....$10.50 $8.75 $9.75 $9.75 $12.75 
Me. 3.... 625 5.50 : bee 
No. 1 Common ‘Timbers 
8x3 to 4x12” to 20’, surfaced ......... $18.25 
5x5 to 12x12” to 40”. SE rb hc a bes aces 17.25 
5x6 to 12x12” to 40’, surfaced ......... 18.75 
Pir Lath 
a ee A ee eee ee $2.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
DET bs os Venues 6 een wbae + eVkeekd vn nee eer $30.50 
EE ns at Dantas Saas 4s i aes ced waant 36.75 








RED CEDAR SHINGLES 


Seattle, Wash., Dec. 31.—Eastern prices per 


thousand, four or five bunches, f.o.b. mill, 
are: 

Pirst Grades, Standard Stock 
CE, Eiboccscdttacecbenends $2.00@ 2.15 
Meee BORER, G/B. cc cccveececes ianewtne 2.20 
A eer - 2.80@2.35 
DOME inadcse¥soyeannaéucess 2.80@ 3.00 
DN 3b bb b> 6 ots oF bce odldh onan 2.95 @3.00 
SR. onic opeiees 0s54 bo hee ans 3.70 @3.80 
I alt alia hcl aida ha iisin bine ods mainiiacs «+ 7.75@8.00 
C/E OF FGRAMAIOOS, ccccccccecceces 3.10 

Pirst Grades, Rite-Grade Inspected Stock 
es GN, Giles oo awe 6 cee 6 otis - 2.10@2.15 
ML MEME. 0.0 0 cus im ofese oe tare pene 2.20 @2.2 
CE wnere.edee peeves 6 oben ens 2.60 @ 2.80 
UE -anaccccnantssvaccses 3.00 
ET a6 6 40h canta venaneton seen 3.45 
i a EEE AS KGS ISLES . 3.90 

Second Grades, Standard Stock 
Common stars, 6/2....... gH, apt eg 85 95 
Common stars, 5/2....... in he aaa 1.00 @1.10 
COMMMIOM GIGGEE cc cc cccccpeces eoeee 1.45@1.60 

British Columbia Stock, Carne > ed 
RE, = 3 9c cL ht hy ue es bhactinn oe 3.20 
PROD oc ccccccecess cece ab tvaaee 3.80 
Perfections — chin oad + aed ahheboneeanee 4.00 
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WEST COAST SPRUCE 


[Special telegram to Amertcan LumpermMAn] 
Portland, Ore., Jan. 3.—The following are 
prices for mixed-carlots prevailing here today: 


Finish— Factory stock— —e 
ere $70.00 | ee . 
1x4—10” 59.00 ite beet eees see 

Bevel siding— ag gaye 
8x0 pine te je Oe RO ee 3.50 

a” stevens 26.00 Green box Imbr. 17.00 








ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann white 
spruce boards, S4S, Dam, shiplap, drop ‘aes. ceiling 
and standard patterns in lengths 6- to 16-foot, con- 
taining not more than 10 percent of shorts nor more 
than 560 — of 16-foot: 











CYPRESS 


St. Louis, Mo., Jan. 3.—Current quotations 
f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades Factory No.1 
Tank Selects Sho Box 
O96 se ssise $116.75 68.75 $61.76 $31.76 
Be divesen 121.7 78.75 63.7 33.76 
Se ee 123.75 81.75 66.75 33.75 
SFO secenee 131.75 $8.75 73.75 31.75 
Ste: ets%oee 136.75 93.75 78.76 once 
pS es Pee 136.75 93.75 78.7 cone 
Se ctcawes 141.75 98.75 93.75 


4 
Peck random, 4/4” . ay ges 


Common Rough— oO. oO. o. 3 
SE” ci nadeerecena $54.75 343. 1 We. 75 
BS ccsécvreowceenen 1.75 60.75 34.75 


6 
Add $2 for specified lengths on common 
grades. 


Pinish, 818 ws —, 








No. 1 No. 2 No. 8 B Cc 
4/4 .y 6&8/4 4/4 4/4° 4/4° 1x4—10” $1087 76 $ 98 75 $ 93.75 $ 83.75 $ 13:76 
& TET 932 888 FEECS $40.00 $33.00 | ete IL UOTE LISTE LIO4e 10RTE Cree 
De <s eeBe , 40.50 85.00 x ‘ vines 
. ian 4 Me ss 54.00 9.00 $6.08 1x16” - 125.75 120.75 115.75 106.75 aes 
T= 7 : Bungalow Bevel Siding— 
12” ..... 91 96 85 60.00 47.00 36.00 eal 1. ? A B Cé&btr. 
- PCO SDS er aT $53 $45 $48 
*For 5/, 6/ or 8/4 in No. 1, add $10 to price of x 
4 in same width; in No. 9, add $6; in No. 8 | 2380 O00 BB 
ani | Bevel Siding— 
Random Widths, 6- to 16-foot lengths— A B Cc D 
No. 4, 4/4, $81.50; 5/4, $36.50; 6/4, $88.60; 8/4, | 2X6” .......... $48.50 $45.00 $41.00 $28.00 
$42. YELL 
No. 5, 4/4, $25.50; other thicknesses, $29.50. reerern tal atererecenett No.1 No.1 No32 
For all rough stock, add $2.50. FAS Select Shop com. com. 
Spruce lath, 4-foot, No. 1, $8.45; No. 2, $6.95. ae seteeee 7 ss $36 = $28 
! Sepere 61 48 35 29 
OAK FLOORING OO, ar 82 66 53 37 31 
SOD) sits sae 100 78 63 a ats 
Following are average carlot prices, Mem- Boards— 
phis base, obtained for oak flooring during the | - No.lcom. No.2com. 1” random 
week ended Dec. 24—as reported by the Oak } a eeeerere pa eres eres 
Mooring Manufacturers’ Association: | ixi60 hte SAE, ro} o-3s vere 
}3x1%”" 4x2\%” %x1%” %x2” SOE” sssenae 53.00 86.00 aniee 
Gir. atd, wht...$111.88 $108.75 25 wees. | Peck, ixid”... .... cose $28.00 
a cm een he sig EI. RIED TUPELO FLOORING— 
Sel. qtd. w&r... 55.97 78:79 DE, . . wemes lies ye tt Selects No. 1 
Cir. pln. wht... 65.93 73.00 49.85 $56.11 2%" $6150" $51.50 $43 60 
Cir. pln. red... 63.77 71.29 46.96 52.07 | $8X2%” ...--- . : . 
sey =. — we 444 eee ret ee 
Sel. pln. r = é . mS 40.43 
No. 1 common... 36.06 39.93 33.32 30.13 HARDWOOD FLOORING 
No. 2 common... 13.07 + + Sree 8.00 Sales by Michigan and Wisconsin flooring 
” ” ” e mills of maple, beech and birch flooring, as 
ae 68 wae Xl” %Xx2" fx1% i mpai reported to the Maple Flooring Manufactur- 
Cir. an. a oe els ath 70.87 ers’ Association, averaged as follows, f. o. Db. 
OR eg cee 960.18 ..0s. 64.83 | cars flooring mill basis, during the week ended 
a Oe. .. SORE: cweme  anees 54.66 Dec. 31: 
A an: aie ka Matin. dons 50.30 MFMA MFMA MFMA 
a ns. caste cikwaee . meen 36.25 MAPLE First Second Third 
No. 2 common.. ..... Sea | tase cove SUE. 5s Cilveeeen rex ue $71.91 $61.39 $43.53 








HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Jan. 3.—Chicago/Cleveland average hardwood prices obtained during week 
ended Dec. 27, as reported to Hardwood Manufacturers’ Institute: 


Chgo. 
RED GUM 
Figured Wood 

Quartered 


i] 
> 
7] 


Quartered 


Plain 
13-17” box boards 
4-4 $3.75 
4-4 


5-4 
6-4 


57.00 
60.25 
63.50 


Chge. 
SAP GUM 
Plaia—Contd. 


com. 

27.25 
BLACK GUM 
Quartered 


A 

4-4 52.00 
No. 1 com. & sel. 

4-4 43.00 


Plain 
40.00 


TUPELO 
Quartered 


FAS 
4-4 


com. 
28.75 
WHITE OAK 
Quartered 


125.75 1 


‘o. 2 

4-4 

on face strips 
4-4 97.75 


5-4 100.50 
75 





5-4 67.50 


FA 
a4 82.75 109 


ice] 


| N 


51.00 | 





| 
| 


Chgo. Clev. 
WHITE OAK 
Plain—contd. 
| No. 1 com. & sel. 
6-4 69.25 okie 
8-4 78.75 82.25 
0. 2 
4-4 43.25 50.00 
No. 3 com.—tfig. grade 
4-4 29.75 coe 
No. 3 com. 
4-4 26.00 27.00 
RED OAK 
Plain 
A 
4-4 72.75 109.50 
5-4 91.00 121.25 
6-4 101.50 156.75 | 
8-4 “wy 50 ae i 
No. 1 com sel. 
4-4 com 00 65.25 
8-4 78.75 ooee 
‘0. 2 com. 
4-4 42.50 47.25 | 
RED & WHITE OAK 
Sound wormy | 
4-4 36.75 59.00 
POPLAR 
Plain 
FAS 
4-4 86.25 112.50 
5-4 98.00 116.75 
6-4 98.0 osue 
8-4 110.50 as 
Saps 
4-4 74.75 87.75 
5-4 90.75 aene 
Saps & sel. 
4-4 68.00 a 
5-4 72.50 awn 
8-4 oes 3.50 
No. 1 com. and sel 
4-4 3A 9.25 
No. 1 com. 
4-4 54.00 
jo. 2 A com. 
4-4 36.50 44.75 
No. 2 B com. 
4-4 28.00 30.50 


80.25 


Chgoe. Clev. 
ASH 
FA 
4-4 83.50 
5-4 91.75 
6-4 97.75 sews 
8-4 105.00 
No. l com & sel 
4-4 52.00 . 
5-4 56.75 
6-4 61.75 
8-4 66.50 
SOFT MAPLE 
FA 
8-4 79.75 91.00 
10-4 78.50 ante 
12.4 83.50 
No. 1 com. & sel 
4-4 49.50 52.00 
5-4 neh 58.75 
8-4 64.75 71.00 
10-4 63.50 eae 
12-4 68.50 ones 
HARD MAPLE 
FAS 
4-4 75.25 TY 
5-4 eer 105.50 
8-4 ‘ 95.25 
No. 1 com. & sel. 
6-4 Séue 62.50 
8-4 71.75 
HICKORY 
No. 1 com. & sel. 
8-4 ete’ 50.00 
SOFT ELM 
No. 1 com. & sel. 
4-4 42.25 
6-4 53.25 
No. 2 com. 
4-4 . 75 
5-4 27.00 
8-4 26.50 
COTTONWOOD 
13-17” box boards 
4-4 85.25 





Chgo. 
CHESTNUT 
Plain 


Clev. 


hd 


Zz 
o> on? onan 


92.00 
116.50 
110.75 
121.50 


ioe 


i 


& sel, 


‘ 
1 et ee ee ee ee 


55.25 
61.75 


Q 7 
i 
Zz 
i. 


61.75 
40.75 
43.00 


SF On 
‘ 
ie 


Hy 
eZ vo 
3 
i 


45.75 


BASSWOOD 
FAS 
77.75 


4-4 
No. 1 com. & sel. 

4-4 pion 62.75 
SYCAMORE 
Quartered 

‘AS 
5-8 55.00 


No. 1 com. & sel. 
5-8 45.00 cove 


WILLOW 


4-4 174.75 


No. 1 com. & sel. 
4-4 54.75 


MAGNOLIA 


4-4 64.50 


No. 1 com. & sel. 
4-4 46.50 


BIRCH 

4-4 121.00 
No. 1 com. & sel. 

4-4 eer) 00 8=—- 58.50 





NORTHERN HARDWOODS 


tg go are prices of northern hardwood, 


f. o. b. Wausau, Wis.: 
FAS Sel. No. 1 No. 2 No. 3 
AsSH— 
4/4 © Shee § 70.08 © 55.00 § 28.00 ¢:38.00 
5/4 -. 100.0 85. 65.0 40.00 20.0 
wee 2... 1a 00 95. 00 86/00 40.00 we - 
8/4 ... 115.00 100.00 75.00 45.00 
Basswoop— 
4/4 72.00 62.00 47.00 31.00 22.00 
5/4 72.00 62.00 47.00 32.00 23.00 
6/4 75.00 65.00 52.00 35.00 24.00 
. 8/4 82.00 72.00 58.00 35.00 wee 
10/4 ... 90.00 80.00 65.00 45.00 
_ 12/4 -. 100.00 90.00 75.00 55.00 ° 
Key stock, 4/4, $75; 5/4, $80 or on ade; 
FAS, $90; No. 1 $70. ae 
1x4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 
BircH— 
4/4 86.00 66.00 44.00 28.00 19.00 
5/4 91.00 71.00 52.00 34.00 20,00 
6/4 - 96.00 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 100.00 90.00 60.00 Ve 
12/4 ... 115.00 105.00 95.00 60.00 
3/4 80.00 65.00 40.00 25.00 
5/8 77.00 62.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & nae. 


add $15; for 5-inch & 
$2. 


war., 


Price of ‘ & 6-foot lengths, 


red, add $1 


8- foot & lgr., add 


$28. For sel. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 
face clear, $90; one and two face clear, $70; 


run of pile, $68. 


1x5-inch, 


two 


Sorr EtmM— 
4/4 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 90.00 80.00 73.00 40.00 s*ke 
12/4 95.00 85.00 78.00 45.00 a 
Rock ELM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 *25.00 
10/4 ... 95.00 75.00 50.00 Se 
12/4 . 105.00 85.00 55.00 30.00 
*Bridge plank. 
Sort MAPLE— 
4/4 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 
4/4 ... 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4 - 115.00 95.00 80.00 50.00 20.00 
Harp MAPLE ROvUGH FLOORING STocK— 
No. 1 No.2 No. 3A 
com. com. com. 
ie Peaks «5000-0000 5948 $40.00 $30.00 $20.00 
Ta See 43.00 33.00 23.00 
HARD MAPLE— 
Sel. No. 1&Sel. 
FAS 6”&wdr. 6”"&wdr. No.2 No. 3 
4/4 ...$ 68.00 $ 52.00 $ 42.00 $ 30.00 $ 17.00 
5/4 75.00 65:00 45.00 33.00 19.00 
6/4 80.00 70.00 58.00 33.00 19.00 
8/4 85.00 75.00 62.00 34.00 21.00 
10/4 103.00 93.00 78.00 45.00 30.00 
12/4 ... 108.00 95.00 83.00 50.00 30.00 
14/4 . 135.00 125.00 110.00 60.00 35.00 
16/4 160.00 145.00 130.00 60.00 35.00 


Add en straight FAS, $10; 8-inch and wider, 
$15; 10-inch and wider, $30; 12-inch and wider, 
$40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following ea ee) 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BEECH— 
FAS 
Me He 2 com. 
4/4 ...$ 55.00 
5/ 60.00 
6/4 70.00 
8/4 80.00 


Pa — 1&Sel. No. 2 


seer 


40. 00° "335. 00 
00 40.00 

80. 00 
cece 60.00 


‘END DRIED WHITE MAPLE— 


re 


FAS and 
Nos.1 & 2 


eee eeee 
eeeeeeee 


No. 3 
33.00 $16.00 
19 


40.00 


Nos, 1& 2 


4 00 
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SIMONDS 


Inserted Tooth 
SAWS 


For better grade lumber and 
faster cutting with less power—the 
Genuine Simonds Inserted Tooth 
Saw is unequalled. It gives perfect 
clearance. The teeth fit the plate 
perfectly. 

Order from any Simonds Branch 
or Service Station. 













Simonds 


Saw and Steel Co. 


Established 1832 
“The Saw Makers” 


FITCHBURG, MASS. 


Chicago, Ill. San Francisco 
Boston, Mass. Los A Cal. 
New Yor City —— 1, oo 
ow 
New Orleans, La. Toronto, Ont. 
nent = ¥e Maman = Cc. 
emphis, Tenn. t. John, N. B. 
P London, England 




















BLACK WALNUT 


Cincinnati, Ohio, Jan. 3.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

We 4/4, $240; 5/4, $250; 6/4, $256; 8/4, 


g180 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No. 1, 4/4, $92.50@95; 6/4, $105@110; 
$115@120; 8/4, $130. 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., Jan, 3.—The weather is not 
favorable to consumption of lumber, and pop- 
lar bevel siding is quiet. The market is 
steady at the following levels: 


6/4, 





FAS: Select No. 1 No. 2 
CE $50.00 $38.00 $28.00 $22.00 
B-EMCR ccccces 50.00 36.00 26.00 20.00 
4-inch ....... 50.00 35.00 22.00 18.00 





POPLAR 


Cincinnati, Ohio, Jan. 3.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 6/4 6/4 8/4 
Panel & No. 1, 18” 

a ccaneswkell $135 $150 $150 $160 
ha 105 120 120 180 
Saps & select........ 80 100 100 105 
i Bric casendes 60 65 65 70 
oo © OO Besidece 40 45 45 47 
me DS GH Becccccs 28 30 80 30 

Valley— 
Pee cacsnenee H+ fas $100@105 $105@110 
Saps & selects 66 70 70@ 7% 80@ 85 


No. 1 com... 48@ 50 55@ 58 58@ 62 
No. 2 com. A. 37@ 39 41@ 43 438@ 45 
No. 2 com. B. 27@ 29 29@ 31 30@ 32 


CROSS TIES 


St. Louis, Mo., Jan. 3.—Cross tie quota- 
tions f. o. b. St. Louis: 





Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.26 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.. 1.15 85 
No. 1, 6x6”, 8’, 6-inch face.. 1.05 -75 


Red oak ties, 10 cents less and heart - 
press ties 15 cents less than white oak; tupelo 
and gum cross ties, 15 cents less than white 


oak; sap cypress, 20 cents less than white 
oak. Switch Bridge 

Ties Plank 
MO cincedveve . +++ +$43.00 $43.00 
St Se tier diennkien seecs Se 39.00 





SOUTHERN PINE TIES 


New York, Jan. 3.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All 8’ 6”— Sap Heart 
MT wessckenasstbesevareueres $1.35 $1.65 
Me Stetusnndweas bpenakgooanee 1.25 1.55 
GE cnckeeas (andwbeescesveces' Ee 1.25 





WEST VIRGINIA WOODS 


Philadelphia, Pa.,. Jan. 3.—Prices on West 
Virginia hardwoods secured from authoritative 
sources exclusively for the AmmerRICAN LUMBER- 
MAN are as follows: 


Ash— 
4/4 5/4 6/4 8/4 
Dee os éeadna ‘ $100 $115 $115 ren 
@105 @120 @120 
Comet .ccesse 65 76 76 $85 
Ash FAS, 10/ and 12/4, $135@140. 
Chestnut— 
Was. heepe coaed 90 110 110 
@95 
Common ....... 58 66 66 Prey 
@62 @70 @70 
Sd. wormy 42 ones pee cued 
@48 
ae Serer s ‘ 32 P 
@36 
Poplar— 
FAS, inch & up 115 
@120 
PAS, 9° & UP.c ccce ao re aes 
Cl. sa 4° &u 85 10 
oa . @115 @115 @115 
Common ....... 63 
@68 
Com, 07 B&B Ue eo cece 70 70 78 
@75 @75 @s80 
No. 2-A .cccccee 43 49 49 61 
@46 @54 
oe” re 32 33 * 33 36 
@36 @36 @37 


i 


For Editorial Review of Current Market Cop, 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., Jan. 3.—The move. 
ment of northern pine has been normal fo 
holiday period. There are indications that jp. 
dustrials will come into the market soon for 
a substantial amount. Prices are firm. 


BUFFALO, N. Y., Jan. 4.—The demand fo; 
northern pine is not active but customers arg 
taking hold.in a fair way. The prospects are 
for a fair business within a short time ang 
wholesalers expect that the market will hold 
steady, since stocks of producers and consum. 
ers are both small. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 3.—Eastern spruce 
has been very quiet. Competition of Coast 
lumber is restricting demand. Offerings are 
so light, however, that prices remain firm, 
Only two important dimension mills are now 
running, and they still have a few unfilled 
frame orders and are quoting $42 base. De. 
mand for random is very slow but offerings 
are unusually light. Scantling is firm. Dry 
boards are scarce and firm. Lath are dul] and 
quotations easy. Quotations: Dimension, rail 
shipments. 8- to 20-foot, 8-inch and under, 
$42; 9-inch, $43; 10-inch, $44; 12-inch, $46. 
Provincial random, 2x3, 2x4 and 2x7, $33@34; 
2x6, $34@35; 2x8, $37@38; 2x10, $38@40. Coy- 
ering boards, 5-inch and up, 8-foot and up, 
merchantable, D1S, $34.50@35; matched, 
clipped, 8- to 16-foot, $37@38. Furring, 1x2- 
inch, $32@33. Lath, 1%4-inch, $5.75; 15-inch, 


$6.40@6.50. 
HARDWOODS 


CHICAGO, Jan. 4.—Demand for northern 
hardwoods is improving. Practically all con- 
sumers are represented in the orders placed. 
Thick maple and birch are moving to the 
automobile body plants, and interior finish 
factories are taking fair quantities of 4/4 to 
6/4 select and better birch. The common 
grades of birch, oak and maple are being 
bought by furniture interests, and flooring 
manufacturers are placing orders for their 
regular supply of 4/4 and 5/4 maple. Prices 
remain unchanged. More interest is being 
displayed by consumers of southern hard- 
woods, as evidenced by the number of in- 
quiries put out during the last week or two. 


ST. LOUIS, MO., Jan. 3.—The furniture 
trade has been evincing some desire to re- 
énter the market, especially for inch plain and 
quartered sap gum, although large buying is 
not expected until after the January shows. 
There has been a fairly good movement of 
thick elm and maple to the automobile trade, 
and of low grade stock to box factories and 
industrial users. Interior finish, however, is 
quiet. 





MINNEAPOLIS, MINN., Jan. 3.—Northern 
hardwood salesmen and wholesalers here de- 
clare that trade has been light. With in- 
ventories out of the way, industrial demand 
is expected to develop. Prices are steady. 


BUFFALO, N. Y., Jan. 4.—Hardwood de- 
mand has been light, but the outlook is con- 
sidered improved, as inquiries have recently 
been received from concerns which have been 
out of the market for some time. The automo- 
bile industry is believed to have a brighter 
outlook and orders from that source are ex- 
pected to be larger soon. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 4.—The fir market is in 4 
stronger position, due to weather conditions 
on the Pacific coast, shortage of logs and cur- 
tailment of operations during the holiday sea- 
son. Local demand has not yet got into its 
stride, as retail yards are completing inven- 
tory and closing their books on the 1927 busi- 
ness, and are not yet in position to state 
what they will require to fill out their stocks 
for spring trade. 


NEW YORK, Jan. 3.—Interest in inter 
coastal shipments centered chiefly in the rate 
conference at which reduction was made from 
$14 to $12 for January. While no immediaté 
reduction in delivered prices is likely, becausé 
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the change had been discounted recently by 
some lines, New York lumbermen see a sub- 
stantially lower cargo rate within the next 
few months that will affect local prices. 
there is ample fir on the market, with prices 
nolding firm. 

BALTIMORE, MD., Jan. 3.—During the 
holidays there has been a curtailment of 
orders, and quotations hold at a rather un- 
satisfactory level. Stocks here are heavy 
enough to take care of all needs, and even 
large producers are inclined to take on mixed 
ear orders that call for a variety of sizes and 
of lengths. 


KANSAS CITY, MO., Jan. 3.—The fir mar- 
ket is quiet and inquiry not as active as it 
should be considering the price of fir at pres- 
ent. Orders now generally are for fill-in pur- 
poses or for immediate demands. 


LOS ANGELES, CALIF., Dec. 31.—Insofar 
as the volume is concerned, the California 
cargo market has shown very little change 
during the week, but, according to the whole- 
salers, prices show a slight decline. Special 
cutting is limited in volume and exceptionally 
easy to place for immediate delivery, but diffi- 
eult to place for deferred shipment. Retailers 
report fairly heavy stocks for this period of 
year, with the customary demand. 


CYPRESS 


CHICAGO, Jan. 4.—The demand for cypress 
is beginning to pick up. Some of the regular 
customers are coming back into the market 
for their needs, orders placed during the last 
week coming from both industrial and retail 
consumers. The outlook is for a brisk busi- 
ness during the next few weeks. Prices are 
on a steady basis, and mill stocks are well 
assorted. 


ST. LOUIS, MO., Jan. 3.—Stocks of yellow 
cypress are considered low. The coffin trade 
has been buying regularly of No. 1 cypress 
and some activity in No. 2 cypress is looked 
for from the glass and bottle interests. There 
is a fairly good trade in Gulf coast cypress. 
All cypress prices maintain the same levels. 


HEMLOCK 


CHICAGO, Jan. 4.—Country yards and in- 
dustrial plants are placing orders in seasonal 
quantities for northern hemlock at $4 off the 
Broughton list. Dry mill stocks are none too 
plentiful. : 

NEW YORK, Jan. 3.—There is little activity 
in hemlock, either eastern or western. Stocks 
in hands of distributers and retailers are 
rather light, but nevertheless __ sufficient. 
There have been no recent changes in prices. 


BOSTON, MASS., Jan. 3.—Offerings of east- 
ern and northern hemlock are extremely light 
and prices keep firm although demand is very 
slow. Random boards are $30 and clipped are 
$32. Lower cargo rates are softening quota- 
tions on western hemlock for direct mill ship- 
ment after Feb. 1, but large shippers are 
quoting firm prices for transits and spot 


lumber, 
WESTERN PINES 


CHICAGO, Jan. 4.—Sash and door factories 
are taking fair quantities of California white 
and sugar pine, prices on which have advanced 
about $1. Local retailers are placing some 
orders for Idaho and Pondosa pines, the mar- 
ket remaining on the same basis as for the 
last few weeks. 


SAN FRANCISCO, CALIF., Dec. 31.—There 
is a slight increase in pine inquiries. Rail 
shipments for the week were slightly better, 
export was dull and local business below 
normal, Prices were strengthening a bit, due 
to stock conditions. Eastern water business 
was slightly better. 


NEW YORK, Jan. 3.—Idaho pine prices were 
weak during the few days preceding New 
Years, as demand was light. No. 2 common, 
lx4-inch is selling wholesale at $44.50, and 
the same grade in Pondosa at $43.25; No. 3 
lx4-inch in Idaho, $38.50; Pondosa, $36.75. 

BUFFALO, N. Y., Jan. 4.—Western pine 
buying is limited. Stocks carried by indus- 
trial concerns are generally of small propor- 
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Now Is The Time To Buy 


At this particular season there is usua'ly a very marked de- 
pletion in retail yard stocks. 


When dealers begin to restock a heavy demand is made 
on manufacturers—in fact this demand often exceeds sup- 
ply and so often causes a rise in prices. 


We suggest you avoid paying a premium—now is the 
time to buy. Wire or write for prices today. 


We solicit your inquiries and orders for 


OAK—ASH—GUM—ELM—COTTONWOOD— 
CYPRESS 


Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 


BRANCH OFFICES: 
New York, 350 Madison Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 
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SPRUCE LADDERS 


WH 











Ss «spill woe 























dE Le CN Ge A ann ee ae * 
nf 1 
sSS—= os Ta ce 
' Air Dried Spruce, full strength in ma- 
terial. ty 
{ ll! ? a 
e i Send us your spring order for imme- B 
Ant Pes S “ 


THE W. W. BABCOCK CO., Bath, N. Y. 


diate shipment. 
Will extend you Spring dating. 


Write for the Babcock catalog—Remember we pay the freight. 
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We'll furnish the crane, 











you furnish the truck 











AKE off that broken body from 

your old motor truck, give the 
chassis a coat of paint; we'll furnish 
an ORTON Model “V” Crane and 
you will have the fastest little lum- 
ber handling outfit in the world. 


You can mount the ORTON Model 
“Vy” Crane on any new or second- 
hand 5 to 7% ton truck having a 
distance of 8-feet 6-inches from back 
of driver’s seat to rear axle. Prac- 
tically every standard truck of the 
required capacity has this clearance. 


Cranes 





ORTON CRANE 





The ORTON Truck Crane may be 
equipped with a 20, 24 or 28-foot 
boom; it has a lifting capacity of 5 
tons at a 10-foot radius and 2 tons at 
a 20-foot radius. The Truck Crane 
is full-revolving and is operated with- 
out the use of outriggers. Power is 
furnished by a 53-HP. Hercules Gas- 
oline Motor. 


Complete information including cata- 


logs, specifications and price will be 
sent to anyone interested. Write us 


today. 
TS] Shovels 








& SHOVEL COMPANY, 608 SO. DEARBORN ST., CHICAGO, iLL. 
























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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KANSAS CITY, MO., Jan. 3.—Orders fron 
industrial consumers make up the bulk of 
the demand for western pines. Retailers ary 
inquiring for mixed cars. 


LOS ANGELES, CALIF., Dec. 31.—Althougy 
there has not been much retail activity dy. 
ing the week, the California pine market jg 
steady. Wholesalers report broken stocks a 
the mills and slight price advances, with 
larger ones to follow during the first half of 
January. Nos. 1 and 2 clears are fairly plep. 
tiful, but these items are exceptions. 


REDWOOD 


SAN FRANCISCO, CALIF., Dec. 31.—Red- 
wood demand was nearly normal last week, 
eastern business showing a gain. Intercoastal 
and foreign markets are in good shape. Prices 
are firm. Retailers here report business poor. 


LOS ANGELES, CALIF, Dec. 31.—The 
southern California redwood market contin. 
ues firm, with commons scarce. Mill repre. 
sentatives report depleted stocks, and predict 
a very active season. 


SOUTHERN PINE 


CHICAGO, Jan. 4.—The southern pine mar- 
ket is strengthening. Within the last week 
increases of 50 cents have been made on 6- 
inch Nos. 2 and 3 boards used for sheathing, 
flooring and form lumber. Local demand is 
improving. Some inquiries are out for rail- 
road repair material, including bridge, tie 
and yard stock. Retail yards show more 
interest in the market. Mill stocks are nor- 
mal for this time of year. 


ST. LOUIS, MO., Jan. 3.—A larger volume 
of inquiries indicates greater interest in 
southern pine. Most of them come from 
country yards, in the market for mixed-cars 
for fill-in purposes. There is not much 
change in prices. 


KANSAS CITY, MO., Jan. 3.—While south- 
ern pine trade has been dull, there is a good 
inquiry from the South and Southwest, and 
some from the East. Prices still are low and 
soft. 


BOSTON, MASS., Jan. 3.—Southern pine de- 
mand is dull and prices show little strength, 
as sellers are eager for new business. Yard 
stocks are very light. Flooring, 1x4-inch, 
shortleaf and longleaf, is offered at $69@83 
for B&better rift, $52@75 for C rift, and $45@ 
48 for B&better flat. Partition is getting a 
little more attention; quotations are $44@48 
for B&better, 11/16-inch. Roofers are dull; 
8-inch air dried are $28.50@29. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Jan. 3.—Red cedar 
shingles maintained their slight price gains. 
Demand, however, has not improved. There is 
increasing inquiry regarding balsam lath, al- 
though none are available in this market. 
Jack pine and mixed lath are moving normally 
for this time of year. The input of bolts 
will be smaller than it was a year ago. 
Prices are firm. 


KANSAS CITY, MO., Jan. 3.—Orders for 
shingles are scarce and prices continue weak, 
with wholesalers getting about $2.25 for 
clears, and $2.05 for stars. Lath demand also 
is quiet. There is only a small call for sid- 
ing, mostly in mixed cars. 


NEW YORK, Jan, 3.—Prices of easter? 
spruce lath are quoted 1%-inch, slab, by ves 
sel, $6 to $6.25; by rail 25 cents more. These 
prices are entirely unsatisfactory to mills it 
Canada. Supplies of eastern lath are still 
abundant. West Coast shingles are plentiful, 
but prices have been unvarying. 


BOXBOARDS 


BOSTON, MASS., Jan. 3.—Boxboards are 
very quiet. Some large box and shook manu- 


facturers will soon be negotiating new con 
tracts and a good volume of orders from 
smaller consumers is looked for later this 
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month. Mill stocks of dry box lumber are 
substantially lighter than they were a year 
ago. Many producers are curtailing their op- 
erations this winter to contracts actually ne- 
gotiated with responsible buyers. Prices look 
steady to firm for desirable box lumber. 
Round edge white pine boxboards, inch, are 


$27@ 30. 
CLAPBOARDS 


BOSTON, MASS., Jan. 3.—Clapboard trade 
is very quiet indeed. Wholesalers report east- 
ern spruce and native white pine are scarce 
and very firm. Plenty of West Coast clap- 
boards are on offer, particularly red cedar and 
redwood and some lots can be picked up at 
moderate concessions. 


News Letters 


(Continued from Page 69) 


Spokane, Wash. 


Dec. 31.—There has been more than three 
weeks of cold weather, with heavy snow. The 
temperatures have reached zero and below 
zero at times, and almost make a record for 
continuous cold. Loggers who rely on sleigh- 
ing are happy, and logging operations are 
in full swing except at those places where 
the snow has become deep enough to impede 
falling. 

The Elk River mill of the Potlatch Lum- 
ber Co., at Elk River, Idaho, is being com- 
pletely remodeled. When the mill starts this 
spring, it will be practically new. It is the 
most extensive overhauling that it has had 
since it was built in 1914. 

The meeting of the Spokane Hoo-Hoo Club 
yesterday was under the auspices of the 
club’s boy scout troop. Harold Baird, of the 
Baird-Naundorf Lumber Co., who is scout- 
master, acted as master of ceremonies. The 
leader of the troop is the son of R. M. Berg- 
dahl, of the Weyerhaeuser Sales Co. The 
address was given by John H. Piper, regional 
scout executive. James M. Brown, Snark of 
the Universe, was presented with a plaque 
containing the autographs of the some four 
hundred Hoo-Hoo present at the Miami con- 


vention. 
Seattle, Wash. 


Dec. 31.—Raymond and Willapa Harbor 
logging camp moving pictures will be shown 
at the general conference of the Board of 
Home Missions of the Methodist Church 
which convenes in Kansas City in May. While 
the pictures were taken to illustrate the work 
done by the Methodist missionaries, they will 
give this district wide publicity. 

Educational talks on the utility of West 
Coast woods are being made daily to lumber 
retailers and industrial users by field repre- 
sentatives of the West Coast Lumber Trade 
Extension Bureau. Recent meetings with re- 
tailers at Lubbock and Brownwood, Tex., were 
well attended. 

J. L. Bridge, of the Sound Timber Co., 
will leave early next week for Davenport, 
lowa, where the annual meeting of the com- 
pany will be held Jan. 11. 

The Woodland Lumber Co., Woodland, 
Wash., is making improvements during the 
holidays which will increase its output. It 
will resume cutting about Feb. 1. 


Duluth, Minn. 


Jan. 3.—Interior sawmill companies are all 
set for more liberal shipments of mixed car- 
lots of northern pine scheduled for the second 
half of January. Sales officials noted, how- 
ever, that inquiry has been spotty, buyers in 
some sections coming into the market early, 
while in others the dealers are awaiting new 
construction developments. Agricultural sec- 
tions plan substantial improvements. Two 
of the interior mills reported early inquiry 
for No, 2 and better from industrial plants in 
the middle West and the East for use in 
pattern making. It has already resulted in 
bookings for prompt rail shipments, and fur- 
ther trade from those quarters is counted 
upon the present month. No changes have 
been reported in northern pine quotations and 
predictions are that they are likely to hold 
their own during the spring. 











One of several Milwaukee Cranes installed at the 
Long-Bell Lumber Company, Longview, Wash. 


For low cost, high speed handling of lumber, in- 
stall overhead cranes. Manual handling at stor- 
age points, loading platforms, docks and other 
working centers is slow and costly. Reduce 
your costs and speed up the work with Milwau- 
kee Cranes and Hoists. “Milwaukee” equipment 
is superior for this service because of its exclu- 
sive feature of positive oil lubrication which 
assures a long service life at low maintenance 
cost. 


Write for If it’s an overhead handling problem consult 


This Book “Milwaukee”. 


explaining in Getai' Milwaukee Electric Crane & Mfg., Corp. 


monorail systems. Re- MILWAUKEE, WISCONSIN 
plete with plans and Pacific Coast Representatives: — 
i i. R. K. MORSE, S. G. HENES, S. G. HE . 
oe ay ra nee 1040 Porter Bldg., 75 Fremont St., 218 E. 3rd. St., 
ave ins sons. Portland, Ore. San Francisco, Calif. Los Angeles, Calif. 


British Columbia: 
Vancouver Machinery Depot, Ltd., 
1155 Sixth Ave., West, Vancouver, B. C. 
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This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 


TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 
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Operators in northern Minnesota and Wis- 
consin are beginning to reduce estimates of 
their season’s outputs of saw logs, owing to 
snowstorms during the last ten days. Saw- 
mill companies with logging road facilities 
are maintaining their full quotas of camps 
but many smaller operations have been forced 
to discontinue. With more favorable weather 
in the northwestern parts of Itasca County, 
Minnesota, the International Falls Lumber 
Co. is employing about 2,000 men at its 
twenty logging camps, and several inde- 
pendent camps are being operated in the same 
territory. The Weyerhaeuser interests, at 
Cloquet, and the Virginia & Rainy Lake Co., 
Virginia, are operating on a larger scale than 
last year. 

The Duluth office of the John Schroeder 
Lumber Co. has announced that if the com- 
pany obtains a supply of logs of the right 
quality, its mill at Ashland, Wis., will be 
started up about Feb. 15. With the opening 
of navigation, the company will be able to 
raft large quantities of logs to its plant. 


Toronto, Ont. 


Jan. 3.—Two classes, one in the afternoon 
and one in the evening, pursuing a special 
course in the identification of woods, are 
starting on Jan. 6 at the University of To- 
ronto, under the direction of Dr. J. H. White. 
Membership is limited to Toronto Hoo-Hoo. A 
large number of applications have been re- 
ceived. 

The many friends of John P. Waters, of 
Waters-Martin & Baechler (Ltd.), wholesale 
lumbermen, Toronto, are congratulating him 
on his reappointment as a member of the 
inspection rules’ committee of the National 
Hardwood Lumber Association. 

A. J. Blair, Montreal, who is well known in 
lumber circles, has been appointed Canadian 
representative of J. E. Harroun & Sons (Inc.), 
hardwood wholesaler, Watertown, N. Y. 

J. N. Murdock, lumber dealer of Durham, 
Ont., W. A. Fraser, of the Trenton Cooperage 
Co., Trenton, have been reélected mayors of 
their towns, and Udney Richardson, lumber 
dealer of Elora, Ont., and H. B. Fonger, of 
the Fonger Sales Co., Grimsby, Ont., have 
been reélected reeves. 


Macon, Ga. 


Jan. 3.—Roofer manufacturers are all back 
at work this week, though the coldest 
weather in years slowed up operations the 
first of this week. Production is about the 
same as it has been for several months. 
Prices are unchanged. Wholesalers believe 
that there will soon be a marked pick-up in 
demand for roofers, judging by the numerous 
inquiries received here. 

Longleaf pine production has increased a 
little in southwest Georgia and southeastern 
Alabama. The demand also has shown some 
improvement. Many inquiries have been ~e- 
ceived for longleaf, and indications are that 
there will be a considerable improvement 
early in the New Year. There have been no 
notable change in prices, according to whole- 
salers. 


Boston, Mass. 


Jan. 3.—Reduction of the intercoastal cargo 
rate is regarded as the most important devel- 
opment of the holiday season. Effective Feb. 
1 the conference rate of $14 will be cut to 
$12. Im the meanwhile at least one bottom 
is reported offered at several dollars less 
than the new rate, and there is considerable 
talk that plenty of independent ships will 
soon be available at less than $10. Some 
large distributers of West Coast lumber told 
the news representative of the AMERICAN 
LUMBERMAN that in their opinion fir and hem- 
lock prices had already discounted the re- 
duction in freight charges. One leading local 
authority said: “In rare instances $29.50 
ec. i. f. has been quoted on Douglas fir, but 
few retailers should expect to accomplish 
much buying under $30, and $31 has not been 
an uncommon price for an ordinary schedule 
of 2-inch dressed in the light trading of the 
holiday season for mill shipment. Transit fir 
has brought better than $30 in several cases 
and $31 is being asked by several large ship- 
pers. There is quite a diversity of opinion 
on the price of No. 1 common fir boards, but 
all shippers agree that the eastern market is 
strong and that for lots with less than 15 
percent of inferior boards $27 c. i. f. is not 
too much to quote, and that $26 lots are not 





likely to be of the best grade. Last Friday 
some merchants were still able to quote $25 
on boards which could not be guaranteed as 
to the. amount of No. 3. Reports that $5 
ce. i. f. ‘has been shaded on 1%-inch western 
hemlock lath continue, but that price is now 
being adhered to by most. merchants.” 

Daniel A. Lucey, of Curtis & Pope Lum- 
ber Co., Boston, has returned from what he 
describes as a most enjoyable hunting trip in 
northern Maine and Canada. Mr. Lucey, who 
is chairman of the important committee on 
inter-trade relations of the Lumber Credit 
& Research Bureau, recently recovered from 
a long and tedious illmess and he feels that 
his sojourn in the woods has given him re- 
newed vigor. 


Warren, Ark. 


Jan. 3.—The Arkansas soft pine market this 
week has been very quiet. Price changes 
were slight. Most orders were for future 
shipment, usually after the first of the year. 
Orders were usually for mixed cars. Produc- 
tion has been materially cut by reason of shut- 
down for Monday, and some mills have been 
down the entire week for repairs. New busi- 
ness has been of lower volume than produc- 
tion. Retail inquiries are being received in 
fair volume. Industrial inquiry is somewhat 
heavier than it was a few weeks ago. In- 
quiry for and buying of car material continue 
light. The weather has been rainy, and log- 
ging operations have beeh slowed down, but 
production was not affected. Car supply is 
adequate for all needs. Labor is plentiful. 


Albuquerque, N. M. 


Jan. 3.—Arthur A. Hood, president South- 
west Lumber Sales Corporation, expects a 
visit next week from A. E. Stonehouse, of the 
Fruit Growers’ Supply Co., Hilt, Calif., a lum- 
ber manufacturer, who will visit mills in this 


are refusing orders offered at slightly less 
than the regular price level. Considerable 
improvement soon in the movement of hard- 
woods is predicted, as demand shows a ten- 
dency to increase and higher prices are ex- 
pected. Most consumers have exhausted their 
lumber stocks while buying lightly. 


Vancouver, B. C. 


Dec. 31.—Most of the lumber mills will re- 
sume cutting next week, following the annual 
overhaul, but the shingle mills are not sched- 
uled to open until Jan. 15. Owing to the 
shortage of logs and the increase in log prices, 
the lumber market is rather unsettled, as it 
is felt that prices may increase both for 
shingles and lumber. If such increase is put 
into effect, it will place the market in a more 
normal position, as prices have been very low 
for some time. Stocks of shingles and lumber 
are low. The tie-up in log production owing 
to snow and cold weather is on a much larger 
scale than was expected, and it is believed 
that there will be further snowfalls. January 
production will probably be less than 25 per- 
cent of normal, and those who have logs for 
sale are holding off. It will probably be 
March 1 before log stocks are again up to 
normal. 

There are plenty of orders in hand for Janu- 
ary shipment to Japan, and inquiries are com- 
ing in quite actively for February shipment. 
The other export markets are fairly quiet, 
and there is practically nothing being done in 
domestic trade. 





He Saved the Old Tree 


“In the shade of the old apple tree” a 
suburbanite built a two-car garage under un- 
usual circumstances. The apple tree that for 
many years had sheltered the family occupied 
all of the available space. To dig up the tree 

by the roots was un- 











thinkable so the owner 
decided to build around 
the tree. The car shel- 
ter is there today, and 
so are the branches, 
the body and the roots 
of the tree. Inside he 
built a shaft around 
the trunk connecting 
with the roof in such 
manner that the rain 
gets down to the roots 
without wetting the in- 
terior at all. The flume 
is built in the center 
so that there is room 
for a car on each side. 
The spreading branches 
stick out of the roof. 








Two-car garage built around old apple tree 


vicinity. Mr. Hood plans to attend the South- 
western Lumbermen’s Association, Kansas 
City, Jan. 25-27. 

W. G. Ramshaw, sales manager White Pine 
Lumber Co., will attend the Mountain States 
Lumber Dealers’ Association, at Denver, Jan. 
12 to 14, and hopes to bring Parson Simpkin to 
Albuquerque to visit the lumbermen of the 
Southwest. 

Cc. A. McMillan, manager Las Vegas Lumber 
Co., has returned to his home at Las Vegas 
from a six weeks’ visit to the Mayo Bros. at 
Rochester, Minn., his health much improved. 


Pittsburgh, Pa. 


Jan. 3.—Holidays and inventories have op- 
erated to make the lumber business quiet. 
The wholesalers have had few of their sales- 
men out. Most retailers are optimistic over 
prospects, as are the wholesalers. Reports 
from the steel and iron industry disclose a 
slight increase in production, and some plants 
are running to full capacity. More animated 
buying by the industrial concerns, which have 
been running along with low stocks of lum- 
ber, is expected. Buying by the coal industry 
is very light, many of the larger mines hav- 
ing suspended. There have been no price 


changes in the last week, but there is a feel- 
ing that some items are going to bring bet- 
ter prices. 


Some of the southern pine mills 


The flume has a wood 
sheathing covered on 
the outside with sheet 
a rock. 

So this builder, ingenious was he, built a 
shelter and still saved the old apple tree. 


Reforestation Project in Wisconsin 


West Benn, Wis., Jan. 3.—One of the most 
interesting attempts at reforestation in Wiscon- 
sin is now being made on the Joe Klinka farm 
in Washington County, according to F. G. Wil- 
son, forestry specialist at the University of 
Wisconsin. This tree growing project was 
begun in May. 

A plot of 2,500 white pine seedlings has 
been planted on a 2-acre side hill with gravel 
soil. Though the ground is low in fertility, 
and in the heat of summer the soil gets so dry 
that it becomes almost barren, the seedlings 
established themselves surprisingly well. Prac- 
tically every tree survived the season’s drought. 

There have been more than 1,000,000 trees 
planted in Wisconsin during the last year, and 
the demand for seedlings has continued so high 
that the State nursery located at Trout Lake, 
Vilas County, has been expanded to nearly 
twice its former size. The nursery, Mr. Wilson 
says, will be enlarged so long as the call for 
reforestation continues to gain in strength. 
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